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Artistic Japanese Sword Guards in the Kunstgewerbe Museum in Cologne 
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A Survey of the Spring Costume and Jewelry Styles 








By Isabelle M. Archer 














N forecasting the fashions for 1923, it 
was promised that the Orient should 
lave much to say in the designing of both 
gstumes and jewelry. Now, but a few 
yeeks later, it is deemed that the Egyptian 
dyles have come to be not only an influence 
in the designing, but the leading factor both 
n colors and patterns for costumes, and in 
tours and colors in jewels. Looking at 
te field of fashion broadly for the coming 


Spring and early Summer months, it is 
“en that there are many factors to be con- 
sidered; but this important influence on 
dress of Egyptian designing that has come 
about through the discoveries of the last 
> months, is one that must be considered 
ully and in detail, 

Swe are to have two distinct gown 
- this year, we must also have cor- 
‘ponding twin ideas in jewels. For the 
gown there are those of solid ground ma- 
ang in plain colors and for contrast the 
‘ty much patterned gown run over with 

Ms from Oriental motifs, or from the 

atteau period rich in lace and embroidery 





in patterns of conventionalized flower forms. 

The jewelry for these two gown types 
will follow in this, that they will be in 
contrast to the gowns; solid in color and 
large and plain in their lack of detail for 
the gown that is much patterned, and rich 
in ornamentation, and intricate in design 
for contrast with the gown of material of 
solid color and plain weave. 

Figuring the need for the present moment, 
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the matter simmers down to the demand 
for Egyptian style jewelry, plain, but fol- 
lowing the Oriental contour for one set of 
jewels, and very much of the same character 
but heavily set with gems for the other 
accompaniment to the new gowns. A glance 
at the two illustrations will give the idea 
of the two contrasting jewelry styles that 
are needed at once for combination with the 
new gowns. 

For the designs in the first illustration, 
the faceted gems are used when they are 
smooth cut. All the opaque gems and gem- 
stones, both light and dark in color are 
used for these jewels, and the mountings 


are sometimes gold and sometimes platinum. 
The gems and gem stones most favored for 
this jewelry type are as follows: For the 
blue tones, sapphires, tourmalines, beryls, 
turquoise and lapis-lazuli. For the reds and 
brewns (which are blended together) and 
more often than not mounted in gold, are 
used garnets, tourmalines, agates, cairngorn, 
rubies, fire opals, carnelian, jasper and 
coral. Amethysts are used but sparingly 
and for this particular jewelry type pearls 
are used for accent only. Emeralds, peri- 
dots, topazes, chrysolite, aquamarines, cats- 
eye and chrysoprase, moonstone, amber and 
citrine quartz give the wanted tints and 
shades of the greens and yellows. 

Out of this list the gems and gem stones 
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which are most used will be seen to carry 
out the designs in the two illustrations. 
Those in the first illustration are generally 
the opaque gems, but some of them are the 
transparent smooth-cut stones. The long 
narrow brooch is an affair of yellow and 
blue carried out with a gold mounting set 
in smoked amber and sapphires. The three- 
cornered finger ring is carried out in pearl, 
black onyx and malachite with a platinum 
mounting. The chatelaine watch has band- 
ings in the many colored Egyptian style, in 
the typical white, green, red and blue 
coloring. The mounting of this watch is 
platinum and the gems that carry out the 
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wlors are emeralds, sapphires, red coral, 
rock crystal, and black onyx. The scarf 
- has a large cabochon garnet set in gold 
and backed w.ih concentric circles mounted 
with tiny gems including peridots, pearls, 
amethysts, topazes and rubies. The lotus 
blossom pendant is enameled for the flower, 
and has four gems in box settings below, a 
sapphire, an emerald, a ruby and a topaz. 
The pendent shown in the center of the 
frst illustration is of carved jade mounted 
in platinum, and hung from a black ribbon. 
Yalachite and coral are mounted in one 
of the lower corners of the pendant, and 









, Twa? 
Le ane = 
they ASAD 





lapis-lazuli and smoked amber in_ the 
opposite corner, with these four gem-stones 
‘triping the band at the top of the pendant 
and on the slide. 

An unusual color scheme is seen in the 
bracelet where moonstones are used for the 
a line, sunstone and brown agate for 
oe colors, with jasper and green 
: ™ ine. The mounting for this is a 
ombination of gold and platinum together. 
‘ Sow governing all of these designs is 

solid mass rather than decorative detail. 
ind reason for this will be seen later on 

n the costumes are described. 


Multicolored Jewels for the Gown of 
Plain Material 


sag msrarent faceted gems and pearls are 
great numbers to make the multi- 
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colored decorative jewels appropriate for 
wear with the new gowns of plain material. 
A group of such jewels is given in the 
second illustration (Fig. 2). The forms 
follow the new vogue for the Oriental, but 
in contrast to the group shown in the first 
illustration, these designs show much intri- 
cate decoration, and many finely cut small 
gems for their patterning. The outstanding 
colors for the Egyptian mode are terra 
cotta, vivid blue, sea green, shades of yellow 
and combinations of white and black; with 
white used generally for the background for 
all of these beautiful colors. The old tone of 
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mode is now called linen, because of the 
wrappings of the mummies found in Egyrt; 
it is a warm sand stone; this very often 
takes the place of the white as a back- 
ground. The gem colors seen in _ these 
jewels follow very closely these Egyptian 
tones in the gown material and gown 
trimming. Combinations of yellow and 
green, and the blend of the brown are 
particularly noticeable throughout all of the 
Spring costumes. There is some violet and 
some pale tints of rose, lavender and yellow, 
but otherwise the colors are in vivid reds, 
greens, blues and deep yellows. 

All of these new Spring jewels are par- 
ticularly suited for wearing in sets, the new 
idea in jewelry wearing that has been 
brought over lately from Paris. The parure, 
as it is called, is the set or combination of 
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matching or blending jewels used where 
hair ornaments, éarrings, brooches, brace- 
lets and finger rings are combined to make 
a perfect set, or to blend or correspond with 
the general attire. 

In the second illustration the hair orna- 
ment is an upstanding fillet, with pearls 
topped with small diamonds and rows of 
an unusual combination of carnelian, 
emeralds and sapphires blended together 
with diamonds and pearls. The unusual 
necklaces, one shown on either side of the 
sketch, are typical of the season’s new 
pendant ornaments. The brooch at the top 


- 
. 


follows very closely to the banding seen 
on Egyptian monuments. The _ brooch- 
pendants, also in keeping to the contour, 
uses the general pattern and motif of intri- 
cate decoration. The’ earrings have 
shortened themselves to comply with the 
latest edict from Paris, and they are 
naturally a little bit broader than those 
elongated affairs we had earlier in the 
Winter. The general idea seen throughout 
both of these illustrations is to give the out- 
line of the Oriental mode and to fill in the 
general form as it pleases the designer’s 
fancy, always remembering the call for 
color in all of the new jewels. 


The Five Styles Among the New Costumes 


This Spring there are five distinct 
divisions in costume fashions. There are 
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two silhouettes, the bouffant style and the 
raged model; then come in importance, 
ihe three-piece suit, with whole dress or 
ggarate Waist and skirt with either a jacket 
ora cape to make up the third piece, there 
is the wrapped around dress that is made 
either cloth, silk, or linen, and then comes 
the knitted sportwear. ; 
The bouffant frock is used generally in 
the stiffer silks, such as taffetas and faille, 
ad it appears to best advantage in after- 
noon and evening gowns. The draped 
model is seen in all manner of materials 
and for any time of the day, but it is par- 
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the second illustration, for its decoration. 

Everyone has heard, by this time, of 
the sensation made by the first Egyptian 
mummy gown worn in London. Mrs. 
Asquith appeared at a royal wedding in one 
of these tightly draped models, and in the 
sketch in the second figure we have an 
imitation of this very gown. Its style is 
so decided that it calls distinctly for a 
different type of jewel, but it depends 
whether the waist is decorated with trim- 
ming or left plain which of the two styles 
of jewelry is chosen for wear with this 
gown. A necklace is needed, as are ear- 











Fic. 3—FOUR STYLES OF COSTUME TYPES 


ticularly good in formal gowns for the 
evening. The other three modes of the 
three-piece suit, the wrap around dress and 
the knitted wear, are distinctly outdoor 
clothes. 

In the third illustration (Fig. 3) four of 
these costume types are. given in the top 
tow of the sketch. The first figure shows 
the bouffant gown with the long narrow 
bask and full gathered skirt, its jewelry 
may be something to decorate this bask, 
cither a long necklace or a  chatelaine 
watch, and it certainly is in need of 
bracelets and earrings to finish off its 
Costume style. It has daintiness and quaint- 
ness and rather an old fashioned air for its 
motif, so its jewelry should follow with 
delicacy and prettiness in its design, rather 
than solidity or richness. And the basque, 
generally smooth and plain, will take the 
second type of jewels, those shown in 


rings, a hair ornament and a bracelet, with 
perhaps a matching bag and a gem-studded 
buckle as a finish for the drapery. 

It is the earnest desire of all those inter- 
ested in costumes or new jewelry designs 
that appropriate jewels are brought out for 
wear with these new costumes, the bouffant 
gown and this new straight mummy style. 
They are all important during the present 
Spring months. 

The next two gowns show outdoor 
models, the first the three-piece suit, and 
the second the wrap around cloth or silk 
gown. These two models are particularly 
in need of handsome brooches, chains and 
earrings for their appropriate ornament. 
These are the gown types which will make 
the background for the utility pieces to be 
worn on the Avenue this Spring and their 
decoration must blend with these gown 
colors and trimmings. 
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The New Trimmings and Decorations and 
Details in Gown Accessories 


There is so much decoration and pattern- 
ing on the new gowns, that it is imperative 
for the jeweler to take this fashion furore 
into consideration when he is designing his 
new jewels. In the lower part of the sketch 
some of the objects decorated with the new 
patterns are shown. Half of the gown may 
be decorated with rich embroidery, or 
formed of Paisley or Egyptian patterned 
silk, and the rest of the gown may be 
entirely plain in solid colors and minus 
either gatherings or pleatings. Like the 
little gown at the left-hand side of the 
sketch, the sides may be heavily em- 
broidered or patterned with bright colors 
and the center part of the basque and the 
skirt left entirely plain, while, like the 
blouse shown in the center of the lower 
part of the sketch, the whole waist may be 
decorated with embroidery or formed of 
highly colored silk. 

It behooves the jeweler to prepare jewels 
appropriate for both of these types and so 
the first two illustrations are given where 
solid colors are used in jewels appropriate 
for the patterned gown and the other pieces 
shown in the second illustration hold the 
color and the decorative feeling of the gown 
and are worn against the plain background 
of solid color or two-toned material. It is 
a question of contrast and of interchange 
and in interplay between the decoration on 
the gown and the decoration in the jewelry. 

There will be an insistent demand for 
these jewels during the Summer and long 
into the Fall, according to every sign in 
costume fashion at the present moment. It 
is only for the jeweler to consider the needs 
of the four gown types shown at the top 
of the last illustration, keeping in mind the 
matter of the over decorated gown, and the 
brilliant colors used for the new gown 
materials, to have his stock of new jewelry 
designs in perfect condition for the demands 
of the next three seasons. 








Annual Convention of California Gold and 
Silversmiths’ Association to Be Held 
April 12, 13 and 14 

SAN Francisco, Cal., Feb. 28.—The 13th 
annual convention of the California Gold 
and Silversmiths’ Association will be held 
in the Palace Hotel on April 12, 13 and 14. 
Godfrey Eacret, of Shreve, Treat & Eacret, 
president of the association, will call the 
meeting to order. E. C. Marliave, field 
secretary of the organization, states that 
matters of very vital interest to the trade 
will be discussed, including the reports of 
various committees on the jewelers’ war 
tax. 

One feature of the convention will be 
the banquet to wholesalers’ and manufac- 
turers’ agents, to take place on the evening 
of April 14. A similar banquet was a fea- 
ture of the 1921 convention. The speakers 
have not yet been selected, but the com- 
mittee on arrangements is working hard to 
perfect a program. Constant J. Augier is 
chairman of this committee. Other mem- 
bers of the committee who are all working 
with the chairman and Mr. Marlieve to 
complete plans are: James A. Sorensen, of 
this city, and John R. Kocher, of R. Kocher 
Sens, San Jose. 
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Sapphire.”’ 


“The Clasp is of r 
14K White Gold, 
Safety Type, set - a tK 
with a_ beautiful (i 


‘TRADE MARK REG.U.S. PAT. OFF. Li 


Necklace RENAISSANCE 


HIS is a special number of Deltah Pearls 

specially created for Easter selling. The 
Pearls are of the much-wanted OPALES- 
CENT variety, lit with lustrous, lovely créme 
hues. The Clasp is 14K White Gold, Safety 
type, set with a beautiful Heller Hope Blue 
Sapphire. The Case is a new idea jewel cabi- 





net, with drawer, a most attractive gift con- 
tainer. Each gift case is fitted with a pearl 
shell containing genuine cultured pearl. Here is 
a demonstration of the rebirth of the pearl. . 
Compare the genuine cultured pearl in the shell 

with the Deltah Pearl—be convinced of the n 
renaissance of the genuine pearl in the form 


of the Deltah. 


PRICES 
Subject to Standard Catalogue Discount ‘ 


18 inches 24 inches 30 inches 
$28.00 $35.00 $43.00 


At Eastertime—the Gift Suggestion—Deltah Pearls 


ASTER TIME, is the important Spring gift season for the jeweler who 

takes proper advantage of the situation. More especially, pearls are appro- 
priate at this time. A well displayed window of Deltah Pearls—featuring 
in particular Necklace Renaissance, the rebirth of the natural pearl in the 
Deltah—will be both timely and profitable. The price of this necklace just 
exactly meets the needs of the season—not so high as to be out of reach, 
suficiently high to present an article of unusual merit. Let ‘“‘Deltah Pearls 

for better Easter business” be your slogan this month. 


ORDER FROM YOUR WHOLESALER 
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Moving Pictures of the De Beers Diamond Mines 





H. A. Snow Gets Inside Views of the Kimberley Diamond Fields 








I 
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EVER before had the famous De Beers 
Consolidated Mines Co., Ltd. the 
yorld’s largest diamond concern, allowed an 
intimate motion picture portrayal of their 
yast plant at Kimberley, South Africa, un- 
i Henry A. Snow, of Oakland, Cal, leader 
of the Snow African Expedition in 1919- 
192, visited there and obtained the coveted 
jssion. 

i: Snow photographed upwards of 2,500 
feet of film within the De Beers compound. 
A selection from this embodies the principal 
points of interests, and forms a most enter- 
taining episode of his motion picture produc- 
tion, “Hunting Big Game in Africa with 
Gun and Camera,” now being presented in 
its third month of crowded houses at the 
Lyric Theater, New York city. There are 
no long titles, but the processes of diamond 





KAFFIRS DRILLING BASIC ROCK TO GET THE 
“BLUE GROUND” 


mining are clearly explained.’ The subject 
leads up to the well-pictured view of models 
of the Cullinan diamond and the Jagers- 
fontein Excelsior in the rough. 

The interest of the public in these pictures 
is keen; many executives in the trade are 
advising salesmen to view them, since first- 
hand knowledge of this sort is extremely 
valuable to the sellers of earth’s most pre- 
cious commodity. 

As most in the trade are aware, the De 
Beers compound is about the most strongly 
guarded place in the world. The enclosure 
is many miles in extent, ingress and egress 
veing prevented by armed guards and highly 
clectrified barbed wire fences. The pictures 
shown give some idea of the vastness of the 
works, 


Mr. Snow and his animal hunting party 
were two days’ travel from the mines when 
they decided to make a detour thither and 
"ty to get in. Fortunately, Henry Snow 
found one of the head officials from London 
a visit there. He prevailed upon this 
worthy to let him take scenes with his cam- 
ras. Feeling the force of Mr. Snow’s argu- 
ment that America is the diamond buyer pre- 
‘minent, with the customer’s friendly interest 
m the methods of the industry, the general 
manager opened every part of the plant to 
Meir inspection and photography. , 

A downward ride in the lift brought them 
"0 the 1800-foot level beneath the surface. 





Here the native Kaffir workers, stripped to 
the waist, were photographed drilling the 
blue ground or basic rock, of which hun- 
dreds of loads have to be broken up before 
one diamond is found. Only the blacks have 
the constitution to work in the intense under- 
ground heat. Above the ground it was 100° 
in the shade, and the temperature increases 








FIRST SORTING OF THE ROUGH GEMS 


by fixed ratio towards the earth’s center. 
The mined rock is taken away in rail cars 
along the tunneled passages to the pit bot- 
tom; thence it is raised in lifts to the pit 
head, and from there an unceasing stream of 
cars carries it out to “the dumps’—a vast 
plain on which the dumped “blue ground” is 
weathered for as long as two years. 

Miles and miles of dumps, replete with 
precious dirt. Yet no one has ever set eyes 
on a diamond there. Mr. Snow’s film amply 








EXPERT APPRAISER PASSING ON PRICES OF THE 
ROUGH STONES 


refutes a recent Hollywood-made movie that 
had the black boys picking the diamonds out 
of the dirt and stealing the stones by swal- 
lowing them, which same ridiculous movie 
likewise gave X-rays of the gems all nicely 
cut and polished in the thieves’ stomachs, de- 
spite the fact they were supposed to have 
been dug up a few minutes previously. 

The extraction of diamonds from blue 
ground is extremely laborious, and justifies 
high values. Sun, rain, irrigation, rolling, 
and plowing all help to loosen the rock, 
which after two years gets shipped back in 
the returning cars. Inside the works it is 
then washed in concentrating “jigs,” each 
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time some more of the valueless dirt being 
liquefied and dropping off through the sieves. 
After a series of water treatments the dia- 
monds gravitate to the center of the trays. 

All the above operations are performed by 
native labor herded in their own quarters 
within the enclosure. During the three 
years of their contract they never see the 
outside of the walls. The “frisking” of the 
laborers is so thorough that the loss from 
theft is negligible. Mr. Snow’s film shows 
them a care-free, happy-go-lucky lot—cut- 
ting capers and roaring familiar melodies 
(with Zulu words) to the strains of the par- 
lor melodeon during their hours off. 

The De Beers output—at the time of the 
Snows’ visit there—was only about $50,000 
worth of diamonds a day, or about $15,000,- 
000 a year. There are uncut values, of 
course. The world merchandising really be- 
gins in the innermost recesses of the vault 
building with the sorting of the gems. 

A special “eye” and “feel” on the part of 
skilled observers detects the varying worth 
of “blue stone,” “yellow stone,” or of “re- 
ject,” suitable only to commercial uses. The 
final sorter. and appraiser has held his re- 
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A GENERAL VIEW OF THE VAST COMPOUND 


sponsible position with the company over 20 
years. Behind the keen eyes and extraordi- 
narily sensitive fingers of this veteran is the 
brain that can envision the look and value 
of the future cut stone from each diamond 
in the rough. 

The sortings and appraisals finished, ship- 
ments are made from the Kimberley plant to 
the Diamond Syndicate of London, and from 
the latter to the cutting and polishing cen- 
ters of Amsterdam, London and New York. 

The largest stone ever mined—the Cul- 
linan—was not found in the De Beers Mines, 
but at the Premier Mine in the Transvaal. 
It weighed over a pound and was worth 
about $5,000,000. A replica of it is at the 
Kimberley Mines, as is one of the Jagers- 
fontein Excelsior, found in the Orange Free 
State and until the discovery of the Cullinan, 
considered the largest diamond in the world. 
Both models are shown in the moving pic- 
tures. 








Harry G. Layton has purchased the jewel- 
ry and stationers’ business, for the past two 
years conducted by F. W. Huggins at Ham- 
mondsport, N. Y. Mr. Layton will take pos- 
session on March 10. Mr. Huggins, who 
came here from Olean, purchased the busi- 
ness from Neff & Layton. Mr. Layton, who 
was of the original firm, is one of the best- 
known and most popular men in Hammonds- 
port. 
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President Hufnagel Addresses Atlanta Jewelers 





Head of A. N. R. J. A. Points out Benefits of Association Work and Helps 
Organize Twenty-four Karat Club—Field Secretary Mellor 
Speaks on Insurance 














———— 











—— 
T a banquet given Tuesday evening, 
A Feb, 20, in the Pine Room of the Ansley 
Hotel, Edward H. Hufnagel, president, and 
Walter H. Mellor, field secretary, of the 
\merican National Retail Jewelers’ Asso- 
sation, were the honor guests of Atlanta, 
Ga, jewelers. The feature of the occasion 
ygs an address by Mr. Hufnagel, which 
was one of the best ever given before a 
gathering of Atlanta jewelers. It was in 
fart as follows: , 

“For forty-three years I have been in the 
jewelry business. My father was a watch- 





play a little good management—he must 
get other people to help him in his work. 
No man can be an up-to-date jeweler who 
does not read at least his trade papers and 
study the trend of market prices. 

“There is much to be gained, for ex- 
ample, in watching the market on silver. 
3efore the war silver was steady at around 
40. During the war it ran up to 135. 
Those who had been following the trend of 
the market knew then that that was the 
time to get rid of all the old silverware 
around the place. At that time, silverware 








MEMBERS OF ATLANTA JEWELERS 24-KARAT CLUB WHO WELCOMED PRESIDENT HUFNAGEL 


maker before me, and I inherited his love 
lor the business. 

"During that time I have picked up a 
lew things about the jewelry business—not 
much, perhaps, but a few things which I 
ielieve will be of interest to you. 

‘The first thing I want to mention is the 
Management of the jewelry business. My 
lather, I am sorry to say, was not much of 
business man. Very few real watch- 
makers are. He was too much interested 
i his work, He would get to tinkering 
with a watch and forget that he had any 
Customers, 

‘That is a mistake which I am afraid 
‘00d many of us make. We try to do 
“erything ourselves, and are unwilling to 
Mss any of our work on to others. No man 
*@ good executive who has to work day 


ad night to keep up with his business. , 


“manager of a modern jewelry store 
“not do everything himself—he must dis- 


melted down into bullion brought more than 
it had cost made up. The wise jewelers 
disposed of all their old junk then at a 
profit. The unwise ones still have it and 
are liable to have it a long time, for silver 
is now in the neighborhood of 60, and is 
not likely to go up like that again. 

“Right here let me mention the Harvard 
University Bureau of Business Research. 
This bureau will make a complete analysis 
of your business on request. It has three 
forms—one for business of $25,000 and over, 
another for those doing $100,000 and over, 
and a third for those doing more than 
$1,000,000 worth of business a year. Write 
for the one that fits your firm, fill it out, 
and send it in. No jeweler can afford to 
be without this valuable source of informa- 
tion. 

“The Harvard University Bureau of Busi- 
ness Research has given us many definite 
and valuable facts about the retail business— 
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facts; that have revolutionized some phases 
of the industry. For example, it has shown 
that the turn-over of the average jewelry 
store is decreasing, and that something must 
be done about it. 

“In 1920-21 the average turnover for 
jewelry store was 1.1. In 1922 it was 0.9— 
a decrease in a turnover already much too 
low for a reasonable profit. 

“The turnover of a drug store, for ex- 
ample, is many times that of the average 
jewelry store. I heard of one drug store 
not long ago that had a turnover of 13. 
Think of that—the store turned over its stock 
of goods, not once or twice, but 13 times 
in the course of a single year. 

“We jewelers, I am afraid, are falling be- 
hind. Our turnover is not what it should 
be, and we must find some way of increas- 
ing it if we are to hold our place in the 
business world. 

“Another thing that the research bureau 
has given us is an accurate analysis of the 
cost of doing business. It has shown us, 
among other things, that the cost of material 
takes up 11 per cent. of the selling price— 
that overhead takes 20 per cent.—and so 
on. It has proven to us that we must have 
a mark-up of at least 50 per cent. in order 
to make any profits in our business. The 
only way in which we can decrease our 
overhead or reduce our mark-up is through 
an increased turn-over—which brings us 
right back where we started from. 

“How can the turn-over in the jewelry 
business be increased? First, I should say, 
by more and better advertising. This 
country does not lack the money with which 
to buy jewelry. The wealth of our nation 
is increasing more rapidly than its popula- 
tion. But there is only 30 cents per capita 
invested in silverware in the United States. 

“Then we must feature the traditions 
that center around the jewelry trade. Tubal 
Cain was an artificer in brass and precious 
metals. The walls and ceiling of Solomon’s 
Temple were covered over with beaten gold, 
the work of master jewelers. Goldsmiths 
wrought the jewels which the three Wise 
Men brought as gifts to the Christ-Child. 

“In our own time, Paul Revere, the mid- 
night rider of the Revolution, was a silver- 
smith. Some of the wonderful pieces he 
designed remain today as priceless heirlooms. 

“Read up on jewelry and its traditions 
and tell your customers about them. The 
almost worthless opal from Mexico—the 
scarab from Egypt—why do people treasure 
them and bring them in to be mounted? 
Because of the memories that cluster around 
them. So all jewelry is set in a beautiful 
mounting of memories and tradition. We 
necd but study a little and bring it out to 
increase our sales many times over. 

“Another thing—How can you expect 
people to buy jewelry when you don’t use 
it yourselves? Don’t carry around a dollar 
watch if you expect to sell watches of the 
$100 variety. Don’t wear cheap stick-pins 
or none at all if you expect to sell gins of 
intricate and beautiful design. You don’t 
have to be a walking show-case, but you 
can use a few of the things you have to sell 
to good advantage. 

“Let me urge each of you, if you pos- 
sibly can, to buy your own building, even 
though you may have to mortgage yourself 
for 10 years to do it. Rents are going 
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geadily up—property is increasing steadily 


ye. 
"4 can speak from experience along this 
fine, My father bought his store for $8,000. 
After his death, I bought it from the estate 
jor $20,000. And today I wouldn’t take 
$100,000 for the location. Ihave been offered 
vatals that would pay 7 per cent. interest 
on more than that. 

“Consult your banker and learn, if pos- 
ible, the best location, and buy your own 
gore. No move you can possibly make will 
gay you better dividends in the future. 

“Jewelry stores have too much outside 
competition these days to fight among them- 
elves. The department store, the drug 
gore, and the furnishing store have taken 
away many of our best lines of trade. We 
can't indulge in unfair competition—and 
above all things, we can’t afford to start 
price-cutting. 

“Any dumbell can cut prices but the wise 
jeweler will realize that it is the most de- 
dructive practice he can engage in. He will 
maintain the even tenor of his way. He 
will set a fair price on his goods and stick 
to it and he will co-operate with his com- 
ganions in the trade in every way possible. 

“In conclusion, I want to say a word in 
behalf of the watchmaker. We need more 
of him but we will not get boys to take up 
the trade unless watchmakers are given 
quieter quarters, shorter hours and better 
jay. The watchmaker works hard. He is 
entitled not only to the necessities, but to 
some of the luxuries of life. 

“Just at present there are too many men 
caiming to be watchmakers who ought. to 
be repairing automobiles. We are planning 
to get rid of this sort, and build up a real 
wuld of watchmakers through the use of 
examinations and certificates. 

“There will be three of these certificates 
—the junior watchmakers’, the certified 
watchmakers’, and the certified horologists’. 
When a man acquires his certificate as a 
certified horologist, he will have something 
of which he can well be proud. 

“| hope that you will urge your watch- 
makers to avail themselves of these exami- 
tations and certificates. The time is coming 
when people will demand that the man to 
whom they intrust their watches must be 
qualified to handle them. 

“And I hope that you will take this 
casion to form a Twenty-Four Karat 
Club in Atlanta, for mutual benefit and 
(0-operation.” 

Mr. Hufnagel was followed by Field 
Secretary Mellor, who told of the insurance 
and other features of the American National 
Retail Jewelers’ Association. 

Mr. Mellor then signed up his 1,000th 
member for the American National Retail 
Jewelers’ Association, the man being R. C. 
Schroeder, of the R. C. Schroeder & Son 
Co, Atlanta, Ga. 

An Atlanta Twenty-four Karat Club was 
then organized, with H.'’H. Atkinson, of 

avis & Freeman, temporary president, and 
RC. Schroeder as temporary secretary. 

, ‘committee was then appointed consist- 
mg of Mr. Muench, Mr. Bookout and Mr. 
Anderson to arrange for the next meeting 
of ‘the club, after which the meeting was 
adjourned, 

opiembers of the new Twenty-four Karat 
lub are Henry Muench, of Atlanta; Henry 
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Maier, president of Maier & Berkele, of 
Atlanta; H. S. Banker, Newnan; Fred 
Schoenberg, Columbus; J. W. Murrell, 
Atlanta; V. J. Pekor, Columbus; H. L. 
Linder, Atlanta; L. P. Hammond, Raymond 
Tooke, Erwin Henderson and H. H. Atkin- 
son, of Davis & Freeman, Atlanta; H. 
Godby, College Park; J. L. Sexton, Athens; 
and John B. Roane, R. C. Schneider, John 
L. Phillips, E. P. Tomlinson, and W. G. 
Marks, all of Atlanta, Ga. 
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GEMS REPORTED MISSING 


New York Diamond Dealer Tells Police of 
Loss of Two Wallets Coutaining Loose 
Stock Valued at $87,000 


Somewhere between Fulton St. and the 
Grand Central Depot, New York, Isaac 
Levinson, a diamond dealer at 87 Nassau 
St., was relieved of two wallets containing 
loose diamonds valued at $87,000, according 
to a report he made to the police on Feb. 21. 
Although the robbery took place over a 
week ago, it was not made known until last 
Wednesday, when the police admitted that 
they were investigating but as yet had failed 
to find any clues as to the identity of the 
thief or any trace of the missing diamonds. 

In telling a JEWELERS’ CiRCULAR reporter 
of his loss, Mr, Levinson stated that on the 
evening of Feb. 21 he had planned to go to 
Boston, Mass., and had placed a large assort- 
ment of diamonds in two wallets, these 
stones ranging from mélée to larger sizes. 
He then wrapped the wallets in a piece of 
paper and put them in the outside pocket 
of his suit coat. This, however, was cov- 
ered with his overcoat which, Mr. Levinson 
stated, was buttoned. The diamond dealer 
told the reporter that he left his office about 
4:30 o’clock on the afternoon of Feb. 21 
and walked to Fulton St. and Broadway, 
where he boarded a subway train going up- 
town. He stood in the vestibule of one of 
the subway cars, which was crowded, and 
rode as far as the Grand Central Depot 
where he alighted. Just as he was about 
to hand in his ticket at the train gate, Mr. 
Levinson stated he missed his diamonds. He 
could not recall any peculiar incident on the 
train or whether he had been jostled by any- 
one. He reported the incident immediately 
to the police of the 29th Precinct on 51st 
St., between Lexington and Third Aves. 

According to Mr. Levinson, the missing 
jewels are insured with Lloyds for $75,000. 
A reward of $10,000 is being offered jointly 
by Mr. Levinson and the insurance com- 
pany. The police have conducted an inves- 
tigation but have been unable to obtain any 
clues as to the identity of the pickpocket or 
any trace of the missing jewels. 

















Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 

London U.S. Gov’t Standared 
Date Official Assay Bars Price 
ee: re 31% 68% 99% 
Oe 20) 65404 31% 68% 99% 
March 1 .... 31}§ 69 99% 
March 2 .... 31lf% 68% 99% 
March 3 .... 31}% 68% 99% 
March 5 .... 32% 69% 99% 
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DEATH OF EUGENE H. SCHLICK 


New York Jeweler and Diamond Broker 
Succumbs to Attack of Pneumonia 





An illness lasting only four days resulted 
in the death on Monday, Feb. 26, of Eugene 
H. Schlick, a jewelry and diamond broker 
with offices at 7 Maiden Lane, New York. 
The funeral took place on Friday morning 
with a requiem mass at St. Girard’s R. C. 
Church at Hollis, L. I., followed by burial 
in St. John’s Cemetery. 

Mr. Schlick contracted a cold on Wash- 
ington’s Birthday which gradually devel- 
oped into pneumonia, On Sunday, Feb. 25, 
he was removed to the Jamaica Hospital, 
where he finally passed away on the follow- 
ing day. The body was later moved to his 
late home at 184 Hillside Ave., Hollis, L. I. 

Eugene H. Schlick was born in Brooklyn, 
N. Y., in 1890 and received his education in 
the public schools of that borough. He en- 
tered the jewelry business about 18 years 
ago, his first position being with the Wight- 
man & Hough Co. He remained with that 
concern for 10 years and then went with A. S. 
Gardner, who until his death five years ago, 
was engaged in the jewelry business at 7 
Maiden Lane. Following Mr. Gardner’s 
death, Mr. Schlick took over the business 
but finally closed it out. Since that time, 
he had been carrying on a brokerage busi- 
ness and occupied part of an office at 7 
Maiden Lane. 

Mr. Schlick was a member of Montauk 
Council No. 203, K. of C., the Unity Club, 
Morgan Ave. Catholic Young Men’s So- 
ciety, Twentieth A. D. Republican Club and 
the Holy Name Society attached to the 
R. C, Church of St. Barbara. 

Deceased was married eight years ago 
and is survived by his widow, one daughter 
and mother. 








DEATH OF R. H. STEARNS 





Pine Bluff, Ark., Jeweler, Dies at Toronto, 
Can., After an Illness of Several Weeks 


Pine Biurr, Ark., Feb. 28—R. H. 
Stearns, a resident of Pine Bluff for 45 
years and one of the best known jewelers 
in this section of Arkansas, died Feb. 25 in 
Toronto, Can., at the home of his wife’s 
parents. He had been ill for several weeks. 
Mr. Stearns was the principal owner of the 
jewelry business at 122 Main St., conducted 
under the style of R. H. Stearns & Co. He 
came here 45 years ago as a watchmaker for 
M. Parse & Co., and later purchased the 
business of this concern. 


He was a member of the Chamber of 
Commerce and the Rotary Club and was at 
all times active in movements for the better- 
ment of Pine Bluff and Arkansas. In addi- 
tion to his activities for civic betterment, 
Mr. Stearns was interested in many chari- 
table movements and was well known as a 
generous giver to any worthy cause. He was 
born in Vermont but his interests were all 
in the south and his efforts given to the 
development of this section of the country. 

Deceased is survived by his widow, who 
was with him throughout his illness, and two 
consins, John Stearns of Syracuse, N. Y.,, 
and Miss Hattie Brown, who lives in 
Vermont. 
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Production of Manufactured Silver in 1921 





Department of Commerce Makes Public Census Statistics Relating to 
Silversmithing, Silver and Silver Plated Ware 

















—— 


WasHiINcTON, D. C., March 2.—The De- 
ent of Commerce announces that 
according to reports made to the Bureau of 
the Census the value of products of estab- 
shments engaged in the manufacture of 
silverware amounted to $24,411,000 in 1921 
as compared with $29,126,000 in 1919 and 
$19,786,000 in 1914, a decrease of 16 per 
cent from 1919 to 1921, but an increase of 
% per cent. for the seven-year period 1914 
to 1921. 

In addition to the value of products of 
establishments assigned to this industry 
cassification, silverware to the value of 
$2,392,000 in 1921, $3,599,000 in 1919, and 
$2900,000 in 1914, was reported as a sub- 
sidiary product by establishments assigned 
to other classifications. 

Of the 103 establishments reporting prod- 
wets valued at $5,000 and over in 1921, 32 
were located in New York; 22 in Massa- 
chusetts; 15 in New Jersey; 10 in Rhode 
Island; 8 in Connecticut; 5 in Maryland; 3 
each in California, Illinois, and Pennsyl- 
vania; and 1 each in Ohio and Vermont. 
Massachusetts, the leading State in the in- 
dustry in 1921, measured by value of 
products, reported 29 per cent. of the total 
value of products in that year. 

In November, the month of maximum 
employment, 5,738 wage-earners were re- 
ported, and in July, the month of minimum 
employment, 4,728, the minimum represent- 
ing 82 per cent. of the maximum. The 
average number employed during 1921 was 
5287 as compared with 6,453 in 1919. 

The statistics for 1921, 1919, and 1914 
are summarized in the following statement. 
The figures for 1921 are preliminary and 
subject tu such change and correction as 
may be found necessary from a further 
examination of the original reports. 


Number of establishments...........2.ccececseoecs 


Persons engaged 


Proprietors and firm members .........+2++++ 


Salaried employees 


Wage earners (average number)..........+-- 
Salaries and wages......... TOOT Cu Oe ene 


Salaries 
Wages 


Peld for contract work........-cecccccccccceceres 
eer eer eee 
PO ALICEE 55.5.5. «.s-/s:6i.s.0.0000 600 oo.000%e 000% 
Value added by manufacture?........-.++eeeeeeeee 


-_—_ 


TY eA EeC LEVEY Oe ee 


Coco eee eeee reer erseeseseeseseseeseerssee 


but an increase of 84 per cent. for the 
seven-year period 1914 to 1921. 

In addition to the value of products of 
the establishments assigned to this classifi- 
cation, plated ware to the value of $5,919,000 
in 1921, $1,208,000 in 1919, and $708,000 in 
1914, was reported as subsidiary products 
of establishments assigned to other classi- 
fications. 

Of the 66 establishments reforting prod- 
ucts valued at $5,000 and over in 1921, 26 
were located in New York; 23 in Connecti- 
cut; 7 in Massachusetts; 2 each in Illinois, 
New Jersey, and Pennsylvania; and 1 each 
in Indiana, Maine, Maryland, and Ohio. 

In March, the month of maximum em- 
ployment, 10,322 wage-earners were re- 
ported, and in July, the month of minimum 
employment, 7,760, the minimum represent- 
ing 75 per cert. of the maximum. The 
average number employed during 1921 was 
9,535, as compared with 9,492 in 1919. 

The statistics for 1921, 1919 and 1914 are 
summarized in the following statement. The 
figures for 1921 are preliminary and subject 
to such change and correction as may be 
found necessary from a further examination 
of the original reports. 


Wena CE COtaINIGMONIG 6 aig io. cdiedkicccicéicnccnetee 


Persons engaged 


Proprietors’ and firm members .............+- 


Salaried employees 


Wage earners (average number)............. 


Salaries 
Wages 


Meee MMMM. WORN o6 5:65:65 0.900.468 0 cc cee cle bene 
EES EP ET PET CT Tee ee 


Value of products 


Value added by manufacture!.......0.-.cccceccccecs 





1Value of products less cost of materials. 
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Sam Zeitner, New York, Files Bankruptcy 
Schedules Showing Liabilities of $42,730 | 
and Assets of $5,530 


Sam Zeitner, dealer in diamonds, jewelry 
and watches, 49 Maiden Lane, New York, 
filed schedules in bankruptcy in the United 
States District Court on Monday, Feb. 26. 
Involuntary bankruptcy proceedings were 
started against Mr. Zeitner on Oct. 30, 1922, 
The schedules list the liabilities at $42,730, 
all of which constitute unsecured claims, 
while the assets total $5,530 and include 
stock in trade, $3,000; household goods, 
$250; machinery, tools, etc., $750; debts due 
on open accounts, $1,180; property in rever- 
sion, reminder and trust, $100, and property 
claimed to be exempt, $250. 

Among the largest unsecured creditors 
are: Goldmuntz Bros., $2,000; Andrew O. 
Kiefer, $198; .Pitzele & Hamburger, $1,200; 
A. Halter, $3,500; H. Hailporn & Co., $1,- 
400; R. A. Breidenback, $2,000; J. Haber, 
$350; P. Goldmintz, $1,500; Hermann Haum, 
Inc., $1,400; Becker Leiss Chain Co., $100; 
Asiatic Jewelry Co., $102; S. Danziger & 
Son, $500; Liberty Jewelry Co., $100; Fein- 
berg Jewelry Co., $1,200; Scheier & Haber- 
man, $100; Victoria Diamond Co., $350; 
Rothblum & Meyer, $1,900; H. Hirshorn, 
$350; S. Lieberman, 114 Fulton St., $1,200; 
Holtz Bros., $1,000; S. Lieberman, 49 
Maiden Lane, $250; Chas. M. Levy & Son, 
$250; M. Hoffman, $3,500; Hirsh Jewelry 
Company, $350; L. S. Sherman & Co., $450; 





1921 1919 1914 

devin datmeia aie eae 66 68 72 
eee eee 11,089 11,459 10,094 
sctieieinsan kine 25 24 32 
ears aahea died aaa 1,529 1,943 1,345 
ARETE 9,535 9,492 8,717 
she wetacatads $13,978,000 $14,350,000 $6,766,000 
pn eaiseiekce ewan’ 3,314,000 3,437,000 1,766,000 
RET EE Baw OEE 10,664,000 10,913,000 5,000,000 
sRenndcianean 4,000 13,000 6,000 
Hine naabe meds 12,409,000 17,767,000 8,304,000 

33,944,000 41,635,000 18,484,000 
sickciahgnaal aia 21,535,000 23,868,000 10,180,000 











19211 19192 19141 

ST eRe ee 103 95 95 
Paves av duroentoevelaeeea 6,579 7,599 8,347 
arb eee es arete were aes 70 58 65 
he anise iaie le wee e 1,222 1,088 1,212 
Sencar co ele eieae 5,287 6,453 7,070 
EO eee $9,404,000 $9,689,000 $6,537,000 
ate ares asserts 2,253,000 2,330,000 1,742,000 
er Care 7,151,000 7,359,000 4,795,000 
Se ee 127,000 49,000 34,000 
Pee ye re 8,965,000 13,061,000 8,276,000 
5 oil ie arw aiatoras sare 24,411,000 29,126,000 19,786,000 

15,446,000 16,065,000 11,510,000 


Statistics for establishments with products valued at less than $5,000 are not included in the fig- 


ures for 1921, 


There were 6 establishments of this class, reporting 3 wage earners and products valued 


at $9,000. For 1919, however, data for 4 establishments of this class, reporting no wage earners and 


products valued at $8,000, and for 1914 data for 


13 such establishments, with 18 wage earners and 


Products to the value of $35,000, are included in all items with the exception of “number of estab- 


ts.” 
*Value of products less cost of materials. 
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Manufacture of Plated Ware 
According to reports made to the Bureau 
of the Census the value of rroducts of 
establishments engaged primarily in the 
Manufacture of plated ware amounted to 
944,000 in 1921 as compared with 
$41,635,000 in 1919 and $18,484,000 in 1914, 
a decrease of 18 per cent. from 1919 to 1921, 


A business house in Ceylon wishes to pur- 
chase footwear, jewelry, cutlery, stationery, 
clocks, watches, etc——Ceylon. Quotations, 
c. i. f. Ceylon port. When communicating 
with the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., or any of 
its branches references should be made to 
file number 5336. 


Alex Sabsevitz, $150; Skaletzky & Schutte, 
$220; M. Rehner, $900; Tibbitts & Kap- 
meier, $250; A. Suderov, $4,600; J. Mitchell, 
$1,200; E. H. Sander, $1,600; J. Stuhlback, 
$1,000; M. Tucker, $2,000; P. C. Sachrig, 
$1,000; M. Migel, $1,000; H. W. Steer, 
$750; A. W. Sing, $750; Jos. Pawero, $1,000, 
and R, W. Hakino, $750. 








The board of directors of the New Haven 
Clock Co., New Haven, Conn., at a meet- 
ing held recently, elected the following 
officers for the ensuing year: Chairman 
board of directors, Walter Camp; president, 
Edwin P. Root; vice-president and general 
manager, Richard H, Whitehead; treasurer, 
Edward Stevens; secretary, Philip H. Eng- 
lish; assistant treasurer, George A. Whit- 
ney; assistant secretary, Fred L. Bradley. 
James E. Wheeler, of New Haven, was 
elected a director in the company. The fol- 
lowing board of directors was elected by the 
stockholders at their annual meeting: Henry 
F. English, Pierce N. Welch, Edward 
Stevens, Edwin P. Root, Walter Camp, 
George A. Whitney, Philip H. English, 
George E. Stevens and James E. Wheeler. 
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EXPORTS IN DECEMBER 





ent of Commerce Makes Public Sta- 
tistics Showing Shipment of American 
Jewelry to Various Countries 


WasnincTon, D. C., Feb. 28—The Bu- 
ay of Foreign and Domestic Commerce 
igs just made public the statistics of jewelry 
shipped to foreign countries during the 
nonth of December, which showed that the 
value of jewelry exported during the month 
was $36,843. 

Canada absorbed the largest share of the 
welry sent out of this country during 
the month while England ranked second. 

The full list of countries to which jewelry 
was exported is given below: 

Platinum Gold Silver Other 


Countries Jewelry Jewelry Jewelry Jewelry 





DE cab calgie Acie $40 ae 
_— dies 326 $143 
ee ee 575 534 
Itdy .. 20 220 
ET sg 00.00 e00's 40's 70 Adee 
Portugal ....---- 226 wee none 210 
em 24 ner 
Fegan ....0seeee oe 75 2,650 
ry ee 24 ar 
Canada— 

Maritime Prov.... ... eet $7 = 1,613 
Quebec and Ont.. ... 2,434 1,161 13,505 
Prairie Prov...... ... 591 24% 7,159 
Pr.Col. and Yukon $50 202 75 1,044 
RE, Voda waedie (S256 5 er A 
Ee me 178 150 174 
NE ios. bay em aes P 721 
Newfoundland and 
A mee 30 siete 
BE asics buawsbcew? ele an 23 
ah foie e dione d's) wilaos stad ei 53 
DS Geis eves ea) ace an 12 ea 
Dominican Republic. ... 167 
BND 560 6069-8) -awis 32 
Dosey. dcsieiss: Slee 1,653 
ee pits 145 
Eb acb0is revises ales 330 ake 
sc cobain y-oie ies ee 18 
Philippine Islands... ... 45 89 
re eee 30 ri 
ME aes 2. Sm 585 
Total .......... $50 $5,009 $1,646 $30,138 








VINDOW SMASHERS AT WORK 





Two Crooks Visit Store of Terre Haute 
Jeweler and Escape with Loot 
Valued at About $1,000 


INDIANAPOLIS, Ind., March 1,—Robbers 
ecently smashed a display window at 
‘pritz’s jewelry store, 618 Wabash Ave., 
Terre Haute, Ind., in the heart of the retail 
district and escaped with 14 diamond rings 
- three watches. The loss is about 
51,000, fully covered by insurance. 

The theft was perpetrated by two men 
‘tiving @ blue roadster with red wheels. 
The robbers were seen to enter the car 
iollowing the crash and go west toward the 
Wabash River bridge. 

Aman from Effingham, Ill, whose name 
es not learned by the police, was on his 
pe from a downtown hotel to the Union 
“ation and heard the noise of the crash- 
" glass. He saw the men enter the ma- 
aa and drive away. The proprietor of 
sstaurant across the street drove up with 

* automobile as the robbers smashed the 
a “ag the spot light from his machine 
y frightened them away before the 

Was finished. Several watches, pearl 
$ and valuable diamond rings at ’ 
"ear of the window were not taken. 
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The Effingham man notified the police and 
they proceeded to the depot. Irvan Spritz 
is the head of the store. The window was 
broken with a large stone wrapped in two 
newspapers. 








Illinois Retail Jewelers to Hold Sixteenth 
Annual Convention at Galesburg, 
May 78 

Cuicaco, March 1.—The 16th annual con- 
vention of the Illinois Retail Jewelers’ As- 
sociation will be held at Galesburg, IIl, 
on May 7 and 8. 

Lester F. Lawrence, of that city, has been 
appointed chairman of the committee on 
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Imports of Platinum and Allied Metals Dur- 
ing September-October* 


WasuHincTon, D. C., Feb. 28.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals from Sept. 22 to Oct. 31, indi- 
cate that the total value of platinum ores 
and unmanufactured platinum imported was 
$1,167,643. The value of iridium brought in 
during that time was $118,142, while 
osmium and osmiridium imported amounted 
to $52,065. The importation of palladium 
totaled 1,163 troy ounces valued at $60,196 
while rhodium and ruthenium coming here 
from other countries was worth only $3,890. 

















arrangements. He has announced the The figures by countries are as follows: 
ImPorTS 
Osmium Rhodium Platinum 
and and Ores 

Iridium Osmiridium Palladium Ruthenium and Unmfg. 

Countries Ounces Troy Ounces Troy Ounces Troy Qunces Troy Ounces Troy 
SS EO ey OT TTT OCTET Oe RAT 5 3 re rrie aes 1,930 
MUNIN ao ood 10 0. sya: oi «a ei0ts oa Wie ale Malee’s 575 145 62 cae 1,442 
WOE ce cid cacwwisisue eins ote ae eee eae hae woes 44 “eed 21 
OR PONT OCC OL Ee OT é daieie adene nore apace 593 
RE OOO ke 32 260 1,055 47 3,876 
Ce Ce eR OO OCC CCT a or sei er eaaald ieee 20 
Canada—Quebec and Ontario.......... atega 4 9 
British Columbia and Yukon.......... 7 
eer re re rere eT aes 1 
OR ret re ere Fe a ary are 4 2 3,963 
FT err re reer 123 Ps 
Totel— Quantities: sc vciieeeesieees twee dies 612 539 1,163 47 11,862 
edie VEMMOS: ccedieeieeiin sated ennenes $118,142 $52,065 $60,196 $3,890 $1,167,643 

*Figures represent period from Sept. 22 to Oct. 31, 1922. 








present plans for entertainment consist of 
automobile rides, special luncheon for ladies, 
a theatre show, and a banquet on the eve- 
ning of May 8. Speakers and their subjects 
on that occasion will be Congressman Henry 
T. Rainey, “Federal Taxation”; Wm. H. 
Rindt, “The National Association”; Joseph 
Mazer, “Trade Co-operation”; Thomas F. 
Deuther, “Organizations as I Have Found 
Them.” 

Jewelers of the State are requested to 


Figures on Exports of Platinum During 
December 

WASHINGTON, D. C., Feb. 28—Figures 
showing the exports of platinum during 
October just announced by the Bureau of 
Foreign and Domestic Commerce, indicate 
that the value of the platinum used in other 
industries, except jewelry, sent out of the 
country amounted to $2,774, while the crude, 
scrap and old metals was worth $195. The 
reports by countries are as follows: 























Fx PORTS 
Platinum 
” eats ee ~ 
Manufactures 
Crude Ingots, Sheets of Platinum 
Scrap and Old Wire and Alloys Except Jewelry 
a 1 “* "" ” 5 on 7 
Countries Ounces, Ounces, Ounces, 
Troy Value Troy Value Troy Value 
Canada—Quebec and Ontario............. ‘ 25 $2,614 55 $801 
Prairie PYOViNCES ..cccccscevecs ee marie 5 562 7 824 
British Columbia and Yukon..... 2 $195 5 308 2 302 
MANIA) isle a0 :456ibia HSS ODE REK ROMA EIS 31 3,123 watigid ee 
I 503 cca ain did coaeioniieeRieateebewiwedeeez iia daca 1 347 
PPh ISIOBES a5 iiss. 5 krrkdewenriasadtse ees 4 500 
DMR euch eae seiieaadeheendn 2 $195 66 $6,607 69 $2,774 








advise the secretary as soon as possible of 
their intention to attend. This list will be 
published in the monthly publication of the 
association in Afril and May issues. Presi- 
dent Stern and Secretary Lavy say this will 
be the largest convention ever held by the 
Illinois organization and that a membership 
list will be announced that will surprise all. 








Zachary S. Rosenberg is now located at 
807 Clinton Ave., Rochester, N. Y. 


The Porter & Wiser Jewelry Co., Kansas 
City, Mo., has installed machinery which 
will enable the company to handle a greater 
volume of business and also to do this with 
greater speed. Among the machinery items 
is a new hydraulic press. A rearrangement 
of the different departments has been made, 
partially as a result of the improvements, 
which makes the manufacturing section of 
the establishment less crowded, and with a 
greater space to receive the new machines. 
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Diamond Bar Pins 


The Quality, Style and Price Value in Wheeler Diamond Jewelry 
are always evident to the discriminating purchaser. Our Diamond 
Bar Pins, especially, uphold the Wheeler traditions for exclusiveness 
of design and superior workmanship. 


Furthermore, if you do not happen to be one of our regular cus- 
tomers their moderate price will surprise you. Just try us on your 
next call for an unusual diamond piece. 


It is always our desire to give special service to jewelers so that 
they will realize from their customers more than the expected satis- 
faction. Our constant purpose is to help you make sales of the kind 
that will bring more sales. 


ESTABLISHED 1852 


The Wheeler Trade Mark is your Guarantee 
on a piece of of Quality and 
Diamond Jewelry lasting Satisfaction 
TRADE MARK 
REGISTERED 


CHaydenW- Wheeler & Co, Inc 


OFFICE AND FACTORY 


* 58 West 40th Street » New York: 
Telephone Longacre 7300 
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HARRIS-KOBER BANKRUPTCY 





HarrisKober Diamond Importing Co., St. 
Louis, Mo., May Have $1,000,000 Indebt- 
edness—Creditors Meet in New York 


Sr, Louis, Mo., March 3.—On Wednes- 
day, Feb. 28, there was a suit in bankruptcy 
fled against the Harris-Kober Diamond 
Importing Co., 704 Olive St., this city, by 
3 formal petition which listed obligations 
of only $1,700. The three creditors filing 
it were New York jewelry firms. It is said 
that the total number of creditors will reach 
about 40. 

Bernard Greensfelder, attorney for the 
frm, said that the assets were figured at 
about $800,000, but that this amount included 
notes receivable and would be subject to 
shrinkage through bad debts. 

The company has been in business since 
199, when it was chartered with a capital 
of $12,000. Louis K. Harris is president; 
Samuel Kober, secretary, and H. Z. Fleisch- 
man, treasurer. They did a wholesale busi- 
ness Which sometimes amounted to as much 
as $1,500,000 a year. 

Bad debts and depreciation in stock, owing 
to a former too high appraisal, were said 
by the attorneys to have been the cause of 
the firm’s difficulties. The loss on bad debts 
alone is estimated at $90,000 last year alone. 
Heavy losses were caused by the same rea- 
son for the two years previous. 


Appraisers were chosen March 1 by 12 
representatives of the company’s creditors 
and an accounting firm was commissioned to 
make an audit. The attorneys for the Na- 
tional Jewelers Board of Trade were on 
hand March 2 and other representatives of 
creditors also arrived. 

St. Louis banks are reported to be dis- 
interested in the failure so far as their in- 
terests are concerned. Their only transac- 
tions with the firm were in connection with 
discounting notes. 





At the request of a number of the large 
creditors of the Harris-Kober Diamond Im- 
porting Co., St. Louis, Mo., a meeting of 
creditors was held last Wednesday at the 
office of Greenbaum, Wolff & Ernst, 7 Dey 
St, New York. Although the meeting had 
been called by telephone early in the morn- 
ing by Greenbaum, Wolff & Ernst, about 
45 creditors were present and their claims 
aggregated close to a half million dollars. 

The meeting was presided over by Herbert 
A. Wolff and at the gathering quite a few 
of the creditors reported that notes in sub- 
stantial amount which became due a few 
tays ago had gone to protest. It was also 
teported that one of the officers of the cor- 
Poration had been in New York within the 
lst two weeks and had purchased large 
amounts of merchandise in the metropolitan 
market, 

_ The creditors appointed a committee to 
investigate the conditions of the concern. 
1S Committee consists of representatives 
of the following concerns: Rothschild & 
opuit, Freudenheim Bros. & Levy, Finkel- 
tein Bros. I. Hochberger & Son, Helbein- 
Stone Co. and Ignatz Nebenzahl. This com- 
Mittee instructed Mr. Rothschild, of 
child & Loopuit, and John R. Paulis, 

Greenbaum, Wolff & Ernst, to proceed 
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at once to St. Louis to thoroughly investigate 
the affairs of the concern. 

At the present writing, no figures are 
available, but estimates have been made 
which indicate that the liabilities will not 
be less than $750,000 and that they may 
even run as high as $1,250,000. 








RICE MEMORIAL BUILDING 


Chas. A. Whiting Presents $60,000 Club to 
His Plainville Employes 


ATTLEBORO, Mass., March 1.—About 700 
people gathered at the dedication exercises 
of the Walter L. Rice Memorial Building, 
West Bacon St., Plainville, last evening, as 
the guests of Charles A. Whiting. The 
occasion was one of the most pleasant that 
could ever have been arranged. In the 
afternoon the new $60,000 Recreation build- 
ing was opened for public inspection and 
over 750 people visited the place, listened 
to an excellent musical program and par- 




















WALTER L. RICE MEMORIAL BUILDING 


took of refreshments, all as the guests of 
Mr. Whiting. The memorial building is a 
splendid tribute to the memory of a young 
man who was highly regarded in the trade 
and among his associates. His untimely 
death cut off a splendid career. 

Late last Summer the work on the build- 
ing was started. It had long been planned 
by Mr. Whiting for the use and benefit. of 
his employes. Under the direction of 
Walter L. Rice, son-in-law of Mr. Whiting, 
plans matured rapidly and the building was 
well under way to completion when death 
overtook Mr. Rice. The plans of the build- 
ing, however, were completed by Mrs. Rice 
and Mr. Whiting and yesterday the place 
was opened for the first time. Throughout 
the afternoon families of the employes in- 
spected the place under the guidance of a 
reception committee. Scott’s orchestra, of 
Pawtucket, provided an excellent program. 

Last evening the employes gathered for 
the formal dedication of the building which 
Mr. Whiting decided to give as a memorial 
dedication to Mr. Rice. Mr. Whiting ex- 
plained that ever since becoming interested 
in the manufacturing business he had held 
an ambition to erect such a building as the 
one dedicated. He struck the keynote of 
the evening when he said to his employes, 
who were sitting all around him in a home- 
like manner: “The success of any concern 
is not achieved by one man alone, but 
rather by the co-operation of everyone. To 
my employes I owe whatever degree of 
success I have attained, and it is with real 
pleasure that I have this opportunity of 
presenting this recreation hall to you all 
for your particular use and enjoyment.” 

Mr. Whiting raid particular tribute to the 
four persons in his employ who were in his 
employ when he entered the factory in 1880. 
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These men are Oscar Walden who started 
work in 1876, John Loeffler and Willis 
Fuller, who followed in 1877 and Christian 
Hartman, who began his duties in 1878. All 
four were in the audience. 

Mr. Whiting closed his remarks by pre- 
senting the keys of the building to Frank 
A. Brown, president of the Whiting Club, 
who has been in the employ of the company 
for over 30 years. Mr. Brown responded 
fittingly, thanking Mr. Whiting not only for 
his gift, but for his continued evidences of 
friendship to the employes. Mr. Brown 
spoke of the hospital, fully equipped, which 
is in the factory, with a nurse in constant 
attendance, at which over 40 operations 
were performed last year. These operations 
were not the result of accidents in the fac- 
tory, but were performed on persons who 
were given the hospital privileges by Mr. 
Whiting. 

Mr. Brown also alluded to the inaugura- 
tion of the “recess” system, where for five 
minutes in the forenoon and a _ similar 
length of time in the afternoon, afternoon, 
the employes drop their work and enjoy the 
rest. The organization of the Relief asso- 
ciation and Mr. Whiting’s interest in 
athletics were also told, and Mr. Brown’s 
remarks were greeted with applause. 


The final speaker was Arthur W. Pierce, 
principal of Dean Academy, where Mr. Rice 
was a student. Principal Pierce paid a 
glowing tribute to Mr. Rice. 

Following the address of Mr. Pierce there 
were orchestral selections and _ general 
dancing. Refreshments were served and a 
social hour resulted. 

On the first floor of the building is a 
pool and billiard room with four tables. 
The dining hall, at which 175 persons can 
be served, is also on the first floor. This 
is elaborately fitted out, and the kitchen is 
modernly equipped. Meals will be served at 
cost to employes, and the lunch room will 
be open at all times. There are also shower 
baths for men, and a similar room for 
women. 


The general recreation hall is on the 
second floor, and is ideally erected. The 
building is 84 feet by 36 in dimensions, and 
there are a smoking room, sun porch, com- 
mittee room, coat room and ladies’ rest 
room. 


In the recreation hall is a grand fdano, 
the gift of the employes, and an electric 
Victrola, the gift of Mrs. Whiting. 

The building will be controlled absolutely 
by the newly organized Whiting Club. 
Nominal fees will be charged for various 
uses of the building, but there will be no 
profit accruing to anyone, and in fact, the 
company will assume a $3,000 annual deficit 
which the operation of the building will 
entail. The officers of the club are Frank 
A. Brown, president; Edward C. Manches- 
ter, vice-president; Sturgis C. Rice, secre- 
tary; Robert Austin, treasurer. The board 
of governors consists of William C. Bren- 
nan, Edwin Pink, Eugene L. Manchester, 
Henri Desautelles, Mrs. Louise McKeon 
and Miss Clara Guild. 

While the building is primarily for the 
use of the employes and their families, 
members of the American Legion and 
Grand Army have been made honorary 
members, and will be permitted the free use 
of the hall. 
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Novelties Seen In New York 
Weekly Fashion Notes on Gowns and Jewels 











The New Jewels as Eastertide Gifts 


pERY naturally, with so many gifts being 
exchanged at the Easter season, jewels, 
and especially the newly designed jewels, be- 
come farticularly conspicuous. 

Every year sees some new jewel attract- 
ing special attention or some fresh design 
holding sway over all others and this Spring 
isno exception. The race for first favorite 
is being run this year between earrings and 
hair ornaments, but there are some very im- 
portant runners-up in bracelets and beauti- 
ful utility pieces. 

Every member of the family participates 
in this interchange of Eastertide gifts and 
« the little folk as well as their older 
brothers and sisters, father and mother and 
grandparents, too, have appropriate jewels 
prepared for them. 

There are dear little lockets for dear little 
girls in highly polished silver or in gold 
gt with a single gem at its center; a pearl 
isused for this, or perhaps a small piece of 
turquoise. And then there are lockets for 
the older sisters, too, one is shown in the 
illustration; it is narrower at the top than 
at the lower edge, and its matt finish is a 
dull platinum shade; this matt finish is new, 
it comes in stripes or plaid or in basket 
weave. But some of the newer lockets are 
hand beaten in silver. 

The hand beaten silver is used also for 
the small silver table things and _ toilet 
articles for the children. Also for nice little 
girls with long pretty curls there are hair 
barettes of filigree gold or silver, gem-set 
tomatch their hair ribbons. For both boys 
and girls who are older grown there are 
pencils hung from chains; for the girls these 
are hung on neck chains or black sautoir 
ribbon, but for the boys they come as pocket 
pencils attached to sturdy chains to hang 
across their Nerfolk suits, or from the lapel 
fo the outside coat pocket. And, as gifts 
for the student, these pencils attached to 
chains cannot be surpassed. 

The earrings prepared for the Eastertide 
are ornate in the extreme. Two new designs 
ae shown in the illustration; the one at 
the left is a series of plaques, all flexible, 
and finished with a flexible fringe. The 
fatring at the right is entirely formed of 
mearls in a tassel design. To the new ear- 
fing, design has added quaintness to their 
many other attributes. They come now in 
dull finished gold mountings with a gor- 
sous array of colors in their gem settings. 
They may be had in one or two tones to 
match certain gowns, and they are designed 
special order to match any desired motif. 
he Persian decorative scheme, the Paisley 
pattern, and now the Egyptian coloring are 
appearing in these earrings, and they will 

received with delight as Eastertime gifts. 

The new hair ornaments, combs, fancy 
Pils, and narrow fillets are among the best 
om to choose for gifts. These can be 

n by any modish woman, but the high- 
seed bandeau and the other elaborate 
maments need to be chosen for their be- 


comingness, and must therefore be carefully 
selected by their wearer. The narrow fillets 
are made up of rows of pearls, or of pearls 
combined with aquamarines, peridots, opals, 
pink tourmalines, or some other of the color- 
ful gem stones. The setting may be of gold 
or platinum and in straight rows of tiny 
boxes or a crown-like finish may top them 
where small diamonds are used to tip every 
alternate gem, or make a finial for tiny gem 
groups. 

If small combs for evening wear come in 
matching sets, or large and single, they are 
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NOVELTIES OF EASTERTIDE 


gem-set to match the other jewels. There 
is also a new large comb following the 
Spanish order but in shape only, for its 
mounting is silver in a pierced pattern cut 
with skill after the finest type of fretwork. 

Among the new bracelets are single, 
double and triple strands in flexible jewels; 
there are bangles made loosely to wear 
around the wrist, or to fit tightly on the 
upper arm above the elbow. There are also 
dangling bracelets wound loosely around the 
arm where pearl ropes or ropes of gems 
have been taken, and instead of hanging 
around the neck they are used as the new 
bracelet with an added fringe pendent to 
make them complete. Two of the latest 
bracelet designs are shown in the little 
sketch. The upper design is a row of square 
set gems and gem stones combined, a new 
theme in itself. The colors are blends of 
purple, red and blue gained through the use 
of‘ amethysts, rubies, and sapphires. The 
bracelet in the lower part of the sketch has 
a dangling pendent, and is made entirely of 
pearls and diamonds set in platinum. This 


jewel is particularly suited to evening wear, 


and would make an excellent Eastertide 


gift. 
THE RAMBLER. 
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Tax Figures Show Retail Jewelers’ January 
Reports Show Sales of $85,700,000 and 
$238,600,000 in Last Six 
Months 


WasHINGTON, D, C., March 1.—That the 
business done by the jewelry trade last 
Christmas and reported in January, 1923, 
was largely in excess of that done the year 
before and reported in January, 1922, is to 
be seen from the statistics of the tax paid 
by retail jewelers in these two months, as 
shown in the report of the Internal Revenue 
Department just made public. These figures 
show that the sale of jewelry, clocks, 
watches, operd glasses, etc., returned for 
taxation during the first month of this year 
amounted to $85,700,980, the tax reported 
and paid being $4,285,049, whereas in Janu- 
ary, 1922, the sales reported amounted to 
$72,283;981.40, the tax paid in that time being 
$3,614,199.07. This increase of $13,416,998 
done by the jewelers netted an increase to 
the Government of $670,850. It should be 
remembered in considering these figures that 
the reports filed by the dealer in January 
covers the sales made during December. 

However, the receipts for the six months 
prior to Feb. 1 told a different story when 
compared with the receipts between July 1, 
1921, and Jan. 31, 1922, but as these included 
some of the bad months of last year, and the 
total loss to the Government was but $48,174 
in the six months, this showing is not con- 
sidered a bad one. Between July 1, 1921, 
and Jan. 31, 1922, the tax collected by the 
Government was $11,985,226.24, which 
showed the total sales by jewelers in that 
time to be $239,704,524, whereas the tax col- 
lected between July 1, 1922, and Jan. 31, 
1923, totaled $11,934,051.73, showing the total 
sales of jewelry in that half year amounted 
to $238,681,034. 

That the reports for February and March 
will greatly exceed those of similar months 
last year, is generally believed and it is ex- 
pected that a comparison of both the fiscal 
years and the calendar years of 1922 and 
1923 will show the jewelry business to have 
greatly improved with a resulting increase 
in revenue to the Government. 








WHOLESALERS TO MEET 





Annual Convention of National Wholesale 
Jewelers’ Association to Be Held at 
Cincinnati, April 26, 27 and 28 


PHILADELPHIA, Pa., March 2.—Announce- 
ment has been sent out by Thomas A, Fern- 
ley, secretary of the National Wholesale 
Jewelers’ Association of the 16th annual 
convention of the association which will be 
held at Cincinnati, O., on Thursday, Friday 
and Saturday, April 26, 27 and 28. 

Prefarations are being made for a success- 
ful convention and it is expected that there 
will be a large attendance of the members 
from all sections of the country, particularly 
from the middle west. 

Convention headquarters will be at the 
Hotel Gibson where all sessions will be held. 








Frank Renzi has withdrawn from the con- 
cern of Renzi Bros., Providence, R. I. 
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Bandits Rob New York Gem Dealers 





Max Some and Charles Landau Bound and Gagged by Three Crooks Who 
Escape with Diamonds and Other Valuables Worth About $73,000 














Three youthful bandits, all heavily armed 
yith revolvers, committed one of the most 
jaring and deliberate robberies reported to 
te police in many years, when they held- 
up and relieved Max Some, a diamond deal- 
«at Delancey St., New York, last Thurs- 
iy afternoon, of gems, old gold, Liberty 
nds, War Savings stamps and currency 
valued in all about $50,000, While the rob- 
ery was being committed, Charles Landau, 
Landau Bros., diamond importers, 87 Nas- 
ay St. called at Mr. Some’s office, and the 
wbbers seeing him at the door, made him a 
captive and ge? him ao and other 
valuables worth almost ,000. 

The manner in which the bandits worked 
indicated that the robbery was well planned, 
ad they operated so thoroughly that when 
they left, Mr. Some did not even have car- 
fare to get to his home on Crotona Ave. in 
the Bronx. They even took from Mr. 
Some’s pocket, a fountain pen, as well as an 
atomobile tire gauge, while Mr. Landau was 
lieved of everything except a watch ‘given 
to him by his wife, several small checks and 
adollar bill. The victims were bound with 
arope and neckties, and it was some time 
ater the bandits’ escape that the hold-up 
ould be reported to the police. 

Mr. Some’s business is located in an of- 
ice situated on the first floor in the front of 
the building at the northwest corner of De- 
lacey and Orchard Sts. The office is well 
lighted, with several large windows, and is 
located that the interior can easily be seen 
from the building directly opposite. Unfor- 
tunately, however, the apartment house lo- 
vated on the northeast corner of Delancey 
aid Orchard Sts. was recently gutted by 
‘re and consequently is not occupied. The 
undits, therefore, were able to work with- 
aut being seen by any outsider. 

Shortly before 3:30 p. m., Mr. Some at- 
tended to a customer who, upon leaving the 
office, evidently neglected to shut the door. 
Mr. Some always keeps the office locked, but 
vas unconscious of the fact that his cus- 
omer had not tightly closed the door when 
wt left the place. The proprietor was sit- 
ing in an inner office looking over some dia- 
monds when the door suddenly opened and 
three men walked in. They demanded that 
i keep quiet, and while he was guarded by 
on¢ man who held a revolver to his stomach, 
the other two produced a piece of rope and 
tied his hands and legs and then stuffed a 
handkerchief in his mouth. 

After placing the proprietor on the floor, 

tobbers ransacked the safe of all its con- 
‘mts, including diamonds, Liberty bonds, 
at Savings stamps and some old gold. 
Y even took several gold pieces which 
a had been collecting for several 

The men worked calmly, and fearing that 

¥ May have overlooked something, they 
bon went through the safe, took out all 
é : papers and searched through them for 

¥ loose diamonds or other valuables. 

While the robbers were busy at work, a 

k was heard at the door, and the bandits 


s 


hearing it drew their revolvers. Two of 
them walked to the door and opened it, and 
were confronted by Charles Landau, of Lan- 
dau Bros., who had come to Mr. Some’s 
office for the purpose of purchasing a dia- 
mond. As the door was opened Mr. Landau 
took two steps forward, and upon noticing 
the bandits made an effort to leave, but was 
grabbed by the lapel of his coat and dragged 
into the place. The door was shut and 
locked, and while one of the bandits held a 
pistol to his stomach, another took his neck- 
tie off, while the other relieved Mr. Some 
of his necktie. These were used to bind Mr. 
Landau’s hands and feet, and after he was 
gagged, he was laid on the floor near Mr. 
Some. Mr. Landau was then relieved of his 
wallet containing diamonds worth about 
$22,500, as well as some currency and other 
checks. The bandits also took from Mr. 
Landau’s pocket a watch which has been 
given to him by his wife, but returned it to 
him. The thieves, however, were more gen- 
erous to Mr. Landau than they were to their 
other victim, Mr. Some, and after taking all 
of his money out of his pocket, they re- 
turned several small checks and a dollar bill, 
which they told him was for carfare. They 
even took a check for several thousand Ger- 
man marks. 

After the bandits were convinced that they 
had relieved their victims of everything valu- 
able, they put the loot in their pockets, and 
one of them apparently becoming alarmed, 
walked out of the office and told his two 
pals that he would wait on the corner. The 
other two men, however, did not seem in any 
hurry and lingered for several minutes more, 
going through the safe again for anything 
they may possibly have overlooked. They 
soon left the place, and it was some time 
later that a tenant in the building hearing 
groans, went to Mr. Some’s office, where he 
found the proprietor and Mr. Landau bound 
and gagged. Mr. Some was unable to utter 
any sound, but Mr. Landau was able to groan 
loud enough to be heard. Their bonds were 
cut and after a doctor was summoned, the 
police were notified of the robbery. The 
losses suffered by both victims are covered 
by insurance in Lloyds. 

Mr. Some, in describing the bandits, stated 
that two of them had dark complexions, 
while the other man was a blonde. He 
thought that the two dark ones were Italians 
and that both of them were about the same 
height, being approximately 5 feet 6 inches 
tall. The nationality of the other man, Mr. 
Some was unable to determine. He said that 
he was about 5 feet 2 inches tall. None of 
the men are believed to be more than 24 or 
25 years old. They were all slim and were 
well dressed. 








Rough sapphires from Montana and from 
Rock Creek are desired by a firm in Switzer- 
land. Purchase. Quotations, c. i. f. Swiss 
port. Terms, cash. If interested write to 


the Bureau of Foreign and Domestic Com-. 


merce at Washington, D. C., or any of its 
branches, and refer to file number 5542. 
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HUFNAGEL IN NEW ORLEANS 


President of A. N. R. J. A. Guest of Retail 
Jewelers Association at Luncheon 
and Banquet 


New Oreans, La., March 1.—Edward 
H. Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, was the 
guest of the New Orleans Retail Jewelers’ 
Association, Feb. 27 and 28. <A luncheon 
was tendered Mr. Hufnagel at the St. 
Charles Hotel on Feb. 27, and the same eve- 
ning he participated at a banquet in his honor 
in the Gold Room of the Grunewald Hotel. 
Both were elaborate functions, the cuisine 
being a particularly inviting feature of these 
occasions. Louis Hausman, president of 
Hausman’s, Inc., presided at the luncheon, 
and W. S. Bender, president of the New 
Orleans Retail Jewelers’ Association, was 
the governing spirit at the later function. 
At the banquet there were about 40 jewelers 
in attendance, while at the luncheon there 
were many representative business men, 
jewelers and others, At the luncheon Mr. 
Hufnagel talked about an hour most enter- 
tainingly, during which he explained the 
plans of the national organization for the 
elimination of the excise tax, referred to the 
splendid work accomplished by the national 
committee in that direction and emphasized 
the importance of having the local jewelers 
co-operate in the movement. 

In the afternoon, Mr. Hufnagel was shown 
about the city—visited the city’s parks and 
other places of interest, and in the evening 
attended the banquet at the Grunewald Hotel. 
Here he made another address of consider- 
able length touching upon the possibilities of 
a greater development in the jewelry 
business and its kindred branches through 
publicity and co-operative movements, Mr. 
Hufnagel went into details relative to the 
Harvard Research Bureau activities, the 
Horological Institute, the National Jewelers’ 
Publicity Association, and the plans now be- 
ing formulated for National Sterling Week, 
May 14 and 21. At the conclusion of 
his address, a rising vote of thanks was 
tendered him for his eminently practical and 
illuminating talk. 


On the morning of Feb. 28 by invitation 
of the local jewelers Mr. Hufnagel made an 
inspection of the harbor, which included an 
interesting view of the big canal connecting 
Lake Pontchartrain with the Mississippi 
river at New Orleans, J. W. Westerfield, 
assistant superintendent of the Dock Board, 
accompanied the party on the harbor boat 
Sampson, and explained the points of inter- 
est. On this trip were many of the ladies. 
At noon Mr. Hufnagel was the guest of 
Edward Fitzgerald at the Rotary meeting, 
and in the evening took his departure for 
Galveston, Tex. 








Louis Meyer, president of the Meyer 
Jewelry Co., Kansas City, Mo., and Mrs. 
Meyer have gone to Hot Spring, Ark., on 
the advice of his physician. Mr. Meyer will 
be gone three weeks or more and will take a 
complete rest while there. On the way 
down, Mr. and Mrs. Meyer stopped off at 
Memphis, Tenn., to visit with Mr. Meyer’s 
brother, E. B. Meyer, who is in the optical 
business there. 
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pEATH OF ASA H. RICHMOND 





Yell Known Traveling Salesman Who Rep- 
resented Eastern Houses for Over Fifty 
Years Succumbs to Pneumonia 


Provence, R. I, March 3.—Asa H. 
gichmond, for nearly 50 years a traveling 
giesman for manufacturing jewelry con- 
wms of this city and one of the last of that 
wterie of genial good fellows, Barney Cros- 
jn, Jimmy Stone, John Hagan, Jim Tucker 
in half a score of others, who a quarter 
of a century ago were familiarly known 
om coast to coast and from the lakes to 
ie gulf, as the “Old Guard,” died at his 
yome in this city last Tuesday, in his 65th 
yar, Death was due to pneumonia, he hav- 
ag been ill but a short time. He never 
wok an active part in public life but devoted 
his entire time to his business and _ his 
fiends, He was exceedingly popular and 
td a host of friends in and out of the 
iwelry industry, to whom his sudden death 
yas a shock. 

Asa Hamilton Richmond was born in 
Providence, Oct. 5, 1858, and always main- 
ined a residence here. After completing 
his education in the public schools he en- 
tered the jewelry factory of Richmond & 
Carpenter, of which his father, the late 
Henry P. Richmond, was the senior partner. 
After spending some three years in the shop 
he entered the office, and when he was 19 
yars of age he made his first trip on the 
road with that firm’s line and from then on, 
for nearly 46 years, he traveled up and down 
the length and breadth of the land selling 
the products of various manufacturing 
jewelry concerns of Providence. 


He remained with the firm of Richmond 
& Carpenter, having charge of their New 
York office, until they discontinued business 
more than 35 years ago. He then engaged 
wth other firms and has since traveled at 
vatious times for a number of local houses. 
Previous to July, 1911, he was for many 
years sales representative for Zare White, 
tom whom he went with the Tilford Mfg. 
Co, and later with W. H. Luther & Son, Inc., 
Markham & Stone and for about six years 
wth Frank Flynn. He had recently for 
eral seasons been in the employ of 
Blacher Bros, 

Mr. Richmond’s wife died about two years 
0, without children. As a young man he 
dilated with Masonic fraternity in New 


‘ork, where he always retained his mem- 
bership, 








lkidor Spelman, Syracuse, N. Y., Goes Into 
Voluntary Bankruptcy with Lia- 


bilities of $13,000 


tga N. Y., March 3,—Isidor S. Spel- 
a Proprietor since last August of Spel- 
ta Jewelry & Novelty Shop at 104 W. 
oo St, Syracuse, filed a voluntary pe- 


"on in bankruptcy in the United States 


re Court, here, today, with liabilities 

tock 094 and assets of $3,745, of which 
oe valued at $3,000 and accounts at 

Wition ost of the debts are unsecured. The 

oa th was filed through Attorneys Stil- 
» Viall and Skerritt, of Syracuse. 


& Principal creditors are Louis L. Grey 7 


it Claimed $643; Milton Watch Co., $78; 


‘ Vilendorff Co., $393; Aisenstein, Woro- 
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nock & Sons, $206; Columbus Novelty Co., 
$102; M. & I. Goldstein, $110; Gothic Watch 
Co., $156; S. A. Liberman & Sons, $172; J. 
L. Marks & Son, $214; Kamp Bros., $300; 
City Bank Trust Co., $1,250; Harry Finkel- 
stein, $600; Mrs. Jennie S. Spelman, $1,250; 
Jacob Stewart, $410; Wexler Bros., $377, 
and Eliasoff Bros. & Co., $182. 

Up to last August, Mr. Spelman was in 
the clothing business with William W. Sha- 
piro, who purchased his share at that time. 
The bankrupt lists about $3,000 in debts 
that Mr. Shapiro assumed to pay when he 
purchased the clothing business. 








STAMPING LAW CASES 





Four Convictions Obtained in Campaign by 
Good and Welfare Committee of 
National Jewelers Board of Trade 


Four more convictions were obtained last 
week in the campaign being conducted by 
the Good and Welfare Committee of the 
National Jewelers Board of Trade and other 
organizations in the industry, to wipe out 
false stamping in the jewelry trade. The 
defendants who were found guilty last 
Thursday in the Court of Special Sessions 
before Judges Freschi, Salomon and Mc- 
Inerney, included J. Ortman, a jeweler at 
153 Canal St., New York, and Miss Green- 
berg, an employe, and Harry Muschnick, 
of Providence, R. I. The following day 
Nathan Bernstein, 119 Delancey St., pleaded 
guilty to violating the New York stamping 
law. 


The charge against Ortman and his clerk 
involved the sale of a belt buckle which the 
prosecution claimed assayed .627 parts of 
silver. The lever of the buckle, it was 
claimed, was marked “N. S.” and that the 
entire article except the lever assayed .926 
fine. It was contended that the buckle was 
purchased from Mr. Muschnick, of Provi- 
dence, The defense in all of the cases con- 
tended that the initials “N. S.” exempted the 
defendants from all liability and experts 
were called by the defendants in an en- 
deavor to prove that these initials meant 
“nickel silver.” 

The prosecution also summoned witnesses, 
among them being T. Edgar Willson, who 
testified as an expert on the meaning of 
such marks. After all the testimony was 
in, Magistrate Freschi, Salomon and Mc- 
Inerney, found the defendants guilty. The 
court suspended sentence on these defendants. 

On Friday Nathan Bernstein, a jeweler 
at 119 Delancey St., was brought up for 
trial in Part VI, Court of Special Sessions, 
on a charge of selling a bracelet falsely 
marked. Bernstein, it is claimed, sold a 
bracelet marked “14K.” but which when as- 
sayed was below the karat fineness allowed 
by law. Just as the defendant was about 
to be placed on trial he withdrew his pre- 
vious plea of not guilty and entered a plea 
of guilty. Mr. Bernstein’s counsel, how- 
ever, contended that his client was innocent 
of any intention to deceive and told the court 
that it was his first offense. In view of this 
fact Judges Edwards, Moss and McInerney 
imposed a fine of $50. 

In all of these cases the trade organiza- 
tions were represented by E. S. Greenbaum, 
of Greenbaum, Wolff & Ernst. 
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SENTENCED TO BE HANGED 


Leader of Chicago Bandits Who Attacked 
Jewelers Gets Death Sentence While 
Associate Gets Life Term 
Cuicaco, March 4.—The verdict of a jury 
in Judge Caverly’s court last night ends the 
career of the most dangerous gang of gun 
bandits that ever worked in this city. Larry 
Hefferman, acknowledged leader, and Will- 
jam Cramer were sentenced to be hanged, 
and Otto Christenson to serve for life in 

prison. 

The trial, which lasted for several days, 
developed many spectacular and melodra- 
matic moments. Most of the State evidence 
was given by other members of the gang, 
who confessed and appeared in court as wit- 
nesses for the prosecution. Only one of 
these was present upon the occasion of the 
murder of Joseph Lanus, but others told of 
the operations of the gang and enabled the 
State to weld a perfect chain of evidence. 

The arrest of members of the gang came 
as a result of the manner in which the body 
of a dead member was disposed of. Shot by 
the police who surprised a fur robbery, the 
body was taken to a garage owned by the 
brother of another member. Two days 
later it was taken into an alley and thrown 
out “so the coppers would think it was a 
black hand shooting.” Once identified, his 
gang was quickly located. 

Within 24 hours after the first arrest con- 
fessions were secured by the police, and 
nearly all the desperate jewelry store hold- 
ups of the south side were accounted for by 
these confessions. The “queen” of the gang, 
who lived with Hefferman at headquarters, 
2708 Arthington St., was the first to violate 
the traditions of gangland. She turned over 
a ring which she said came from the hold- 
up of the Sandack jewelry store on Oct. 14. 
John Cherry, driver of the big green car 
that day, says they received $800 for the 
$18,000 worth of loot and that it was split 
five ways. 

The charges against other members of the 
gang will probably not be pushed at the 
present time, until this case is finally dis- 
posed of, but all are held in jail and have 
repeatedly confessed. 











Death of Martin P. Smith 

Boston, Mass., March 3.—Martin P 
Smith, one of the old-time jewelers in 
Holyoke, died from pneumonia March 1 at 
his home, 86 Pleasant St. He was 8&4 years 
old and had been a resident and tradesman 
in Holyoke for 63 years. 

He was in the jewelry business with his 
sons. He leaves besides his widow, five 
children, Mrs. George England, Mrs. Har- 
riett Lesauvage, Ella L. Smith, Charles M. 
and William H. Smith. 








More than 100 people filled the sidewalk 
and part of the street in front of the May 
jewelry store on W. Center St., Marion, O., 
one morning recently, waiting for the stroke 
of 10 o’clock, when the new store was thrown 
open to the public. The store is a room 
formerly occupied by the Selby Shoppe. 
Promptly at 10 o’clock the doors were 
opened and the crowd surged in. Roses 
were given to the women and cigars to the 
men. J. M. May, of Cleveland, president of 
the company, was present at the opening 





92 THE JEWELERS’ CIRCULAR March 7, 1923, 














SSS = — 
ere * 

Artificial Pearl Necklaces 

Made and Sold in Europe for 15 years 

A Superior Reproduction : 

direct from France | 

Worthy of a place among gems : 

GATTLE & HUNTER |} 

576 Fifth Avenue, New York : 

IMPORTERS OF Y 




















Pearls, Diamonds and Other Precious Stones * 
$ eS - Amdt f 


> 


a” «c MADE fo ORDER» .”p, WY 
ZWest 47S ree 7 - NEWYORK 
tN 


A th ee we. ~ 
Y a. MITENTION Give, S&P 


ye 


— 


GT nllad yy 
y 99% > 


Bima 


- 2 











March 7, 1923. 


THE JEWELERS’ 








The News from England 





Diamond Trade Improving—Old Russian Silverware to Be Sold at Christie’s 
—Irish and English Silver in Victoria and Albert Museum— 
Jewelry for Shoes Now Popular 
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toxpon, Feb. 24.—Advices from Hatton 
Garden this week-end have been of a de- 
cded bullish nature so far as the diamond 
ade is concerned. One dealer in the 
Garden is reported to have bought De Beers 
on the share market because he could not 
a present get any more of the gems them- 
gives. Small-sized stones continue in good 
jemand and diamond stocks in general tend 
» favor the seller. The activity in the dia- 
nond share market continues and would 
wm to reflect the strength that is being 
gained each month by the diamond industry. 
There has again been some heavy French 
iyying of De Beers and this market seems 
be maintaining a consistent strength. 
* x 

Considerable interest is being manifested 
in what is said to be some wonderful toilet 
diver that emanated from Russia years ago 
ad which is to be offered for sale at Chris- 
ti’s the last day of this month (February). 
This decorative silver was made by David 
Willaume in 1725 and became the property 
of Tsar Alexander I. The toilet service is 
egraved with the crowned cypher “M” and 
it is conjectured that it belonged to Alex- 
ander’s mother, the second wife of the Tsar 
Paul, The service, weighing 695 ounces, is 
complete with mirror, rose-water ewer and 
dish, pair of tazze, pair of candlesticks, pair 
of two-handled bowls and covers, two ob- 
long caskets, three square boxes, two 
brushes, two whisks, two scent bottles, two 
vases and covers and a tray with a pair of 
id silver snuffers. The toilet set is chased 
with female masks and small. busts, sur- 
rounded by caryatid figures, birds, baskets 
d fruit and strapwork in slightly octagonal 
janels, the borders being decorated with 
tattow bands of arabesque foliage with 
wildly gadrooned edges. Willaume’s toilet 
“rvice made for the Dauphine in 1745 cost 
0 livres. The imperial toilet service to 
ve auctioned at Christie’s is the property of 
te Asher Wertheimer family and its sale, 
y reason of the death of Mrs. Wertheimer, 
calls the famous Ashburnham service 
wich had been kept in a London bank 
«lar fore30 years and which realized $30,500 
when offered at Christie’s in 1914. 


* * * 


; Apropos of antique silver the national col- 
‘clon of silversmiths’ work at the Vic- 
‘sna and Albert Museum is being enriched 
ya bequest of XVIIIth Century Irish and 
lish silver collected by Frank Smith. 
gem of the collection is a 12-sided tea- 
we with bulbous body and domed lid, 
marked in Dublin in 1715-16. The English 
re includes some pieces by Paul Lamerie. 
“Mogether, there are some 83 pieces. 
x *k x 
vp, stantial increase in the number of 
Petr, available on the gold mines is dis- 
in the returns just issued by the 
ppg Chamber of Mines although the 
"Production for the first month of 1923 
not compare favorably with that of 


/ 


December, 1922. Gold production in the 
Transvaal last month was 764,469 ounces or 
some 26,243 ounces less than the previous 
month (December). Nevertheless this pro- 
duction is good since the December figures 
were exceptional, The industry has dis- 
posed of its labor troubles and is settling 
down to hard work and the advantages likely 
to accrue from the improved state of the 
gold and diamond trade generally. Native 
gold mine labor figures are 5,000 higher on 
the month. While no comparison is possible 
with the period 12 months back (work at 
the gold mines having then practically 
ceased owing to the strike) the current out- 
put placed alongside the corresponding 
months for 1921 and 1920 give a good idea 
of the recovery that has been made in recent 
months on the Rand. The premium on gold 
in London is, of course, gradually disap- 
pearing with the improvement of the pound 
sterling in New York but if the industry can 
get its costs down on a ratio comparing to 
the gold decrease all will be well. And the 
union believes it can do this. 
x * * 


Beauty doctors here, according to some 
of the high-class jewelry retailers, are say- 
ing that the heavy gipsy earrings now so 
popular with well-dressed women, are 
stretching the ears into a triangular shape, 
and that the correct way to wear these 
admittedly fine ornaments is by means of 
a jeweled headpiece which relieves the strain 
on the ear lobe. In Paris, it seems, the 
smart society woman is wearing these ear- 
rings attached to the hat or evening head- 
dress. Some of these new earrings weigh 
as much as four ounces. They are beauti- 
fully designed, some consisting of masses of 
diamonds, brilliants and pearls interwoven 
with enamel work. Massage is the only 
remedy for elongated ears caused by heavy 
earring strain, the beauty doctors say, and 
they are recommending the adoption by Lon- 
don society women of the method of wear- 
ing heavy ear ornaments now in vogue in 
Paris. 

x * * 

Shoe jewelry has become an important 
part of the jewelry trade here now and 
where well-to-do women buy their shoes 
plain they are purchasing special jeweled 
trimmings from the jewelry shops, mostly 
in the form of valuable buckles, silver 
tassels and pearl cabochons. Side trimmings 
in the form of paste cabochons with a silver 
fringe is becoming quite popular. With gold 
shoes for the ballroom gold cabechons are 
used. With silver shoes the correct trim- 
ming are tiny seed pearl cabochons. Jewelry 
designs for shoe trimmings now seen in the 
shops are fashioned in small sprays of leaves 
and berries. There are ivy sprays with 
central red berries, paste cherries on a stalk 
and two leaves formed of diamonds, and so 
on. An evening shoe from Paris has reached 
London made of jade and silver brocade 
having a large paste ornament shaped like 


CIRCULAR 


93 


a leather “tongue” and backed with jade 
green marabou. 








GOES INTO BANKRUPTCY 


Peerless Jewelry Co., Buffalo, N. Y., Sched- 
ules Liabilities of $60,425 and 
Assets of $21,076 

BurFaLo, March 5.—Listing liabilities at 
$60,426.97 and assets at $21,076.50, David 
Friedlander and Benjamin K. Friedlander, 
partners in the Peerless Jewelry Co., 4 East 
Eagle St., filed a petition in bankruptcy in 
federal court. 

The liabilities consist of luxury tax due 
Federal Government, $303; wages, $46; se- 
cured claims, $35,085, and unsecured claims, 
$24,991. The assets comprised stock in trade, 
$3,500; store fixtures, furniture, safe, etc., 
$2,500; debts due on open accounts, $15,000, 
and deposits in bank, $76, 

Two of the largest creditors are the 
Marine Trust Co. and the Buffalo Trust Co., 
who ‘hold notes against the firm of $14,390 
and $16,545.75, respectively. Diamonds to 
the value of $9,756 were deposited as se- 
curity with the Marine Trust for sums bor- 
rowed there while book accounts and jewelry 
to the amount of $12,365 were pledged the 
Buffalo Trust. 

The other creditors are made up almost 
entirely of manufacturers and wholesalers, 
the majority New York concerns, with 
claims. ranging from $2,812 down to sums 
less than $100. The following are those 
with claims of $300 or more: Oppenheim 
& Strauss, $2,758; I. Levinson & Co., $1,149; 
Pitzele & Hamburger, $628; R. & J. Drey- 
fus, $300; I, Nebenzahl & Co., $2,061; Zim- 
mern, Rees & Co., $2,812; Milton L, Ernst, 
$2,198; Whitelaw Bros., $1,326; Zach. A. 
Oppenheimer, $1,246; I. Ollendorff Co., 
$1,012; O. J. Somers Co., $325; Morse Bros., 
$728, and Samuel Koshers, $359, all of New 
York city, and D. C. Percival & Co., Boston, 
$2,170. 

Alger A. Williams, local lawyer, has been 
appointed receiver. 











Business Troubles 


The Dixie Loan Office at Knoxville, Tenn., 
is reported to be in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against W. Watts, West Palm 
Beach, Fla. 

A. K. Barber, Chattanooga, Tenn., is in 
financial difficulty and a voluntary petition 
in bankruptcy has been filed. 

A voluntary petition in bankruptcy has 
been filed by David A. Syman, Springfield, 
O. The assets are $4,350 and the liabilities 
$5,461. 











At a recent meeting of the State officers 
of the Iowa Retail Jewelers’ Association, 
plans were made for the next annual con- 
vention which will be held April 25 and 26 
at Des Moines, at the Hotel Fort Des 
Moines. At least one officer of the American 
National Retail Jewelers’ Association will 
be in attendance and there will be several 
speeches on topics of vital interest to every 
retail jeweler of Iowa. Plenty of entertain- 
ment will be furnished during the conven- 
tion. 
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STONES FOR SCARF PINS} 


in all the most popular shapes,—Round, Square, Oval, Diamond, ‘Pear, Kite, etc. 
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Synthetic Rubies, Genuine Amethysts, Topaz, Garnets, Tourmalines, Etc. 


This particular collection was stocked especially with a view to this usage 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 


New York, 70 West 40th Street 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 
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Loxpox, Feb. 20.—Business in this mar- 
et has shown a slight decrease as compared 
vith the weeks earlier in the year when 
indications pointed to a revival in conditions. 
Jewelers, both wholesale and retail, are 
iadicapped by present economic conditions 
ond are generally complaining about the 
goney market which handicaps them in 
conducting their business. Hatton Garden 
Market merchants are at present carrying 
ot only transactions of minor importance. 
Not many gems are being imported from 
he manufacturing centers abroad just at 
present owing to the fact that a fair trade 
is being done in those centers with Ameri- 
an as well as other diamond merchants. 
This has had an effect upon the quantity 
of cut stones sent here. The diamond cut- 
ting industry is not in a position in London 
or in the provinces to supply the trade with 
the necessary cut stones and _ therefore, 
london is dependent upon other centers for 
its supply. 





xk * x 


AusterpaM, Feb. 19.—At present there is 

a fair demand for polished stones as there 
ae at present a number of buyers in this 
market. Many of the offers which are made 
for parcels of cut diamonds cannot be con- 
ddered by the diamond merchants here. The 
demand at present is mostly for cut stones 
ranging from 4 to 1 carat stones in both the 
etter and medium qualities. In reference to 
the market for rough diamonds it may be said 
that there have been many applications for 
aconsignment of Bulfontein diamonds which 
were shown last week at the London Syndi- 
ate. An increase in price was reported. 
Many parcels were sold for Antwerp 
accounts. At present a considerable call is 
reported for polished stones, especially in 
the medium and ordinary classes. 


x * * 


Paris, Feb, 19—There has been a fair 
amount of business done in this market dur- 
ing the past month and both wholesale and 
tail jewelers are taking a hopeful view 
relative to the future course of trade. Re- 
uults of sales during the past Fall are re- 
ported to be more satisfactory than had been 
aticipated by the majority of dealers. This 
ls had a stimulating effect upon the 
market. There is at present a good demand 
lot square cut diamonds in large sizes 
Which are being purchased for remodelling 
Purposes. Stones in small sizes ranging 
from 40 to 100 to the carat are meeting 
with ready market. Platinum watches and 
ooches set with diamonds and_ rubies 
make a very attractive appearance and are 
a present in vogue with the public. So far 
% the business in colored stones is con- 
“med, it may be reported that good sap- 
, Tes are very much in vogue at the present 
me and good onyx is also meeting with 
“Vr. Great interest has developed among 
ge ts in the fine collection of gems found, 

adagascar which is on exhibition in 


the museum to which they have been offered 
by Edward Tuck. 








INJUNCTION GRANTED 





Final Decree Signed in Action by Interna- 
tional Silver Co. Against “1847 Redemp- 
tion Bureau” Silverware Advertising 
Corporation, Jacob Crane 
‘& A. Ross 


Cuicaco, Ill., Feb. 28.—The suit in the 
United States District Court brought by 
the International Silver Co., against Jacob 
Crane, A. Ross, “1847 Redemption Bureau” 
and the Silverware Advertising Corporation, 
has apparently come to an end with the final 
decree recently signed by Judge Carpenter 
after the defendants had moved to strike 
out the bill of complaint for failure to state 
any grounds of equitable relief. The Inter- 
national Silver Co. was represented at the 
hearing in open court by Goldman & All- 
house, its solicitors, and the defendants were 
represented by Morris M. Chaikin. The 
latter simply took the ground that the court 
practically had no jurisdiction to grant the 
relief asked for, and did not answer the al- 
legations as to the injury that the so-called 
“1847 Redemption Bureau” and the Silver- 
ware Advertising Corporation, had done to 
the International Company. 

The court having ordered that the de- 
fendants answer the bill of complaint and 
the defendants electing to stand on their 
motion, which was in effect, a demurrer, the 
default of the defendants taken, the court 
considering that they had practically con- 
fessed judgment. A final decree presented 
by Mr. Goldman on behalf of the complain- 
ant was entered. This decree, after confirm- 
ing the general allegations as to the claims 
of the International Silver Co., in its title 
to the various marks and names of the 
constituent concerns which now compose 
it, found that the defendants, Crane and 
Ross, own and control practically all the 
capital stock in the Silverware Advertising 
Corporation, and the “1847 Redemption 
Byreau,” which concerns advertise, to re- 
deem certain coupons or cards with 1847 
Rogers Bros. silverware. This advertising 
was declared to be without consent, au- 
thority, or acquiescence of the International 
Silver Co. and that it caused injury to the 
latter concern and damage to its exclusive 
property and the trade-marks and trade 
names it owns. 

The degree then orders that the defend- 
ants, Ross, Crane, “1847 Redemption 
Bureau” and the Silverware Advertising 
Corporation, its attorneys, agents, employes, 
etc., be commanded to permanently desist 
and refrain from either directly or indirectly 
employing or displaying the figures “1847” 
or the words, figures and letters, “1847 
R. B.” in connection with their advertise- 
ments, announcements or offers for sale or 
redemption of any of their coupons or in 
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connection with their business in redeeming 


silverware. They are enjoined from using 
any of the trade names or trade-marks of 
the complainant, viz: “1865 Wm. Rogers 
Mfg. Co.,” “Wm. Rogers & Son,” “Wm. 
Rogers Mfg. Co.,” “1847 Rogers Bros.,” 
“Rogers & Brother,” “Rogers & Bro. A 1,” 
“1847 Rogers Bros. A 1,” “Wm. Rogers & 
Son A. A.,” “Rogers Bros. A 1,” “Rogers,” 
“Rogers Brothers A 1,” “Rogers Brothers,” 
“Rogers Bros.,” “1865 Wm. Rogers Mfg. 
Co. A. A.,” or any characteristic numbers, 
letters or words similar thereto. 

The defendants are further enjoined 
from employing, printing, publishing or 
advertising any of these trade-marks or 
trade names or any similar words or letters 
on any of the coupons which they use or 
on any sign, placard, letter, label, circular, 
or advertisement in connection with the 
sale or offer for sale or distribution, and 
redemption, of the coupons of the defendant, 
without clearly and unmistakably stating 
therein in letters and figures of equal size 
and of equal prominence that said coupons, 
circulars, labels, placards, signs, letters and 
advertisements, etc. are used by and are 
the property of the defendants and the de- 
fendants or any of them have no connection 
whatsoever with the International Silver 
Co., the manufacturers of Rogers silverware, 
and that the distribution of such coupons, 
etc., is not authorized by the International 
Silver Co. 

The injunction also orders the defendants 
to desist from other named acts. 








DARING HOLD-UP 
Bandits Rob Office of A. Massover Co. in 
Chicago—One Captured After 
Exciting Chase 

Cuicaco, March 6.—A real thrill was 
given the crowd at the busiest corner yes- 
terday afternoon when two diamond robbers 
were chased through Carson, Pirie, Scott & 
Co.’s department store, and one of them cap- 
tured at the corner of State and Madison 
Sts. 

The two bandits had entered the store of 
A. Massover & Co., on the 11th floor of the 
Mentor building, at 2.30 p. m. Mrs. Mass- 
over, the proprietress, together with the 
bookkeeper and a customer, were ordered 
to hold up their hands and were backed 
against the wall. The men took a $600 dia- 
mond ring from the customer. 

Just then, Mrs. Massover, unnoticed by 
the robbers, pushed a button opening the 
door back of her, and jumping through the 
door quickly. The bandits then grabbed two 
papers of diamonds and a tray of rings and 
hurried to the elevator. 

Mrs. Massover reached the first floor at 
the same time the bandits did, and the chase 
started through the department store. One 
of the men became lost in the crowd, while 
the other jumped into an automobile and 
placed a pistol at the head of the chauffeur 
and told him to drive fast. Traffic, how- 
ever, blocked the machine and the bandit was 
pulled from the car. 

When arrested only a few rings were 
found in the possession of the prisoner, who 
claims to know his pal only as “Gene,” but 
the police expect to get a complete con- 
fession from him later. The loss to the 


firm is said to be about $25,000. 
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THE LATEST CREATIONS IN REAL 
EGYPTIAN CARNELIAN NECKLACES 


DIRECT FROM THE LAND OF PHARAOH 


Also scarabees and other real stone bead necklaces and 14kt gold Earrings 


A. Schorr @ Co., eres. tetitiden Lane 



























CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 




















REMOVAL NOTICE 


GIUSEPPE D’ELTA, inc. 


HEADQUARTERS FOR 


Genuine Stone Necklaces 
Coral Strings 
Precious and Semi-Precious Stones 


NOW AT 45 W 34th St. | New York 














STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 
Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 





























yho is suffering from grirpe, is reported to 
he improving. 

Joseph I. Wald, diamond setter, has taken 
»n ofice on the third floor of the Goodman 
puilding, 731 Sansom St. 

p. F. Schlichter, Limerick, Pa., has pur- 
ciagsed a new building and will occupy it 
wme time during this month. 

Mrs. Edward Boughey, 119 N. Main St., 
Shenandoah, Pa., is carrying on the jewelry 
hysiness Of her deceased husband. 

David Gutekunst, formerly with Joseph B. 
Bechtel & Co., Inc., has accepted a position 
with I. Levin, northeast corner &th and San- 
som Sts. 

Johnson Hammond, who recently pur- 
chased the jewelry business of Gustave 
Ruchling on N. Front St., took over the 
iysiness on March 1. 

Among the salesmen in town last week 
were H. D. Lawson, of F. H. Noble & Co., 
Chicago, and Leo Henle, of Sussfeld, Lorsch 
& Schimmel, New York. 

Thomas Campbell, salesman associated 
with Joseph B. Bechtel & Co., Inc., 729 San- 
om St. left on a business trip last week 
ad will travel along the eastern shore of 
Maryland. 

Roy Phillips, watchmaker employed by 
James W. Beath, 129 S. 12th St., is suffer- 
ing with the grippe. He is reported as im- 
proved and is expected to report to work in 
the near future. 

A. Hammerschmidt has moved from 726 
Sansom St. to 732 Sansom St., while Thomas 
Williams and Charles Lunkenheimer, for- 
metly of 726 Sansom St., have removed to 
71 Sansom St. 

The inventory of the personal estate of 
the late John A. Kinsler, jeweler in the 
Widener building, was filed with the Regis- 
ter of Wills last week. Mr. Kinsler’s per- 
sonal property was appraised at $10,000. 

Forrest Edelman has opened a jewelry 
tore in Hatboro, Pa. Mr. Edelman, it will 
be recalled, was injured in a train wreck on 
the Philadelphia & Reading Railway near 
Bryn Athyn, Pa., more than a year ago. 
_E.C. Morrison, of Millville, N. J.; C. F. 
solliday, Lambertville, N. J.; James 
Wheeler, of Wheeler & Son, Salem, N. J., 
and E. H. Benson, Berlin, Md., were among 
the hen jewelers in Philadelphia last 
Week, 4 

James Cassel, watchmaker employed by 
Joseph Schuler, jeweler of Norristown, Pa., 
died suddenly on Feb. 24 while sitting in a 
air. Mr. Cassel was recovering from 
sippe and his death came as a great shock 
tohis many friends. Mr. Cassel was former- 
ly in business for himself in Norristown, Pa. 

].B. (Buddy) Robertson, manager of the 
watch material department of M. Sickles & 
Sons, 90 Chestnut St., was injured while 
playing basket-ball recently. Buddy, who is 
a old-time star, was playing in a game at 
Collingswood, N. J., Feb. 20, his home town, 
when the accident occurred. He collided 
with another player and received a fracture 
" the right rib. Mr. Robertson, however, 
continued the game, although suffering great 
main, and didn’t know his rib had been frac- 
tired until he was examined by a physician 
two days later. The injury did not keep Mr. 
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Robertson from business and he is steadily 
improving. 











TRADE CONDITIONS 


Buffalo jewelers say that while February was 
quiet as compared with the previous month, their 
trade has averaged somewhat better in the month 
just ended than in February a year ago. While 
the weather conditions have been less favorable 
than in the same period in 1922, the public has 
felt more prosperous and able to buy what the 
individuals wanted in jewelry lines with the result 
of a somewhat better business showing for the 
month. Most of the jewelers are looking forward 
to a distinctly good Spring and early Summer 
trade, principally because basic industrial ccnditions 
are sound and money more plentiful than for 
several years. 





Eugene Tanke, founder of T. C. Tanke, 
Inc., left a few days ago on a trip to Cali- 
fornia which will keep him away from 
Buffalo until the warmer weather returns. 

Richard J. Petersen, of the Petersen, Max 
Co., 394 Elliott Square, wholesale jewelers, 
who with Mrs, Petersen left Buffalo on 
Feb. 1 on a pleasure trip to San Francisco, 
is expected back about March 15. 

Mrs. Elizabeth Dickinson, head of the 
T. & E. Dickinson Co., 618 Main St., prob- 
ably the dean of women jewelers in the 
country, is back at the store again after an 
attack of pleurisy which confined her to her 
home for several weeks. 

The jewelry stock of the late John 
Schaefer, who conducted a retail store at 
402 William St. for over a score of years, 
is being disposed of at a closing out sale 
to close his estate, by his widow, Mrs. Anna 
Schaefer, who has decided not to continue 
the business. 

Henry F. Vander Voort, one of the firm 
of Vander Voort Bros., wholesale jewelers, 
Ellicott Square, was last week elected vice- 
president of the Shorewood Country Club 
of Dunkirk, N. Y. His brother, J. Nelson 
Vander Voort, is a member of the club’s 
field committee. 

Harry G. Layton, of Hammondsport, 
N. Y., has purchased the retail jewelry busi- 
ness which has been conducted for two years 
by F. W. Huggins. Mr, Layton will take 
possession on March 10. Mr. Huggins, who 
came from Olean, purchased the business 
from Neff & Layton. 

The property in which Sol L. Levy’s retail 
jewelry store is located at 483 Main St., was 
sold last week to Wiman H. Smith, local 
real estate dealer, who declares that he 
bought it as an investment. Mr. Levy’s lease 
has five years to run and the property trans- 
fer is of no immediate concern to him, 

Charles A. Swan, Main St. jeweler in 
Salamanca, purchased from Thomas Shee- 
han the three-story brick building, 25 by 80 
feet, at the corner of Main and River Sts., 
known as the Sheehan building. The con- 
sideration is said to have been in the neigh- 
borhood. of $40,000. Mr. Swan does not 
plan to move into the new building for the 
present, at least. 

Harry Gamler, who conducts a retail 
jewelry store at 259 Main St., will sail on 
March 10 on the steamer George Washing- 
ton for Europe, where he will visit the 
larger cities in Antwerp, Belgium, Amster- 
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dam, Holland, France, Germany, England, 
Switzerland and Italy. Mr. Gamler believes 
that conditions in Europe at the present time 
offer opportunities to buy jewelry and pre- 
cious stones. During Mr. Gamler’s absence, 
E. Rutstein, who has been connected with 
the store for years, will be in charge of the 
establishment. 

William Massey Birks, head of the firm of 
Henry Birks Sons, with seven stores in 
Canada from Coast to Coast, is making a 
tour of the United States, obtaining ideas 
which he hopes to incorporate, where ad- 
vantageous, in his various stores. He paid 
a social call on Harry C. McCormack, man- 
ager of T. C. Tanke’s new store in this city, 
last week, to renew old acquaintanceship 
and talk over some of the problems com- 
mon to the jewelry industry. Prior to his 
visit here Mr. Birks had spent several weeks 
in Florida and on his way to Buffalo, visited 
Washington, Baltimore and Philadelphia. 
He left here for Detroit and Chicago, from 
whence he will return to Montreal, head- 
quarters for his chain. 

The Leininger-Oelheim Co., one of Buf- 
falo’s oldest established retail jewelry firms, 
and in one respect the most unique in this 
part of the State, which has been located for 
the past 28 years in the Brisbane building, 
Main St., near Lafayette Square, is prepar- 
ing to move to a more promising part of the 
city’s downtown shopping district. By May 
1, or as soon thereafter as it is possible to 
prepare the premises for occupation, this 
concern will be found in one of the ground 
floor stores of the Genesee building at 
Main and West Genesee Sts., Buffalo’s 
newest office building, which is rapidly near- 
ing completion on the site formerly occu- 
pied by the famous old Genesee Hotel. The 
new store will have a frontage of 31 feet 
and when completed will compare favorably 
with the best establishments of its type in 
the city. The firm was founded by the late 
Louis C. Reinsch in 1880 in a small store 
on Main St., below Seneca St. In 1895 
Mr. Reinsch moved into the store occupied 
to the present day. Mr. Reinsch died in 
January, 1916. On March 17 of the same 
year Edward Leininger and Louis J. Reinsch, 
son of the founder of the business, formed 
a partnership under the firm name of Reinsch 
& Leininger. This partnership was dissolved 
in January, 1920, Mr. Reinsch withdrawing 
to be succeeded by Charles G. Oelheim, the 
firm then becoming the Leininger-Oelheim 
Co. From its inception the store became 
known as an exclusively diamond house and 
while from time to time its lines have been 
extended until it includes a complete stock 
of jewelry and silverware, it has retained 
the distinction of affording its patrons a 
wide choice of the very best diamonds in the 
market. Both members of this firm have 
taken an active part in organization work 
in this city, since their entrance into the 
retail field, and have been in the van of 
movements looking to the betterment of the 
trade. At the present time Edward 
Leininger is secretary of the Buffalo Retail 
Jewelers’ Association, while his partner, 
Charles G. Oelheim, holds a similar posi- 
tion with the 24-Karat Club. 








Don J. Allphine, until recently located at 
Greybull, Wyo., has moved to Lovell. 
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26 Holborn Viaduct 44 





FROM MINES TO MARKET 








It is impossible to cut an Aquamarine thin 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


Directory 





Price, $1.00 
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BLACK ONYX 


In All Sizes and Shapes 


Also precious and _ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 






PARIS 
Rue Lafayette 















Kroner, Hyman & Co., Inc. 





51 Maiden Lane, New York 





SEED PEARL 


Repairing 


Suggestions and estimates on request. 


Renovating FRANK C, OSMERS 


2 West 47th Street, New York City 


Phone John 0350 

















alll iii Attention—Manufacturen 
fe | «OONYX RING STONES 
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EARRING STONES 
ONYX and AMBER BEADS 


‘| THE DOUBRAVA CO. 
61 Beekman St. New Yet 

















A.& $. ESPOSITER § fFYPERT 


33 35 West 46th Street 


NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 
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PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 
Reshtnging <p OEh, 55 and 28—-en Wise, 35 and 56 
Knot Between po hem 50 per string 
Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


“weve LA VIE PEARL CO. ,,"con,, 





Blood Pressure in Ocular Work 


By Eugene G. Wiseman. 267 pages; illustrated, 
with 19 engravings. Price, 


The Optical serene Cm 
11 John Street : New York 
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Frederick A. Ballou, Jr., with B. A. Bal- 
lou & Co., Inc., has been granted a patent 
on a neck chain fastener. 

Arthur C. Atwell, of Newport, has been 
granted a patent on an automatic stop for 
sound reproducing machines. 

George F. Berkander has sold five lots of 
land, with buildings thereon, on the northerly 
side of Bates St., to Walter S. Grant. 

Primavera Bros. Co. are increasing their 
manufacturing facilities by the addition of 
new machinery at their plant, 180 Bridgham 
ot. 

A marriage license was issued the past 
week to George L. Silverman, a manufac- 
turing jeweler. The bride-to-be is Freda 
Klein. 

The L. & B. Jewelry Mfg. Co., which 
recently removed from 4 Tower St., is now 
commodiously settled at their new quarters, 
4) Clifford St. 

Howard D. Wilcox, of D. Wilcox & Co., 
and his daughter, Miss Alice S. Wilcox, 
have returned from a several weeks’ cruise 
to Porto Rico. 

Mr. and Mrs. A. Tingley Wall left last 
Sunday for the west, where they will travel 
extensively before going to the Pacific Coast 
and California. 

Frank Kelley, of the Manufacturing 
Jewelers Board of Trade, was in New York, 
Newark and vicinity the past week on busi- 
ness for the Board. 

George B. Austin and John S. Oliver has 
started in the manufacture of a line of gold 
rings at 220 Eddy St., under the firm name 
of Austin & Oliver. 

Mr. and Mrs. Edward B. Hough and their 
young daughter have gone to Florence Villa, 
Fla, after which they will spend some time 
at Palm Beach and Miami. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week on 
business for the association. 

The Butler Mfg. Co., 18 Elbow St., is 
owned and being conducted by Henry Le- 
deter & Bro., Inc., according to information 
fled at the city clerk’s office. 

Harold J. Becker has started in business 
at 180 Pocasset Ave., manufacturing a gen- 
tal line of plated jewelry and novelties, un- 
ter the firm style of The Mfg. Novelty Co. 

The directors of the Manufacturing 
Jewelers Board of Trade will hold their 
regular monthly meeting at the Turks Head 
Pa hailding, Friday afternoon, March 16. 

q illiam J. Carraher, 133 Bridgham St., 
. started in a mail order business under 
¢ firm style of the Ideal Jewelry Co., post- 
ws box 759, according to information filed 
at the city clerk’s office. 
The Mancini Jewelry Co., 4 Gillen St. 
Doan surnceded by William J. Holanetz 
ts ‘a a ee was formerly inter- 
™ € Mancini Co., but has now ac- 
ph the entire business, 

‘Cen has resigned as president 
bs disposed “pom Inc., 54 Page St., and 
iting « ot his interests in that concern, 
. > Of account of ill-health and intends 
"8 @ much needed rest. 
bec ee Walter H. Griffith, and 
m Silverman were elected directors 
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of the Rhode Island Mutual Liability Insur- 
ance Co. last week. Mr. Spencer is also 
the treasurer of that company. 

At the annual meeting of the Rhode Island 
Society of the Sons of the American Revo- 
lution, Frederick D. Carr, secretary of the 
Ostby & Barton Co., was elected to the 
board of managers for one year. 

The case of J. L. Alexander vs. the M. & 
K. Novelty Co., which was on the calendar 
of the Superior Court for a jury trial 
Wednesday on appeal from the District 
Court, was passed for reassignment. 

In the schedules of the estate of Sarah P. 
Harris, filed in the Municipal Court last 
week by the executors, a $3,000 Gorham 
Mfg. Co. 7s, 1924, was inventoried at par. 
Fifty shares of the Nicholson File Co. were 
listed at $8,250. 

Aaron FE. Markoff, Inc., has given a mort- 
gage for $4,500 to Charles Anshen on sundry 
lots of land on Narragansett and Plaza plots, 
Bristol, and Aaron E. Markoff has given a 
mortgage for $1,000 on three lots on the 
Plaza plat to Max Makowsky. 

The Debs Mfg. Co., manufacturers of 
spring rings, swivels, etc., which some time 
ago took over the business of the Robinson 
Bros. Co., Plainville, Mass., is removing the 
business to 14 Blount St., this city, where 
the business will be continued. 


The case of the Triangle Jewelry Co. vs. 
E. Dauer was heard in the civil session of 
the Sixth District Court last Wednesday, 
before Associate Justice Wright, on book 
account. On motion, judgment for the 
plaintiff was given for $49.38 and costs. 

The countersuits of the Nathan Kaufman 
Co. vs. the Progressive Mfg. Co., and of 
the Progressive Mfg. Co. vs. Nathan Kauf- 
man, which were on the trial calendar of 
the Superior Court for a hearing on Wednes- 
day, last, were passed for reassignment. 

Harry Fulford has sold to the Edwin A. 
Smith Real Estate Co. land and buildings 
at the southwest corner of Broad and Stew- 
art Sts. The stamps attached to the deed 
indicate $49,000 was paid, and the purchaser 
has given a mortgage to the Rhode Island 
Hospital Trust Co. for $30,000. 

The Providence Importing Co. was in- 
corporated last week under the laws of 
Rhode Island to conduct a general importing 
and exporting business, with headquarters in 
this city, the authorized capital being $25,000. 
The incorporators are Genaro Onarato, Ar- 
duino Sovmanti and Ferdinando Franchetti. 

The co-partnership that has been conduct- 
ed for several years by William G. Tipple, 
Clarke W. Capwell and Frank Rhodes at 
74 Clifford St., under the firm style of 
Rhodes & Tipple, has been dissolved by 
mutual consent, Messrs. Capwell and Tipple 
withdrawing and Mr. Rhodes continuing the 
business alone. 

Eugene H. McKenna and James H. Hay, 
doing business as the H. & M. Co., manu- 
facturing jewelers in this city, have been 
granted discharges in bankruptcy in the 
United States District Court for Rhode 
Island by Federal Judge Arthur L. Brown 
last Monday. The concern was adjudged 
bankrupt on a voluntary petition Nov. 3, 
1922. 

Former Governor Emery J. San Souci, 
who before his election as chief executive of 
this State was a member of the firm of J. 
O. San Souci & Co., has been appointed by 
President Harding as Collector of Customs 
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in the Providence District, to succeed Frank 
E. Fitzsimmons. The appointment has been 
confirmed and Mr. San Souci will take over 
the duties on March 15. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: I. Weinrich, of H. Weinrich 
Co., Inc., Philadelphia; Mr. McDermott, of 
Frank & Seder, Inc., Pittsburgh; Messrs. 
(Goldman and Lauter, of the Kaufman, Gold- 
man Co., formerly the Lauter, Merc Co., San 
Francisco; Albert Samstag, of Samstag & 
Hilder Bros., Inc., New York city; A. G. 
Wilson, of the Barnard, Hirsch Co., San 
Francisco; J. Hammerschmidt, Philadelphia ; 
E. Maltz, Chicago; Mr. Reinscreiver, of 
Cahn & Co., New York city; Messrs. Gug- 
genheim and Miller, of M. Guggenheim, 
New York city, and Mr. Auerhahn, of the 
Auerhahn, Levy Co., New York city. 











Louis Villner has opened a store for the 
sale of jewelry on Decatur and Chartres Sts., 
an old stand, in which Mr. Villner expects 
to do a big business. 

Louis Tureau, formerly with S. Fournier, 
clock manufacturer, on Royal St., is dead in 


his 80th year. He was a native of France, 
but lived in New Orleans for many years. 
He was well known in the local jewelry 
trade. 

W. E. Taylor, of W. E. Taylor Co., Inc., 
is on a business trip which includes Lake 
Charles, Alexandria, Shreveport and Mun- 
roe, La. He writes most encouragingly of 
business conditions in those places as well 
as in the section of the country contiguous. to 
them. 

J. D. Crown, formerly with a company 


of Mobile, who went to Mexico some time 


ago, is in New Orleans. Mr. Crown became 
interested in a jewelry house in Tampico, 
which was recently destroyed by fire, He 
expects to return again shortly to re-enter 
the trade in Tampico. 

Sam T. Hough, of the Bogalusa Jewelry 
& Optical Co., Bogalusa, La., is here mak- 
ing purchases for his establishment, which 
he says is doing a surprisingly good busi- 
ness; Donald Goodman, a prominent jeweler 
of Pontchatoula, La., is also in town; W. J. 
Manns, of Port Gibson, Miss., was here sev- 
eral days last week and carried back with 
him quite a stock of merchandise. He is 
very much pleased with the outlook for busi- 
ness there. 

A replica of the famous pearl necklace 
of Mme. Louis Adolphe Thiers, wife of a 
president of France, is on exhibition in the 
window of Hausmann’s, Inc., and is attract- 
ing much attention. The original necklace, it 
is said, was valued at $5,000,000. It is now 
one of the art treasures of the Louvre Musee, 
in France. The necklace is reproduced in 
imitation pearls, made in Brooklyn, N. Y. 
It consists of three strands of perfectly 
matched pearls, joined together with an un- 
usually large clasp set in diamonds, and one 
large ruby. The diamonds and the ruby 
are genuine. This reproduction is a feature 
of a display made by Hausmann’s, in which 
there are many varieties and kinds of neck- 
laces, earrings and pins. 
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The Re- birth of Prosperity 
White, Wile & Warner | 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 
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This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 


shown. i 
The line will consist of not only good stone rings—rings . 
that are different—but popular priced diamond rings, . 
wedding rings (original, exclusive designs), mountings of ' 
all kinds and pearl necklaces. Later on you will be told " 


more in detail regarding this line of merchandise. i 


In addition to the showing of good merchandise, we will tr 

come to you with startling advertising features that sur- * 

pass anything we have ever before attempted, all of which, 
_ we know, will meet with the approval of all good Retail 

Jewelers. 

Our policy, as you know, is not merely to sell you good , 

merchandise but to aid you in selling same. pn 


White, Wile & Warner | 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” | ml 
or 17 
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Mr. and Mrs. Nelson H. Smith have re- 
ned from an extended visit south. Mr. 
oi Mrs. Carl D. Smith also are back in 
joston after several weeks in Porto Rico. 

The Lewis Jewelry Co. has leased for a 
ym of years the store and basement at 566 
Washington St., from A. W. Perry. The 
gore is being fitted up as a jewelry estab- 
lishment. 

Harris Williams, bookkeeper at D. C. 
Percival’s, has sufficiently recovered from a 
scent shock to be able to visit the offices 
jor a short while. He hopes to be back 
a his books soon. 

), W. Basker has taken one of the offices 
n the new Province building which will be 
aly for occupation in April. He will 
arty a large stock of platinum and diamond 
jewelry in rich designs, precious stones, 
dlverware and clocks, 

The wedding is announced of Harry Par- 
tz, of the Washington building, and Miss 
fartara Gordon. The nuptials took place 
feb, 21. On their return from a wedding 
rip they will make their home on Blue 
Hill Ave., Dorchester. 

Harris Williams, one of the bookkeepers 
of D, C. Percival & Co., who was stricken 
o Tremont St., a week or so ago, still is 
in the hospital. He is on the road to re- 
covery, however, and it is expected that his 
removal to his home will be permitted shortly. 

A bust of Washington which had been 
sanding on a pedestal in a show window 
if the Vorenberg store at Washington and 
Hanover Sts., fell the morning of Feb. 23, 
making considerable noise and smashing the 
heavy window glass. A patrolman, who 
was at the corner, ran hastily to the spot, 
klieving that thieves must be trying to 
mke an entrance. When he learned what 
tad happened he notified his superior, 
avas was stretched to cover the broken 
wndow and officers posted to guard the 
sore and make sure that no one entered 
through the break. 

Besides the Waltham Watch Co. with a 
“ital of $6,700,000, two other large com- 
maies were granted charters of incorpora- 
ton last week. -A. Stowell & Co., Inc., has 
‘capital of $400,000 and the incorporators 
ae C. Sydney Cook, Jr., and Arthur D. 
‘wk, of Newton, and Henry Endicott, of 
Weston, The company is listed as carrying 
welry, china and glassware and fancy 
slies, The Removable Ring Watch Cor- 
/Tation was granted a charter. It manu- 
‘ctures, ring watches and jewelry. The 
‘tal is $10,000 and the incorporators are 
Stonio V. Caliri and Joseph V. Caliri, of 
“Wrence, and Thomas M. Osborne, of 


Y 
Wi ston 


omy were well distributed in the 
JtWe ers B 


a owling League Feb. 27. Ernst 
ee C. Percival’s and McKenna of E. B. 
“ms chalked up the high individual 


a 
u 


a The former rolled a single string 
va and McKenna totaled 331. All four 


ne, were won by Smith Patterson, D. C. 
gg Shreve, Crump & Low and Hodg- 
thre ‘nnard teams in their matches, and 
whem were gained by the Ripley, 
sore: and Thomas Long quintets. The 

*: Shreve, Crump & Low, 1,399; 
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Bigelow Kennard, 1,342; A. Stowell, 1,296; 
Hodgson Kennard, 1,370; Ripley Howland, 
1,352; Lenox Jewelry, 1,279; Smith Patter- 
son, 1,438; Alberts & Sons, 1,311; Thomas 
Long, 1,339; E. B. Horn, 1,300; D. C. 
Percival, 1,397; Harkins, Kirbly & Murphy, 
1,239, 

The diamond ring case against Kenneth 
Howard, of Brockton, in Central Court, 
Feb. 19, was placed on file with a finding 
of guilty, Howard arranging to make good 
the check for $250 that formed the basis 
of the complaint. Howard gave a check 
for the rings to Bernard Shaftsman, Wash- 
ington St., with the understanding that 
funds would be in a Boston bank on Feb. 12 
to cover the check. Shaftsman did not 
wait. Howard had no account in the bank. 
Criminal complaint was issued, Shaftsman 
claiming that Howard said he already had 
a bank account, but it would need replen- 
ishing to meet the check for the diamond 
rings. Howard’s position throughout has 
been that had the check been withheld to 
Feb. 12, as per agreement, the money would 
have been placed in the bank to meet the 
obligation. 


Within an hour after he had offered a 
reward of $100 for the return of a package 
containing $4,000 in bills which he had lost, 
Franz Schneider of Lawrence claimed the 
reward himself, when he picked up the 
package from the sidewalk on Broadway, 
Methuen, about two miles from his place of 
business, where he first discovered his loss. 
Meanwhile the lost packet had lain undis- 
turbed for an hour in the center of the side- 
walk while scores of pedestrians had walked 
past or over it. When Mr. Schneider left 
his home after lunch he had the flat paper 
package containing the money in his pocket. 
When he arrived at his store the packet 
was missing and after a hurried search of 
his automobile and the sidewalk in front of 
his establishment he announced his offer of 
$160 for its recovery and started off to 
search for it in the places where he had 
stopped. When he had practically reached 
his home he found the package where it 
had landed when he drofped it. 


The Lenox Jewelry Co. has located in 
its new store, 581 Washington St. The 
establishment compares most favorably with 
the leading stores in this city. The front 
windows, exceptionally lofty and wide, 
afford fine opportunity for the display of 
diamonds and watches, which is the com- 
pany’s specialties, and other jewelry. Inside, 
the store is furnished in Circassian walnut, 
and inset in the walls are several panels 
permitting the display of silverware and 
glassware. The show counters, of rich 
Circassian walnut and thick glass plate line 
the store on either side with ample space 
for the operation of the clerks. The offices 
are in the rear and are spacious. A balcony 
supplies additional room for the clerical 
force. The lighting, blue tint, is indirect, 
and dispenses with the glare found in some 
stores. Connected with the establishment 
is an optical department which _ cost 
$15,000 to install and which is considered 
one of the most up-to-date in this city. 
Hyman Freeman, the proprietor, is one of 
the most enterprising jewelers in Boston 
and has made a high reputation for the 
initiative and novelty he displays in placing 
before the public the latest in jewelry in a 
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most attractive form. The window color 
scheme, as well as that of the interior, show 
his artistic taste in this direction. 

In line with the policy of reorganization 
which the Waltham Watch Co. is under- 
going as part of the financing by Kidder, 
Peabody & Co., bankers, the announcement 
is made that four officials of the old regime 
have been retired. They are Col. Harry L. 
Brown, treasurer; James J. O’Grady, as- 
sistant treasurer; Conover Fitch, vice-presi- 
dent; and Arthur Hillyer, manager of the 
export department. Treasurer Brown had 
figured prominently, not only in the man- 
agement of the company’s affairs, but also 
in the social activities of the trade. For 
years he was president of the Boston 
Jewelers’ Club, and under his direction the 
club made great progress. He also closely 
identified himself with many of the move- 
ments in recent years, especially during the 
World War at the time of raising the 
Liberty Loans, when the Boston jewelers 
took part in the various patriotic demon- 
strations. His executive and organizing 
ability was of great service at that time, 
and later. He is most highly regarded in 
the trade, not only for his engaging per- 
sonality, but also for his extreme courtesy 
and helpfulness to everyone who had the. 
pleasure of coming in contact with him 
either in business or socially. The de- 
parture of Messrs, Brown and Fitch from. 
the Waltham Watch Company will be re- 
gretted by a host of business and personal" 
friends who wish them every success in; 
whatever direction they may turn their ex~ 
ceptional business ability. 











The Debs Mfg. Co. has moved its plant 
from Plainville to Providence. 

Joseph L. Briggs last week filed a petition 
in bankruptcy. He has liabilities of $1,395 
and assets of $1,269. 

The Saart Bros. Co. has filed an amend- 
ment to its charter, increasing the capital 
stock from $100,000 to $125,000. 

Arthur A. McRae, Jr., who has had charge 
of the New York office of McRae & Keeler, 
will in the future be connected with the fac- 
tory office. 


Joseph V. Curran, the well-known station 
agent, has been appointed postmaster of the 
Attleboro office. He is a great friend of the 
jewelers and has been active in Republican 
politics. 


The sixth annual banquet of the Attle- 
boro Chamber of Commerce will be held 
March 15. Hon. W. P. Harding, the newly 
appointed governor of the Federal Reserve 
3ank of Boston, will be the speaker. FEver- 
ett L. Ford is chairman of the committee in 
charge of the banquet. 

After 50 years of faithful service with the 
Bliss Bros. Mfg. Co., manufacturing jewel- 
ers, Martin L, Chapman retired from active 
work last week. Last week Mr. Chapman 
was honored by his employers and fellow 
workmen and presented with a_ beautiful 
electric table lamp. When the Bliss Bros. 
started in 1873, Mr. Chapman went to work 
for the concern and has been with the house 
ever since. 
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The name BULOVA on a bridge 
of a movement is your guar- 
antee of Quality and Service 


IMITATION IS THE 
HIGHEST FORM 


OF FLATTERY 
ex 


HE penalty of success is imitation and the 
successful merchant’s only consolation is that 
“Imitation is the highest form of flattery.” 


«The market has recently been flooded with 
movements which have been described as 
“the same as Bulova movements.” To prove 
this, imitators have attempted to show 
that their movements look like Bulova’s. 


«There may be movements that LOOK 
similar, but there THE SIMILARITY ENDS. 
Unless the name BULOVA is engraved on 
the bridge of the movement, it is not a 
finely finished, accurately adjusted and 
TRULY STANDARDIZED Bulova movement. 


J. BULOVA COMPANY 


Successfully serving the retail jeweler since 1875 
392 FIFTH AVENUE 


at 36th Street 


NEW YORK 
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The Fischer Co. has moved to 31-33 E. 


Kinney St. The rapid growth of the busi- 
ness necessitated the move to larger quar- 
ters, where greatly improved facilities are 
provided. 

| Frederick Keer, who is president of the 
Broad St. Association, came out solidly 
wainst jitneys on Broad St. at a meeting of 
the trafic committee of the Downtown Club. 
He held that jitneys have no right on the 
min business thoroughfare of the city. 


J. Austin Granbury, of the J. Austin Gran- 

jury Co., manufacturing jewelers at 9 Kirk 
Alley, has returned from a trip which in- 
duded visits to the trade in Philadelphia, 
Baltimore and Washington in the interest 
ofhis concern. He will leave soon for a trip 
through the New England States. 

Mrs. Harry Durand, 37 Lincoln Park, 
wil give a theater party on March 10 for 
her three debutante nieces, Miss Rosemary 
Miller, daughter of Mr. and Mrs. John Mor- 
ris Miller; Miss Betty Lamont, daughter of 
Mr. and Mrs. George F. Lamont, and Miss 
Helen Wilkinson, daughter of Mr. and Mrs. 
E. Alvah Wilkinson, 


The business of the T. C. Glaser Co., 
manufacturing jeweler, 93 Lafayette St., 
was incorporated at Trenton, N. J., last 
week with a capital stock of $50,000. The 
firm is incorporated to make a general line 
of jewelry but will specialize in 14 karat 
emblems. The incorporators are Theodore 
(. Glaser, Harry V. Leach, Emma L. Hutt 
and Hannah Leach, 

Funeral services were conducted for Will- 
iam McArt, of 23 New St., Belleville, last 
week at his home, the Rev. Charles W. Pop- 
tam, rector of Christ Episcopal Church, 
Belleville, officiating. Interment was in 
Ridgelawn Cemetery. Mr. McArt died from 
eritonitis at St. James’s Hospital. He was 
bom in Ireland 59 years ago and came to 
Belleville when 17 years old. Ten years ago 
he became chief engineer at the Tiffany 
lant in the Forest Hill section of this city, 
where he was employed up to the time of 
his death. He had worked at the plant for 
§ years. Mr. McArt was a member of 
Woodside Lodge, Knights and Daughters of 
Honor. He is survived by his widow, three 
daughters and a son, Frederick, who is a 
Belleville patrolman. He also leaves a 
nother, Frederick McArt, who lives in this 
city, 

_A charge of manslaughter has been made 
in the First Precinct Police Court against 
Otto Schanbacher, manufacturing jeweler 
at 32 Marshall St., this city, because of the 
death of Miss Frances Steetz, of 31 Long- 
worth St, an employee. Mr. Schanbacher 
"as released in $1,000 bail pending action 
othe Grand Jury. Prosecutor Bigelow had 
trected Detectives Tortariello and Berardi 

» make the complaint before Judge Boettner 
aid the latter sent Schanbacher to the 

"secutor’s office where bail was fixed. 
“re is a trap door in the floor of the hall 
"each story of the four-story loft building 


> These trap doors are raised 
hed It is desired to haul heavy 
“imery to any of the upper floors. 


Seve ‘ 
tal weeks ago the doors were open at 
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the noon hour. Employes of the Schan- 
bacher plant on the third floor, it is said, 
had not been warned. Miss Steetz was in 
the lead as the employes rushed out for 
lunch. She did not see the open trap until 
it was too late and she fell to the first floor 
below. Last Friday she died from the in- 
juries she then received. Her spine was 
fractured in the fall. Arraignment of Mr. 
Schanbacher on the manslaughter charge 
followed within a few days after the girl’s 
death. 








Canada Notes 





The Canada Clock Co. is registered in 
Toronto. 

Sarger Bros., jewelers, and John Warren 
& Co., jewelers, are registered in Montreal. 


Alex. Falle, Montreal manager of the 
Waltham Watch Co., was in Toronto re- 
cently. 

Three men were arrested in Toronto on 
Feb. 26 charged with several robberies, in- 
cluding the burglary of the store of I. 
Shoot, jeweler, 354 Queen St. W., where 
a number of watches were stolen. 


Out of town jewelers calling on the 
Toronto Trade recently included Fred 
Savage, Guelph; A. B. Willson, George- 
town; H. M. Hillmer, Southampton—all 
Ontario; Arthur Duquet, Quebec City, and 
A. C. Skinner, of Sherbrooke, Que. 


Le Rose Imports, Ltd., of Montreal, has 
been incorporated under the laws of Canada 
to manufacture and deal in silverware, 
jewelry, fancy goods, etc. with $50,000 
capital by John A. Engel, Philip Meyero- 
vitch, James B. Taylor and others. 

At the annual meeting of the Stratford 
district of the Ontario Jewelers’ Associa- 
tion held at Stratford on Feb. 26 the fol- 
lowing officers were elected: President, 


E. C. Robertson; vice-president, M. J. 
Reach; secretary-treasurer, Alexander 
Gillies. 


The annual daylight saving measure will 
shortly come before the City Council. This 
year it will meet with strenuous opposition 
from the business interests on the ground 
of the confusion created by its being adopted 
by some localities and not in others. An 
organized campaign against daylight saving 
has been set on foot and petitions against 
its adoption are being circulated and secur- 
ing many signatures. 

The Lister Block, a large commercial 
building in Hamilton, Ont., was destroyed 
by fire on the morning of Feb. 23 with 
total losses estimated at about $1,000,000, 
including the following: Stein & Co., 
jewelers, $75,000, not insured; Philip Mor- 
ton Optical Co., $35,000, insured; Tait 
Optical Co., $30,000, insured; J. R. Dixon, 
watchmaker, and the Great Western Silver- 
ware Co., loss not reported. 





Edward H. Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation, who is making a tour of the country 
visited Dallas, Texas, recently. He was 
given a dinner at the Adolphus Hotel by 
the Jewelers’ 24 Karat Club, of Dallas, and 
was honored at a luncheon for which more 
than 300 invitations were issued to Texas 
jewelers. 
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T. G. Frothingham & Co. are operating 
their plant on an overtime schedule. 

Wallace Kenyon, of the Webster Co., spent 
several days last week in New York on busi- 
ness. 

Walter Ballou, of the R. Blackinton Co., 
will return next month from an extended 
stay in South Carolina. 

The Whiting & Davis Relief Association 
will hold a dance Friday evening of this 
week in the new recreation building. 

H. Alton Hall, bookkeeper for Scofield, 
Melcher & Scofield; Lester Holbrook, of the 
Webster Co., and Harry Fisher, of Swift & 
Fisher, were nominated by the Republicans 
last Thursday as candidates for the board of 
selectmen. 

Announcements were received in town last 
week of the engagement of St. Elmo Coombs, 
a well-known jewelry salesman, to Miss 
Anna Darling, who before moving to Cali- 
fornia had eharge of the office of T. I. 
Smith & Co. 

North Attleboro’s post-office, for the next 
four years at least, will be in charge of a 
woman. Mrs. E. G. Flint was nominated 
as postmistress last week by President 
Harding. This is the only first-class office 
in the State to which a woman postmistress 
has been named. 











Victor H. Oberholtzer, Middletown, was 
among last week’s visitors here. 

George R. Weber, of Louis Weber & Son, 
and wife, have gone to Palm Beach, Fla. 

Charles J. Fisher left on Feb. 27 for St. 
Louis, where he expects to open a jewelry 
repair shop. 

Miss Elsie Mentzer and Herbert Snod- 
grass, with Smith Bros., are on the sick 
list, victims of the gripre. 

Local jewelers say that the outlook for a 
good Spring trade is encouraging by reason 
of improving business conditions generally 
here. 

Saul L. Solomon has opened a store for 
watchmakers’ and jewelers’ tools and sup- 
plies at 309 N. Queen St. M. Norman Barr 
is his traveling salesman, and is now on the 
road. 

Edwin Rosenstein, of the Novelty Co., is 
helping to boom the membership of the 
Travelers’ Protective Association in Penn- 
sylvania, and was a speaker at a recent 
meeting here. 

J. D. Wood & Co, have begun remodeling 
their jewelry store, corner of N. Queen and 
Orange Sts. The place will be divided into 
two stores, one of which the firm will re- 
tain itself and carry on the business as usual. 

Harry E. Wolpert, head salesman for S. 
Kurtz Zook, on March 1, became a mem- 
ber of the Lancaster Club of the Lions 
International, an organization similar to 
Rotary. He is one of the charter members, 
But one representative of each business and 
profession in a place is eligible to member- 
ship. 
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“If It’s Emblems You Want, We Have Them” 


18K 


Diamond 


Mountings 


$4.65 


Order the Four 





The Snappiest Line 


of 


Diamond Ring Mountings, 
Emblem Goods, Rings, 


Jewelry and Novelties 


We are Specialists and show the greatest 
values in every line carried. 


Write to us for a Selection 


LEUBUSHER, SCHUMANN & CO. 


Kesner Bldg. CHICAGO 
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SEASONABLE! 


—AND NEW 


, 

This newly designed clean cut mer- 

chandise is a synonym for clean profit. 8 

It is our reputation and our pride to 

so take care of our customers’ trade 

that the quick service brings buyers \ 

back. This is particularly true of and 

possible in the annual emblem business. 

We solicit one chance—only one—to 

show you Dorst service. \ 
5 
. 
Y 
2 
N 


dhe Dorst Company 


Special Jewelry Manufacturers and 
Importers of Diamonds ) 


3rd and Vine Sts., Cincinnati, Ohio 


“The Jewelry City” 




















ea @s  @& = cn ~ nee wn oF Cn se: Os an 


enc oes ae COCO 


2 es ~ +e rr ess ee as «ss = ee 


.. © = 2 © fo a 


a on 


~ ss Aa -« -©- = &©® & 8 8 & 








Harry A. Sipe, of the Sam F. Sipe Co., 
left last week for California to remain with 
his mother until some time in April. 

Abe I. DeRoy, of Jos. DeRoy & Sons, 
has been in New York the last week on 
pysiness and pleasure for that concern. 

Francis J. Keating, of the Grogan Co., has 
heen spending a vacation in Atlantic City 
and the east. M. L. Cronin, of the same 
house, has recovered from a recent illness. 

Walter Bonn, of the M. Bonn Co., has 
gone to Bermuda for a protracted vacation 
and will not return to Pittsburgh until early 
in April, Mr. Bonn, like a number of mer- 
chants, takes his vacation in the Winter time. 

Traveling salesmen working out of Pitts- 
burgh for wholesale and jobbing houses are 
sending back very good orders for mer- 
chandise, according to statements made by 
some of these concerns, indicating that mer- 
chants have faith in the future. 

The fiscal year of the John M. Roberts & 
Son Co. ends April 1, but before February 
had ended, they had already done a larger 
volume of business for the year, than for 
the same period a year ago, with February 
and March trade virtually to the good and 
business is by no means slow in Pittsburgh. 

Warning has been sent here that a man 
using the name of F. Jacobs is giving bogus 
checks in Newark, N. J., and the Bank of 
Pittsburgh as reference in his transactions. 
He works the stores on Saturday afternoons, 
in cities where the banks are closed. He 
shows a bank book to help along in his 
transactions. Mercharits are asked to notify 
the police of their city, in case he puts in 
an appearance. 

Considerable excitement followed last 
Friday when a quantity of gasoline in a 
pan used in cleaning the works of a clock 
ignited in the jewelry repair ‘shop of E. A. 
Stevenson, 147 S. Highland Ave., causing 
an alarm of fire to be sent in. The manner 
mn which the gasoline ignited has not been 
determined. The blaze was extinguished 
before the arrival of the fire department and 
without loss. 

The creditors of L. B. Bernstein, operating 
as the Palace Jewelry Co., have agreed to 
accept 25 per cent. on the dollar, the amount 
of the composition, and the latter has been 
confirmed by the United States Court. The 
liabilities amount to slightly more than $52,- 

. Elliott Frederick, of the Credit Men’s 
Adjustment Bureau, is the receiver for the 
concern. Attorney Morse J. Keller is the 
counsel for the petitioner. 

a the appointment of the new director 
public safety here, Col. C. A. Rook, editor 
= publisher of the Dispatch, which was 
ace by other Pittsburgh newspapers, 
, oo out for a general round-up 
hi oun " ty confidence men and others 
de pore . wits to ply on merchants and 
flat the © generally. Jewelers are hoping 
iin —— will be continued, and by so 
the community of that class of 


gentry 
ry who cause merchants more or less 
trouble. 


The Proyi 
Which is in b 
tio 


dence Jewelry Co., Liberty Ave., 
a. ankruptey, is offering a composi- - 
at creditors of 30 per cent., 15 per 
‘ Payable in cash and 15 per cent. in 
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notes, and a meeting of the creditors has been 
called for this week to act on the offer. The 
liabilities of this concern are, roughly speak- 
ing, about $175,000, so that the failure of 
this wholesale house is a formidable one. 
Elliott Frederick, of the Credit Men’s Ad- 
justment Bureau, is the receiver for the con- 
cern. 

The trade extension committee of the 
Chamber of Commerce has decided to make 
this year’s trade tour through western 
New York, western Pennsylvania and 
western Maryland May 7 to 11. The towns 
to be visited will include Jamestown, Sala- 
manca, Olean, Wellsville, Hornell, Corn- 
ing and Elmira in New York; Williams- 
port, Lock Haven, Bellefonte, Huntingdon, 
Bedford, Meyersdale, Somerset, Connells- 
ville and Scottdale in Pennsylvania and 
Cumberland, Md. As heretofore the party 
will travel by special train and sleep and 
eat aboard the train to be composed of Pull- 
mars and diners. 

The action of the Government in seizing 
the store of R. Siedle & Sons for the non- 
payment of the jewelry tax, continues to be 
a big question of discussion in the jewelry 
trade here. As to how much tax and how 
long the tax was owned is a matter of specu- 
lation, but since it was more than $3,500 


- according to statements made by Govern- 


ment representatives, the amount was on a 
volume of business approximately in excess 
of $70,000, which it is held is more business 
than perhaps would be done in the month of 
December for a store of the class and which 
month is the jeweler’s busiest month of the 
year. In any event, the action is expected 
to stimulate collection among those jewelers 
who have been a little lax in the making of 
payments. 

Considerable interest is being taken here 
because of the introduction of a bill in the 
Pennsylvania legislature, repealing all ordi- 
nances in cities or making them null and 
void, regulating the question of daylight sav- 
ing. The purpose of the bill is to keep the 
time as it is now and thus favor the farmer. 
The latter has always been opposed to the 
daylight saving schedule, but the merchants 
in this section have been almost unanimous 
in favor of its retention. Just what success 
the measure will have, only time will tell, 
but if the question were left to the jewelers 
and other merchants for a decision, the vote 
would be largely against the bill now in the 
legislature. It is likely that the measure will 
not go through without a fight. Business 
men who like to play golf and enjoy auto- 
mobiling in the Summer, favor the daylight 
saving plan, from the standpoint of recrea- 
tion. 








A man was recently arrested charged 
with robbing the store of the Art Watch 
Co., Fort Wayne, Ind. The concern re- 
ported that some time between 11.20 P. M. 
and 12.25 a. M. Feb. 21, some one smashed 
the glass in the rear door of the store with 
an uncovered piece of brick, reached inside, 
unfastened the night latch and unlocked the 
mortised door lock. Upon entering the thief 
took a cigar box from the showcase which 
contained articles of jewelry left for repair, 
and a watch which was hanging from a wall 
cabinet, total value about $160. Following 
the arrest of a man the police recovered 
the stolen merchandise. 
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Birmingham, Ala. 


Bessemer, Ala., jewelry men and other 
merchants of that place are conducting a 
most successful trade boosting campaign. 

A handsome trophy cup has been on dis- 
play in the show windows at the Jaffe 
Jewelry Co. here and has been the center 
of attraction for the past few days. The 
cup is to be presented to the winning basket- 
ball team in a tournament to be played by 
State high school teams at Montevallo, Ala. 
The cup was donated by the Birmingham 
News. It is a handsome piece and the name 
of the winning team will be engraved upon 
5. 

J. W. Leggett, prominent jeweler of Bes- 
semer, Ala., each year offers a handsome 
loving cup to the person who is selected by 
judges as having accomplished the most good 
in some way for Bessemer during the year. 
The cup for the year 1922 was won by 
Mrs. E. M. Owen. The cup was presented 
to her Sunday, March 4, at the First Metho- 
dist Church, Bessemer, The cup was of 
special design and was made especially for 
the occasion by a well-known New York 
firm. 

Oneonta, Ala., has formed a new club 
known as Oneonta’s New Luncheon Club. 
The membership is made up of all the best- 
known merchants of that city, including the 
leading jewelers of the place. One purpose 
of the club is to boost the trade of Oneonta 
merchants. The first trade boosting program 
of the club was held March 3. The plan 
was a unique one and drew the largest crowd 
to Oneonta that has been seen in many 
months. Each merchant member of the club 
contributed some article which was sold to 
the highest bidder for cash, regardless of 
the price of the article, As a result many 
bargains were sold to the people in that 
way. People went to Oneonta on that day 
from other towns and from the country. 
The result was that many people from a 
distance met and became acquainted with 
Oneonta merchants they had never known 
before. 

One of the most attractive show windows 
seen at any of the Birmingham jewelry 
stores in a long time was the one at the 
store of Reid Lawson, 308 No. 20th St. The 
window shows a display of imitation pearls. 
In the display is a replica of the famous 
$5,000,000 pearl necklace which was worn by 
Madame Thiers, wife of the first president 
of France. These pearls consist of three 
strands of perfectly matched pearls, joined 
together with a handsome large platinum 
clasp, set with diamonds and one ruby, The 
ruby and the diamonds are genuine, but the 
pearls are imitations made in New York. 
In the window were also a number of smaller 
strings of the pearls, while in the background 
was a handsome oil painting of a woman in 
the nude lying in a large oyster shel! holding 
up a handsome string of pearls. This win- 
dow attracted much attention and proved a 
drawing card in a business way for the store. 
Mr. Lawson is a staunch believer in adver- 
tising in all its branches. He especially be- 
lieves in attractive show windows. 











Chapin & O’Brien are moving their estab- 
lishment from 330 Main St., Worcester, 
Mass., to a new site at 338 Main St., in 
that city. 
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Watch for Your Copy 


In about ten days we will mail to members of the trade the most comprehensive 
catalog ever devoted exclusively to fine ring mountings. 


492 Individual, Distinct Designs Illustrated 


These mountings are made in Platinum, Platinum and Diamonds, 18K White Gold, 
set with Diamonds and Sapphires, 18K White Gold, 14K Green Gold and White and 
Green Gold combinations. 


DO NOT MISS YOUR COPY—If not 


received in week or ten days, write to us— 








Heyworth Bldg. GRAFFE & ST ANEK CHICAGO 


29 E. Madison St. Makers of Platinum and Gold Jewelry 

















HEADQUARTERS FOR 


SAPPHIRES 


ORIENTAL—AUSTRALIAN—SYNTHETIC 


ALL SIZES AND SHAPES CALIBRE CUTTING 


S. NATHAN & CO. 


“Everything in the Stone Line” 
71 Nassau Street, NEW YORK 58 Rue Laffitte, PARIS, FRANCE 
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Diamond Mountings and 
Mounted Jewelry 


Platnum Diamond 
Wrist Watches 





No. 75 


SYLVAN LEVY 


Manufacturer and Importer 














33-35 West 46th St. oan pO2.O Ss, 

New York “Rrawaae 2 

| o We : i. . oO; 

Memo Selection Sent J .20, POS ee 
Upon Request. ae 
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Jack Lewis is leaving shortly for the Pa- 
cific northwest. 

A. I. Hall & Son are doubling the size 
of their Portland office. 

Roy Doble, with Gordon Otto, has re- 
tumed from southern California. 

Fred Witman, Anaheim, was in town for 
a day, and two of the Amiel brothers of 
Honolulu, T. H., are in the city. 

John E. Summers, of H. C. Van Ness & 
(o, has returned from southern California, 
reporting a successful trip. 

T, J. Watson, of A. I. Hall & Son, has 
invented a new watch attachment, and patent 
on it has been applied for. 

Burr W. Freer, president of the Burr W. 
Freer Co., has left for a trip which will 
include Salt Lake City and Denver, Colo. 

William Fulton is leaving for New York. 
He will also visit the various factories he 
represents, calling at Providence, R. I., and 
Attleboro, Mass. 

William Davidson has left for Los An- 
gles, where he planned to join G. R. White, 
who has been traveling south through the 
Valley territory for Mr. Davidson. 

C.C. Gross, representative of the Traube 
Mig. Co., with offices at 704 Market St., and 
Fritz Barkan, diamond importer of the same 
uilding, have just returned from a southern 
California trip of some weeks’ duration. 

Representatives of eastern manufacturers 
calling on the trade this last week included: 
Alfred Nathan, of Katz & Ogush, New 
York; Joseph Fagin, with the Day, Clark 
& Co. line, and Wallace Volk, with the 
Durand & Co. line. 

§. H. Friend, who is visiting the European 
damond markets with his son, Herbert, plans 
fo finish his business in Antwerp and Am- 
sterdam in time to visit Switzerland and 
France, before sailing for New York by the 
Aquitania on March 10. 

R. L. Wells, traveling through the Pacific 
northwest for J. H. Spiro, is reporting good 
business. Mr. Spiro states that Carl Greves, 
who recently opened a store in Portland, 
Ore, is reporting successful business, his 
orders having been very frequent. 

California jewelers, visiting the trade this 
week, include: Joseph Golden and Mrs. 
Golden, San Jose; J. B. Gardner, Stockton; 
M. K. Giant, Vallejo; C. Mantele, Stock- 
‘on; David Goodfriend, of Goodfriend & 
Traube, Salinas; Carl Noack, Sacramento, 
ad A.G. Prouty, Napa. 

Beginning with March 1, the offices of 
H.C. Van Ness & Co. have been located 
om the 7th floor of 140 Geary St. The firm 
lotmerly occupied offices on the fourth floor 
: the same building. H.C. Van Ness & 
4. are distributors for the W. B. Kerr Co. 
and the Whiting Mfg. Co. 

Waldo Hedges, a student of the Hiles 

l of Watchmaking, C. O. Hiles states, 
ga his examination as junior watch- 

‘t with the Horological Institute of 
oo Speaking of this, Mr. Hiles said: 
te ut aim to have all the students pass 

Vennimations of the institute.” 

Pe ‘ Brown, editor of Ye Hallson 
ea A Ouse organ of A. I. Hall & Son, 
meth e firm’s traveler through Arizona 

f€ some Navajo rugs. He not only 
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complied, but sent such a nice collection that 
the ladies’ rest room on the roof of the 
Jewelers’ building looks like an art exhibit. 
A few friends are now being given the chance 
of purchasing the extra rugs at cost, plus 
transportation. 

Walter L. Glenn, secretary of the W. B. 
Glidden Co., 85 Post St., has been elected 
a director and vice-president of the R. Wal- 
lace & Sons Mfg. Co., silversmiths, of Wal- 
lingford, Conn., which firm the Glidden con- 
cern has been representing on the Pacific 
Coast. Mr. Glenn will permanently, locate 
in Wallingford about May 1 and take up 
his duties at the Wallace factory. He will, 
however, retain his interest in the W. B. 
Glidden Co, and will visit San Francisco 
from time to time. 








Canton, O. 





TRADE CONDITIONS 


With the advent of March the jewelry industry 
in greater Canton showed marked improvement, 
after experiencing a somewhat slow February. 
While there is no great demand for any particular 
kind of jewelry, jewelers say that the call for 
general merchandise is holding up surprisingly 
well. The correspondent of the JEWELERS’ CirCu- 
Lar following interviews this week with several 
Canton jewelers learned that January was the best 
first month in the year for most shops in recent 
years. One store reported that its January busi- 
ness was 68 percent better than the same month a 
year ago. Many reported similar gains. All ad- 
mitted however that February showed a decrease 
and that March 1 with more favorable weather 
witnessed a substantial increase in sale in most 
all lines. As for the future the trade is highly 
optimistic there being every reason to believe that 
the several months to come will experience brisk 
buying and the bulk of this will be for cash. Ac- 
counts are being paid regularly now and fewer 
requests for credit are recorded, Jewelers said. 
Diamonds are moving better. Yellow gold watches 
have had the call since before Christmas and there 
seems to be no let up in the popularity of green 
and white gold watches both in ladies’ and men’s 
watches. Gift departments of the larger jewelry 
stores report unusual activity since the first of the 
year. 





Walter Deuble and family have returned 
to Canton following a several weeks’ sojourn 
in Florida, 

Leon Rubin, of the Rubin Jewelry Co., 
East Liverpool, interested in the Rubin- 
Fredland Jewelry Co., Canton, visited the 
Canton store this week in the interest of 
the concern. 

The Kenney Bros. Co. this week 
launched a mammoth sale in observance of 
its 29th anniversary. The jewelry section 
of the store offered unique displays linking 
up the growth of the store’s 29 years’ 
activity. 

Joseph Fisher, successor to Ludwig Wolf, 
jeweler, expects to vacate his store in Tus- 
carawas St. E., soon after the middle of 
March. It is reported he will again embark 
in the jewelry business at another down- 
town location on a much more extensive 
scale. 

At a recent meeting of the board of di- 
rectors of the Canton Merchants’ Associa- 
tion, E. J. Heffelman, head of the Klein, 
Heffelman, Zollars Co. department store, 
which maintains one of the largest jewelry 
sections in the city, was named a member of 
the legislative committee. 

Homer Deuble, prominent Canton jeweler, 
seriously ill in Mercy Hospital for several 
weeks, is reported to be improving and will 
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completely recover. Specialists were called 
for consultation at one time and there was 
little hopes then entertained for his recovery. 
Mr. Deuble has been in the jewelry business 
in Canton for many years. 


A number of unique features are being 
planned for the Spring exposition of Canton 
Merchants’ Association, which will be held 
on Thursday, Friday and Saturday, March 
15, 16, 17. The formal opening window dis- 
plays will be unveiled simultaneously by all 
stores on the evening of Wednesday, March 
14. Jewelers have been invited to partici- 
pate this year and some unusually attractive 
windows are looked for from the trade. 

The “E” Jewelry Co.’s store, 135 Tus- 
carawas St., this week emerged from be- 
neath a, temporary front of rough boards, 
in its new dress, one of the most unique 
store fronts in this retail district. Several 
weeks and a large sum of money was ex- 
pended in altering the store front and mod- 
ernizing the store. Mr, Einstein now has a 
store of original design and it is attracting 
much attention in Canton retail circles. 

Jack McManus and Herbert Klein, con- 
fessed jewelry store burglars, apprehended 
in Canton recently after they had robbed a 
number of downtown jewelry shops, when 
arraigned before Criminal Judge Bowman 
pleaded not guilty and were held to the 
common pleas court, McManus under $10,000 
bond and Klein $5,000. Since the arrest 
of the two alleged burglars jewelers report 
no attempts have been made to molest their 
shops. 

No signs of reviving the Canton 24 Karat 
Club, organized about a year ago and in 
which practically every leading jeweler of 
Canton was enrolled, is noticeable despite 
reports that the club was to resume busi- 
ness sessions this month. Officers say that 
lack of interest may result in the organiza- 
tion passing from existence. In other nearby 
‘cities clubs are active and members are en- 
thusiastic over prospects of the organization, 
it is said. 

Formal opening of the new May jewelry 
store at Marion, O., took place Thursday, 
March 1, with a large crowd of interested 
Marion folks in attendance. The new store, 
one of the most attractive in this district, 
is located at 120 W. Center St. J. M. May, 
of Cleveland, a member of the firm, was 
present at the opening. All attending the 
opening were given a souvenir, The new 
store will be in charge of Sol Freed, who 
has been in the employ of the company for a 
number of years. Glass and mahogany cases 
are used to display the stock most advan- 
tageously. The office of the company is lo- 
cated to the rear of the store. 


Luxor or the Valley of the Kings has 
moved to Federal St. Jewelry shop windows 
along Youngstown’s business district look 
like an avenue of sphinxes and has taken on 
an appearance like Alexandria itself. One 
can hardly look in any direction without be- 
holding pyramids, palm trees, caravans or 
camels in jewelry shop windows. Jewelry and 
bead work now being displayed show traces of 
King “Tut's” influence. Window designers 
and the more progressive shops are making 
a big thing out of the finding of the Egyp- 
tian king’s belongings and it is expected 
that many unique window displays will re- 
sult indirectly from the activities in Egypt. 
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CONCENTRATION 
eA Trade-Building eA sset 


HEN the Elgin takes its 

place in the display cases 
of progressive Jewelers, the in- 
fluence of practical watch mer- 
chandising begins to be felt. 
Concentration, thoroughly rep- 
resentative displays, and greater 
watch sales, follow logically. 
Jewelers who concentrate upon 
the Elgin line sacrifice nothing 



























AI 
\ and gain much. 
= \ Ww) ( 
The cumulative, trade-building value of ya 
the name “ELGIN” and all that it stands my ; 
for in watch quality, accuracy, service, de- A \(\) . 

pendability and Good Will becomes theirs BN/ 

to benefit and prosper by. (g| 
bey) 4 ( 
As an Elgin Dealer, you simply step out Wy. h 
on the highroad of Better Watch Mer- i: 

chandising and claim the increase in sales WS 

and profits that are yours by right. oY 
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James A. Codori, jewelry auctioneer of 
this city, is conducting a sale for H. Ellis 
Denton, Santa Maria. 

Following the decision of the dry goods 
houses and department stores, the jewelry 
houses all remained open during Washing- 
ton’s Birthday. 

A new jewelry store will be opened at 
Fullerton soon by the Witmans, now located 
4 Anaheim. The Anaheim store will, how- 
ever, be continued. 

|, W. Hunt, vice-president of Brock & 
Co, who broke his leg about a month ago, 
is able to walk with the aid of crutches, but 
is still at his home. 

L. D. Brown, head of the hollow-ware de- 
partment of S. Nordlinger & Sons, is back 
in the store, after having been kept at home 
sveral days by a severe cold. 

Joseph Leudan, of the Joseph Leudan Co., 
2 W. 5th St., this city, is leaving for the 
east on a business trip and expects to arrive 
in New York about March 5. 

James G. Ure, of Brock & Co.’s sales 
force, made a week-end trip by motor car 
to San Bernardino, Riverside and Redlands. 
He was accompanied by Mrs. Ure. 

J. G. Rogers, traveling from the Los An- 
geles office of A. I. Hall & Son, San Fran- 
cisco, has just returned from a very satis- 
factory business trip through Arizona. 

After five weeks’ attendance at the Supe- 
rior Court as a juryman, H. Victor Wright, 
secretary of Brock & Co., has been released 
from this service and is again at his desk in 
the store. 

Carl F. Sischo, of C. F. Sischo & Sons, 
dealers in jewelers’ supplies, was one of the 
thousands of visitors at the big orange show 
at San Bernardino, said to be the largest 
ever held. 

Fred Anthony, ornamental and letter en- 
graver, who has been for many years in the 
0. T. Johnson building, Broadway and 4th 
St, will move soon into room 609 Jewelers’ 
building, 747 S. Hill St. 

Rudolph Warner, of the Warner Jewelry 
Case Co, Buffalo, N. Y.; George Fox, of 
the Fox Mfg. Co., Chicago., and Louis Glick, 
representing Hammel, Riglander & Co., New 
= are among those here calling on the 
trade, 

E. A. George, wholesaler, who has been 
at room 502 Title Guarantee building, will 
‘ave four times the amount of his present 
‘oor space when he moves into his new 
(uarters on the seventh floor of the same 
milding. He expects to move March 15. 
_Jack Roth, formerly in charge of the Los 
‘ngeles office of the Alfred H. Bullion Co., 
San Francisco, has recently returned from 
the east, having secured the Coast agency 
Pr several factory lines. He will have his 
— in the new jewelry building on Hill 
- V. J. Daniel, watchmaker for Paul 
anmm, 325 W. 3rd St., is again at his bench, 
alter an absence of more than three weeks 
“account of his own illness and that of 
rs entire family, consisting of his wife and 
“ree children, all of whom suffered from 
attacks of the grippe. 

2. P. Tait, 329 W. 7th St. has returned 
».m another flying trip into lower Califor- 
ia, below Calexico. On his way back he 
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encountered a severe sand storm on the 
desert, near Palm Springs, but did not suf- 
fer so badly as several other motorists, who 
had the tops blown off their cars. 

S. O. Balzer, manager of the jewelry and 
several other departments in the store of 
A. Hamburger & Sons, sailed from New 
York for Europe on Feb. 20 on a buying 
trip. He intends to visit the Leipsic Fair 
among other markets. He is accompanied 
by several other department managers from 
the same store. 

The Uklean Mfg. Co. has been formed 
here to manufacture and sell a compact box 
containing a complete outfit for cleaning dia- 
monds, platinum and other jewelry. The 
articles have evoked many expressions of 
approval and are in use by many of the lo- 
cal jewelers. The idea originated with W. 
R. Thompson, a salesman formerly with 
Feagans & Co. 

The following out-of-town jewelers have 
been in Los Angeles recently: H. E. Well- 
man, Alhambra; A. J. Dutton, Anaheim; C. 
C. Zilles and C. W. Middleton, Pomona; 
Mrs. R. B. Wilson, San Bernardino; Frank 
Fisher, Riverside; D. Van Wart, Hunting- 
ton Park; Mrs. M. A. Stallmeyer, Fuller- 
ton; J. Posner and J. H. Blanchard, Ocean 
Park; L. E. Hendrickson, John Parker and 
T. R. Canady, Huntington Beach. 

H. Hartman, formerly with the Geneva 
Watch Co., this city, later in business for 
himself in Van Nuys, about 20 miles from 
here, and recently associated with his two 
sons at Salem, Ore., is in Los Angeles for 
a few days. He is returning to Salem from 
Elgin, Ill., where he has been attending the 
Elgin Co.’s school for watchmakers in or- 
der to acquaint himself with the latest means 
and methods employed in the trade. 

The Merle Mfg. Co. has just been estab- 
lished here, with headquarters at 608 Title 
Guarantee building, for the purpose of man- 
ufacturing and placing on the market a new 
style of bracelet band for wrist watches. 
The bands, made in platinum or gold, can 
be engraved and paved with diamonds to 
match any watch. It is claimed for them 
that they are not only much more durable, 
but much more sanitary than the watch 
bands now in general use. They are held 
clamped to the wrist by an original design 
of clasp invented by Herbert K. Smith, who 
came here in December from New Orleans, 
where he was in business as Herbert K. 
Smith, Inc., and who is the manager of the 
new company. A patent has been applied 
for for the invention. 


The sterling silver display of the Inter- 
national Silver Co., under the supervision 
of E. V. Saunders, Pacific Coast manager, 
closed Feb. 24, after a very successful week 
in this city. The exhibition, held in the 
Alexandria Hotel, attracted much attention 
and many visitors. Joseph D. Little, New 
York, addressed the employers and employes 
of the Los Angeles stores in the ballroom 
of the hotel. The purpose of the exhibit 
being to stimulate a better buying interest 
in sterling silver, Mr. Little spoke along 
educational lines. His talk was illustrated 
by stereopticon views, showing the processes 
of manufacturing sterling silverware and of 
ancient silverware. He dwelt at some length 
_on the proper setting of American silver in 
modern homes. Before reaching Los An- 
geles the exhibit was shown in El Paso and 
San Diego, where similar interest was mani- 
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fested. Both Mr. Little and Mr. Saunders 
express great appreciation of the co-opera- 
tion of the local jewelers in all the cities 
so far visited. In El Paso, besides speaking 
to the employers and employes in the jewelry 
stores, he also addressed the Women’s Club. 
In San Diego, he spoke before the San 
Diego Women’s Club and the One Hundred 
Percent Club. During his stay here he ad- 
dressed the Shakespeare Club, of Pasadena, 
and the Edell Club, of Los Angeles, the lat- 
ter being one of the oldest and largest 
women’s clubs on the Pacific Coast. From 
here the exhibit goes to Fresno, Oakland, 
San Francisco, Sacramento, Portland, Ta- 
coma, Seattle, Spokane and Salt Lake. 











Burr, Patterson & Co. have just erected 
what is one of the largest and most com- 
plete manufacturing jewelry establishments of 
its kind in the country. The concern, which 
specializes in the manufacture of emblematic 
jewelry, and college fraternity pins in par- 
ticular, has long felt the need of larger and 
more up-to-date quarters, and the new proj- 
ect was actively begun last Summer. In 
view of the fact that practically the entire 
business of the company comes from outside 
the city, the location of the new building at 
the corner of 16th and Rose Sts, opposite the 
Michigan Central station, is a most advan- 
tageous one. The new Burr, Patterson 
building, which is a two-story and raised 
basement structure, was designed by Albert 
Kahn, Detroit architect, and is so construct- 
ed that additional floors may be added at 
any time. It contains three times as much 
floor space as the old quarters and a unique 
feature of the establishment is a beautifully 
furnished library for the entertainment and 
convenience of guests. Current numbers of 
various college publications, as well as those 
of fraternities and sororities in all parts of 
the country, are kept on file, and a large 
brick fireplace gives the atmosphere of the 
fraternity house living-room. 

The Basch Jewelry Co., 201 Gratiot Ave., 
will open a store in Grand Rapids soon, to 
carry a full line of jewelry, silverware and 
cut glass. Tentative opening has been set 
for June 1. The store will be located on 
Monroe Ave., the announcement of the exact 
site being held up by real estate negotia- 
tions. Present plans call for one of the 
biggest stores in the jewelry line in Grand 
Rapids, with furnishings of the most luxuri- 
ous type. Albert Neiboer, at present credit 
manager of the Detroit store, will be mana- 
ger of the Grand Rapids branch. He is 
well known in Grand Rapids, having come 
to Detroit from there some years ago. The 
policy of the company in carrying all lines 
will be different from the Detroit store’s 
mode of doing business, the latter on ac- 
count of cramped space, being forced to spe- 
cialize in diamonds, watches and set rings. 
Samuel Stolarsky will be in charge of mer- 
chandise buying in Grand Rapids. He is 
now one of the assistant buyers in Detroit, 
where Solomon Basch, the president of the 
company, does almost all of the buying at 
present. The company at present has stores 
in Detroit, Toledo and also in Cleveland. 








110 















THE JEWELERS’ CIRCULAR March 7, 1923 





| irr Silversmiths in four Gorham Shops never 
depart from the thorough methods of former gen- 
erations; yet they are always creating new attractions for 
present time requirements. Sterling Silver of the highest 
quality and variety, but not the highest price, is the double 
standard achieved by Gorham. 


Gorham Productions in Sterling Silver also in Silver Plated 
Ware are obtainable from 6500 Authorized Dealers, 


FIFTH AVENUE AND 36TH STREET 
17 MAIDEN LANE 
NEW YORK 
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Diamond Imports TATISTICS of 
Large in importations of 
October diamonds have been 


slow in coming from 
the Department of Commerce, the figures 
for October having been released only last 
week. Though these figures are for more 
than a month (practically covering the time 
from Sept. 22 to Oct. 31) they indicate a 
very substantial and satisfactory increase 
in the absorption of diamonds by the Ameri- 
can market and the value of the gems im- 
ported which runs over $7,292,000, verifies 
the predictions made that the American 
diamond buyers were again demanding 
gems up to the normal amount. 

Of the October figures the value of the 
cut stones alone amounted to $6,376,348, the 
largest amount coming from Antwerp, as 
the Belgian importations are given as 
$3,635,505 and the next largest from Amster- 
dam, Netherlands,’ shipments amounting 
to $2,365,505. France sent us cut stones 
valued at $231,521 and England $188,972. 
Shipments from other countries included 
$13,056 from Denmark, $12,301 from 
Switzerland, $10,258 from Canada, $6,544 
from Germany, $5,228 from Turkey, $2,801 
from Italy, $2,310 from Austria, $1,668 from 
Brazil and $759 from British South Africa. 

As far as the rough stones are concerned, 
over two-thirds the total of $915,680 come 
from the London Syndicate, the shipments 
from England amounting to $663,308, but in 


addition we imported direct from South 
Africa. rough diamonds worth $97,789. 
From the Netherlands came _ rough 


worth $87,324, from Belgium, $24,412, while 
the rough direct from British Guinea 
amounted to $18,635 and from Brazil, $17,225. 
In addition small shipments were received 
from France valued at $5,275, from Switzer- 
land, $1,530 and from Germany, $182. 

While the amount of material received by 
our cutters is not yet up to the normal, due 
in part to the inability to obtain the quali- 
ties desired, the total figures of rough and 
cut are very satisfactory showing as they 
do, that the demand for diamonds by the 
American public is not only on the increase 
but approaching the figures of our record- 
breaking years. 





HILE it is true 
that the jewelers 
as a whole understand 
in a general way the 
tax upon the sales of jewelry to the con- 
sumer and the application of the law as 
interpreted by the rulings of the Treasury 
Department, there is one point on which 
there seems to be some confusion in the 
minds of a few of our dealers that has 
caused them trouble in some transactions 
with customers. In brief, this is the fact 
that the tax is laid upon the sale of the 
article for consumption and use and is to 
be reported and paid by the jeweler and 
that there is nothing in the law that compels 
the consumer to pay it. True, there is 
nothing in the law that will prevent the 
jeweler adding this tax to the price he 
charges, but he must pay the government 
five per cent. upon the selling price that the 
consumer believes he pays for the article 
whether the tax has been added in this or 
not. 
The subject has been brought before us 


The Jeweler 
and Not the Cus- 
tomer Pays the Tax 


CIRCULAR 





111 





prominently in a number of instances by 
jewelers who have made a price to a cus- 
tomer and then tried to force the customer 
to pay an additional war tax on the article 
and the latter had refused to do so. Ina 
recent instance, a subscriber writes that his 
firm made a sale of a necklace to one of 
its charge customers and when rendering 
the bill at the end of the month added the 
war tax. This the customer refused to pay 
sending a check for the amount quoted at 
the time of the sale and offering to return 
the necklace if this was not satisfactory. 
This jeweler was surprised to find that he 
had no recourse against the customer and 
could not compel him to pay the extra 5 
per cent. He did not wish to accept the 
necklace back because it was an unusual 
piece made to special order for which he 
might not find a ready sale. Had he under- 
stocd the jewelry tax properly, he would 
have included the tax in the price quoted 
at the time the sale was made and not at- 
tempted to force the customer to pay this 
in addition. Until the question came up, he 
informs us, he had an idea that this was a 
tax that he was collecting from the customer 
for the government the same as the theatre 
and amusement houses collect the tax on 
admissions or as the railroads did under a 
previous law. 

This is one of many reasons that the 
jeweler has been urged, since the first tax 
went into effect, to include the tax as a 
part of his cost of doing business and cover 
it in his sales price. He has a perfect right 
to charge what he wishes for an article and 
to protect himself and pass the tax along in 
this way. He may also, if he wishes, quote 
a price and mention the war tax and ask 
the customer to pay it, but this is purely 
optional with the latter and he cannot com- 
pel the customer to pay the additional 
amount. It is to the jeweler and jeweler 
alone that the government looks for the 
tax. Whether he or his customer pays it 
is of no interest to the revenue department 
but as there is nothing in the law to com- 
pel the customer to pay it, many people 
(particularly on sales articles of high 
price) resent the fact that the jeweler asks 
for the additional amount and will stand 
on their rights and refuse to give it to him. 

Our most progressive jewelers have 
found that the safest, most intelligent, and 
in every way the best method to pursue in 
regard to the jewelry tax is to absorb it 
in the selling price even though they may 
thereby have to pay a tax upon the tax. 
The question then never comes up with the 
customer thereby saving discussion -that 
might otherwise lead to unpleasantness if 
not distinct loss of sales. 





Important Case HE conviction last 


Uader M. ¥ week in New 
. a York of a retailer, 
Silver Laws his clerk and Provi- 
dence wholesaler, under the New York 


Silver Stamping Law, marks another point 
in the interpretation of the statute that will 
be of interest to jewelers all over the coun- 
try. The accused were charged with selling 
a belt buckle marked “sterling,” the lever 
or clutch of which was base metal and 
marked “N. S.” There was no dispute as 
to the quality of the sterling part of the 
buckle, the question at issue before the court 
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being whether the base metal clutch o 
lever or slide marked “N. S.” should be cop. 
sidered in the assay and whether the stamp. 
ing “N. S.” upon the same was sufficient to 
put the public on notice that it was not jp. 
cluded in the sterling stamp. It was con. 
tended by the defendants that the law ap. 
plied only to the silver part and tha 
“N. S.” stood for “nickel silver” and cop. 
sequently this part was not expected by 
the public to be silver and should not be 
included in the assay. The court, however, 
found the defendants guilty. This being a 
test case no punishment was imposed, 
sentence being suspended. 

In a somewhat similar case, some months 
ago, this same court convicted a large New 
York dealer for violating the Silver Stamp- 
ing Law in selling buckles marked “sterling” 
that contained a clutch of base metal on 
which no mark at all appeared, but wher- 
ever the buckle was sold there was a printed 
notice stating exactly what it was composed 
of and that the holding part was 
of base metal. The court, in convicting this 
dealer, laid down the principle that the word 
“sterling” on the article covered the article 
as a whole and that representations made 
at the time of the sale that certain parts 
were not sterling was not sufficient to take 
it out of the purview of the statute. The 
case last week was the first one tried in 
which the base metal part was stamped 
separately and while no opinion was handed 
down by the court, it was evident that the 
same principles were applied as in the pre- 
vious case in rendering the decision convict- 
ing the defendants. 


These New York cases are of interest to 
jewelers all over the country not only be- 
cause a large amount of silverware is 
marketed through the metropolis, but prin- 
cipally because the silver laws of many other 
States are modelled exactly on the New 
York statute and consequently the same 
reasoning would apply. Unless the decision 
rendered last week is reversed or modified 
on appeal, dealers and manufacturers, paf- 
ticularly those making or selling within 
the State of New York, should see to it 
that every article that they have stamped 
“sterling” is sterling throughout and that tt 
contains no base metal in any part that 
can be considered essential in referring to 
the article as a whole. 

Some criticism has been made to the effect 
that the Court of Special Sessions in New 
York has been most comprehensive and 
drastic in its interpretation of the Silver 
Marking law and brought it beyond the 
scope it was originally intended to cover, 
but attention should be called to the fat 
that this is the court in New York which 
interprets that particular law and is the 
court in which offenders under the law are 
to be tried. Until its interpretation * 
modified by a court of higher jurisdiction 
manufacturers and dealers must realize that 
this is the definition of the law that they 
will have to meet. The court, in its effort 
to protect the public, seems to have brus 
aside all metaphysical points that have beef 
raised by those who have sought to use 
word “sterling” on articles containing 
metal parts in any way, and to interpret 
the law on broad, clear-cut lines that do - 
permit the sterling mark to be modified by 
other marks, terms or symbols. 
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Tushnett & Lohak Bros., Inc., manufactur- 
ing jewelers, are now located in larger quar- 
ters at 147 Fulton St. 

Walter J. Thomas is now associated with 
the frm of H. Gelb, manufacturer of dia- 
mond mountings, 41 W. 46th St. 

S. Silverblatt, manufacturing jeweler, 
formerly in the building at 41 Maiden Lane, 
which was burned recently, is now located 
at 60 Nassau St. 

Permission to increase its capital from 
$3,000 to $33,000 was recently granted to the 
Camber Jewelry Corp. of this city, by the 
Secretary of State. 

The business of the Ginsburg Jewelry 
Shop, this city, was incorporated at Albany, 
N. Y., last week by R. Maltz and I. Finkel. 
The capital is $20,000. 

George N. Joyce, Jr., of the firm of 
George N. Joyce, retail jeweler, 117 Nassau 
St, was recently elected a member of the 
Merchants’ Association of Greater New 
York. 

Harry Levy, of M. Schusler & Co., San 
Francisco, Cal., is stopping in New York 
for about 10 days and is making his head- 
quarters with L. & M. Kahn & Co., 170 
Broadway. 

The Victor Watch Case Co. is the name 
of a concern incorporated at Albany, N. Y., 
last week, with a capital of $20,000. The 
incorporators are B. Classman, H. Stoffman 
and V. Rosenbaum. 

The annual meeting of the Jewelers’ Fra- 
ternal Association will be held March 17 
at 1:30 Pp. M. in Room 1704 at 15 Maiden 
Lane, at which time officers for the ensuing 
year will be elected. 

The business of the W. & C. Jewelry 
Mfg. Co. this city, was incorporated at 
Albany, N. Y., last week with a capital of 
$20,000. The incorporators are H. Weil, A. 
Contardi and L. Schlanger, 


Felix Deman, of the Deman Chain Mfg. 
Co, 162 W. 34th St., left yesterday (Tues- 
day) for Europe on the steamship Paris. 
He is visiting Europe in the interests of the 
Deman Chain Mfg. Co. and the D. & B. 
Import Co., also of 162 W. 34th St. 

The trade was notified last week that 
Edward B. McGlynn has severed his con- 
nection with the firm of G. Sorrentino, Inc., 
and has opened offices at 93 Nassau St., 
where he will deal in white gold wrist 
Watches, diamond rings and loose diamonds. 

Max J. Grauer, of the M. J. Grauer Co., 
dealer in jewelry and novelties, 334 Fifth 
Ave, left this city on an extended pleasure 
‘our through the south, stopping at Palm 
Beach, Miami and Havana, Cuba. He is 
*xpected to return the latter part of March. 
_ The trade received notice last week call- 
ing attention to the fact that the firm name 
of Kapeker & Blum has been changed to 
tt Blum & Co., Inc., platinumsmiths, 71 
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Nassau St. This change was made, due to 
the fact that Mr. Kapeker severed his con- 
nections with the concern about a year and 
a half ago. 

James L. Hand, jewelers’ auctioneer, is 
at present closing out the stock of Frederick 
W. Hoffman, Albany, N. Y. The sale is 
by order of the estate of the late Mr. Hoff- 
man, who conducted one of the prominent 
stores of the capital city for more than 
80 years. 

Le Grand S. Elebash, of the Elebash 
Jewelry Co., having stores at Selma, Ala., 
and Pensacola, Fla., has been in New York 
on a business trip for his firm and was 
among the callers at the office of THE 
JEWELERS’ CircuLAR Saturday. Mr. Elebash 
made his headquarters with the United 
Jewelers, 16 E. 40th St. 

According to an announcement made last 
week, Bert L. Kaufman, wholesale jeweler, 
37 Maiden Lane, will be married on Sunday, 


March 11, to Lola Marks, daughter of Mr. - 


and Mrs. Abraham Marks, 3800 Broadway, 
this city. The ceremony will take place at 
the Hotel Savoy, after which Mr. and Mrs. 
Kaufman expect to take a honeymoon trip. 

“Jere” J. Shea, representing Dominick & 
Haff, silversmiths, this city, was taken sick 
recently upon his arrival in Omaha, Nebr., 
where he has been confined to his bed with 
an attack of the grippe. It will be several 
weeks before Mr. Shea will be able to con- 
tinue his trip. The doctors advise, however, 
that he will be able to start for home within 
a few days. 

The art collection of the late Michael 
Dreicer, former president of Dreicer & Co., 
Fifth Ave. jewelers, has been placed on ex- 
hibition at its new home in the Metropolitan 
Museum of Art. The collection is said to 
be valued at $564,925. It passed to the 
museum without tax under the law, which 
provides for bequests to educational and re- 
ligious institutions. 

S. Stanley Solomon, wholesale dealer in 
watchmakers’ and jewelers’ supplies, 21 
Maiden Lane, announced a change in his 
force last week. In the future, Bernard 
Mass, formerly assistant manager, will travel 
for the firm, covering the eastern part of 
Pennsylvania. His position will be taken 
over by Gus Briel, who for the past 10 
years has been connected with N. J. Felix 
& Sons. Miss Sophie Braveman has been 
added to the selling force in the city. 

A most interesting and valuable collection 
of miniature silver in filigree was presented 
last Wednesday to the Children’s Museum 
of Brooklyn, which is a branch of the Brook- 
lyn Museum of Art, by Julius Wodiska, a 
manufacturing jeweler at 2 John St. The 
collection was one made by Richard H. Ham- 
ilton, better known as “Tody” Hamilton at 
one time, the foremost press agent in this 
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country and abroad. “Tody” Hamilton will 
be remembered by many people as the cele- 
brated press agent for the Barnum & Bailey 
Circus, and it was while he made a trip 
abroad for the circus that he collected these 
interesting pieces of silver. There were 
about 70 pieces in the collection, and after 
the death of “Tody”’ Hamilton, Mr. Wo- 
diska purchased them from his widow. The 
gift was received for the museum by Miss 
Gallop, curator of the Brooklyn institution. 

The celebration of their 60th wedding an- 
niversary was the unique and pleasant event, 
celebrated last Thursday by Mr. and Mrs. 
August Oppenheimer, parents of Zach A. 
Oppenheimer, well-known diamond importer, 
68 Nassau St., and director of the National 
Jewelers Board of Trade. It is rare that a 
couple has the pleasure of enjoying such a 
memorable event. Mr. and Mrs. Oppen- 
heimer, who still enjoy good health, were 
the recipients during the day of many mes- 
sages of good wishes from their family and 
large circle of friends, and in the evening 
entertained their family and a number of 
their friends at their home, 131 W. 88th St., 
where music and dancing was enjoyed. They 
received many messages of good cheer, and 
the many floral gifts which were received 
during the day, gave the home the appear- 
ance of a conservatory. Mr. and Mrs. Op- 
penheimer were married in New York on 
March 1, 1863. They were both born in 
Germany, and came to this country with 
their parents in 1845 and 1849, respectively, 
and can tell many interesting anecdotes of 
the earlier days in New York. Mr. Oppen- 
heimer was engaged for many years in the 
leaf tobacco business, but retired a number 
of years ago, and since then, in order to keep 
occupied, he has made his headquarters at 
his son’s office, and has become familiarly 
known in the diamond district, where he has 
a great many friends. Mr. and Mrs. Oppen- 
heimer have the best wishes of their many 
friends in the jewelry trade for continued 
health and happiness. 

Ingomar Goldsmith & Co., importers and 
cutters of diamonds, are moving their offices 
some time during this month, from 180 
Broadway to 2 W. 45th St., near the corner 
of Fifth Ave. This firm has been in busi- 
ness for 40 years in the Maiden Lane dis- 
trict. Both Ingomar and Frederick Gold- 
smith have been connected with the jewelry .- 
business for 50 years. Ingomar Goldsmith 
started in 1873 as a journeyman apprentice 
with Chattelier & Spence, who were at that 
time in business on Broadway near Great 
Jones St. Frederick Goldsmith came to 
Maiden Lane in -18%B,his first connection 
being in the office ‘of Albert Lorsch & Co. 
Ten years later the firm of Ingomar Gold- 
smith & Co. was formed-and they have been 
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isown under this firm name continuously 
jor the past 40 years with the exception of 
me change in the name for the period from 
92 to 1897. During those years the firm 
«ame was Herzog, Goldsmith & Frank, and 
yas composed of the late Louis Herzog, 
ingomar and Frederick Goldsmith and the 
yte Alfred Frank. In 1897 the firm name 
wain became Ingomar Goldsmith & Co., and 
igs since continued under this style. -In- 
gmar Goldsmith and Frederick Goldsmith 
we the present senior partners, while Irving 
£, Goldsmith and Royland D, Goodman are 
the junior partners. 

On and after March 10, M. Klass, manu- 

fcturer of watch cases and jewelry, 15 
John St, will be located in new and larger 
quarters at 15 W. 36th St. 
Goldenberg & Mechaler, is the name of 
aconcern now located at 102 Fulton St. It 
was erroneously reported in these columns 
last week that the style was Goldenberg & 
Wechsler. 

Harry Kolberg has opened a show room 
at 334 Fifth Ave., where he is displaying 
dlverware for the following concerns: 
Mautner Mfg. Co., Rose Silver Go. and 
Metropolitas Silver Co. 

Sol Siegel, of the firm of Good-Siegel, 
In, watch importers, 40 John St., left for 
a business trip several days ago through 
the middle west. Mr. Siegel expects to be 
gone four or five weeks. 

Constantino Rivieccio has moved his coral 
and cameo business from 44 Johnson St., 
Brooklyn, to 110 Nassau St., Brooklyn, 
where he will continue under the style of 
the Coral Importing Co. 

William J. Rosenfeld, of William I. Rosen- 
ield & Co., 562 Fifth Ave., who is now in 
‘urope, will sail for home shortly on the 
Aquitania, Mr. Rosenfeld toured Italy, and 
also visited Paris and London. 

A. Diamant, a jeweler of Kansas City., 
Mo, accompanied by his wife, arrived in 
this city recently and while here is making 
tis headquarters with the Bruner Watch 
Co, Inc, 93 Nassau St. Mr. and Mrs. 
Diamant are touring the continent on a 
deasure trip, 

_omith & Nonin, proprietors of the College 
‘ot Jewelry Co., 220 13th St., College 
Yoint, will open an up-to-date jewelry estab- 
ishment at 58 Main St., Flushing, on or 
“out March 10. Both proprietors have been 
‘ the jewelry business for 10 years, having 
*n connected with some of the largest firms 
i Manhattan. 

The 28th annual convention of the Na- 
tonal Association of Manufacturers of the 
vaited States of America is to be held in the 
aldorf- Astoria, May 14 to 16, inclusive. 
membership of the association is com- 
sed entirely of manufacturers and the pur- 
se of the organization is to study and solve 
manufacturers’ problems. 
R - Baxter, of the firm of Grimshaw, 
ter & J. J, Elliott, Ltd., 29-37 Goswell 
, London, makers of the Elliott chime 
~~ Movements, is to pay a visit to the 
mited States in April and will visit sev- 
of the important jewelry centers. Inci- 
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dentally Mr. Baxter for the third time has 
been elected chairman of the London Whole- 
sale Jewelers’ Association. 


A discharge in bankruptcy was granted 
last Wednesday in the United States Dis- 
trist Court, this city, to Moses Wolfe, dealer 
in diamonds and jewelry, 15 Maiden Lane. 
The order was signed by United States 
District Court Judge L. Hand.  Involun- 
tary bankruptcy proceedings were instituted 
against Mr. Wolfe on April 26, 1922, and 
on July 26, schedudes were filed showing 
assets of $39,168 and liabilities of $95,868. 

Members of the Metropolitan Retail 
Jewelers’ Association, Inc., and the United 
Storekeepers’ Association, Inc., have com- 
pleted plans for their banquet and ball, to 
be held on Sunday evening, March 11, at 
Vienna Hall, 133 E. 58th St. Whoiesalers, 
retailers and manufacturers are being in- 
vited to attend the affair. Tickets are being 


“Wetistributed by members, as well as through 


A. Wolf, 2010 Third Ave., and Nathan 
Asch, 5 E. 117th St. 


Chas. Gold & Bros., platinum and gold- 
smiths, 7 W. 45th St., have engaged G. H. 
Rover as their southern representative. 
Mr. Rover is now covering his territory. 
According to an announcement, made last 
week, Albert B. Lee will represent the con- 
cern on the Coast and start out for a trip 
on March 15. Charles Gold will cover the 
local trade. A numberof necessary altera- 
tions have been made to the concern’s new 
premises and the factory is now working 
with a full force. 

Last Saturday night members of the 14 
Karat Finding Co., Inc., 64 Fulton St., en- 
tertained their office and factory staffs at 
a theatre party and dinner. The 19 employes 
enjoyed the Music Box Revue at_ the 
Music Box Theatre on W. 45th St., and 
later took part in a banquet given by their 
employers at the Roumania Casino, 284 
Broome St. During the banquet there were 
a number of interesting speeches given by 
members of the firm as well as members 
of the office and factory staffs. Following 
the dinner, dancing was enjoyed to a late 
hour. 

While traveling cn a train recently be- 
tween Chattanooga and Nashville, Tenn., 
Armand L. Spier, of Ben Spier Co., manu- 
facturer of platinum jewelry, 65 Nassau 
St., was taken seriously ill. Upon the 
train’s arrival at Nashville, Mr. Spier was 
taken off and sent to the hospital where he 
remained for a week. Jules Spier, a mem- 
ber of the firm, went to Nashville last week 
and brought Mr. Spier back to his home 
in this city where he is now confined, 
suffering the after effects of an attack of 
influenza. Jules Spier expects to leave this 
city on March 10 to finish Armand Spier’s 
trip to the trade through the south. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
3rooklyn, last Wednesday . by Achille 
Chiarantano, jeweler, 1142 55th St., Brook- 
lyn. The schedules accompanying the 
petition lists the liabilities at $2,057 which 
amount is composed of unsecured claims 
$1,805, and notes and bills, which ought to 
be paid by other parties thereto $251. The 
assets are listed at $1,042 and consist of 
debts due on open accounts, $842; property 
in reversion, remainder and trust, $50, and 
property claimed to be exempt, $150. The 
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unsecured creditors include: I. Castagnetta, 
$150; Lowell, Jones & Bailey, Inc., $169; 
A. De Luise & Bros., $131; Belenky & 
Weissman, $101; S. Weintraub, $163; Max 
Stumer, $350, and Giosue De Santis, $739. 
Some interesting information on the con- 
dition of the diamond business in Europe is 
briefly stated in a letter received a short 
time ago by Ingomar Goldsmith & Co., 180 
Broadway. This letter comes from the 
concern’s rough syndicate broker at Lon- 
don, and says: “The demand for rough for 
the United States continues very brisk, 
stocks of suitable goods are exhausted since 
long and only fresh supplies can be 
reckoned with. The De Beers company is 
washing blueground on floors in a leisurely 
manner which will keep the washing ma- 
chinery going for a good while. So far 
nothing is known of restarting hauling 
operations from the mines with direct treat- 
ment. Under the best of circumstances it 
will be comparatively slow work in the 
commencement, as a new staff of workmen, 
white and black, has to be recruited. The 
Premier and Jagersfontein mines are work- 
ing on a very limited scale. It appears 
impossible for Europe to get in a settled 
state and become prosperous, within the 
near future, as common sense in some 
quarters is very much at a discount.” 








HOLD MONTHLY MEETING 





New Jersey Retail Jewelers Meet at Newark 
and Discuss “Fake” Auction Evil 

Newark, N. J., Feb. 28.—At the February 
meeting of the New Jersey Retail Jewelers’ 
Association held at Achtel-Stetter’s on Broad 
St., this city, the members considered plans 
toward ridding New Jersey, and particularly 
Newark, of auction rooms selling cheap 
jewelry under the guise of first grade mate- 
rial, and of jewelers whose business would 
not stand the light of publicity. No definite 
action was taken as to the methods of pub- 
licity. A program will be prepared, how- 
ever, for presentation and consideration at a 
future meeting. 

Jean R. Tack, of this city, president of 
the New Jersey association and a member of 
the American Nationa] Retail Jewelers’ As- 
sociation, stated that he thought Newark 
city permits for the establishing of auction 
rooms are too easily obtained. He said that 
almost anyone with $50 could obtain a per- 
mit, and that the city made only the most 
perfunctory investigation of the applicant. 

Members of the association present stated 
that it had been their experience that persons 
who had been victimized at auction rooms 
and fake jewelry stores showed much hesi- 
tancy in making complaints to the authori- 
ties, preferring to suffer their loss rather 
than admit that they had patronized such 
places. 

President Tack stated that the New Jer- 
sey Retail Jewelers’ Association would fur- 
nish without charge legal assistance to such 
persons and also give expert testimony, like- 
wise without charge. 

It was stated that reputable jewelers in 
Boston and New York had done much in 
fighting this evil. Auction rooms of the 


class complained of had been barred from 
Boston, it was stated. 

The business session of the association 
followed a dinner. 
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IN ALL OUR WATCH REPAIRING 
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This Attractive Brass Sign Will Be Furnished, 
Without Charge, To Retail Jewelers Upon Request. 


WHY YOU SHOULD USE 
GENUINE WATCH MATERIAL 


It is made with more accuracy. 


Satisfaction guaranteed—resulting 
in greater confidence on the part 
of the customer for the Retail 
Jeweler. 


Only the highest-grade of ruby 
and sapphire jewels are furnished 
by the manufacturers. 


Less fitting necessary. 


The quality of materials used 
meets with the standards of 
requirements. 


Last but not least, you can guaran- 
tee satisfaction with the assurance 
that you, in turn, will be backed- 
up by a responsible manufacturer. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD, ILLINOIS, U. S. A. 
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Chicago Notes 





rently from a trip through the northwest. 

MC. Goldsmith, of the Seligman Jewelry 
(o, is making a short business trip through 
Illinois, 

L. L. Sigel, representing Hirsch & Op- 
peaheimer, left last week for a short busi- 
ness trip through Wisconsin. 

Mark Lewy, president of the Lewy Bros. 
(o, has returned from a business trip to 
New York and the east. 

George Boergerhoff, of the Chicago Case 
Mig. Co, is making a short business trip to 
Cincinnati and Cleveland. 

James McCullough, representing Paye & 
| Baker Mfg. Co., recently returned from a 
: business trip through the northwest. 

Louis Tobin, of Tobin Bros., Detroit, 
Mich, arrived in Chicago last week to spend 
several days here visiting the markets. 

Sid. H. Israel, Heyworth building, accom- 
panied by Mrs. Israel, is spending about 
ix weeks in Florida and Cuba resting. 
Louis H. Green, Chicago manager for the 
Chas. E. Hancock Co., returned last week 
from a five weeks’ business trip through the 
south, : 

A. E. Gregory, auctioneer, Silversmith 
building, returned last week from Lancaster, 
0, where he conducted a sale for H. R. 
Boving, 

Max Levy, diamond dealer, located in 
the Reliance building, returned last week 
fom a 10-day trip visit to the markets in 
New York, 

Frank K, Smith, of the diamond depart- 
ment of Lebolt & Co., is spending a couple 
of weeks in Florida resting and visiting 
with friends, 

Frank Whiting, of the Whiting & Davis 
Co, left recently for Plainville, Mass., 
where he will spend a couple of weeks visit- 
ing at the factory. 

Louis Blumenfeld, Columbus Memorial 

ilding, js spending about six weeks in 

Angeles, Cal., where he went on ac- 
count of his health, 

Ferdinand Sitt, 3950 Sheridan Road, re- 
ently returned from an extended trip 

rough Indiana and Dayton, where he 

Visited with relatives, 

Martin A, Grip, of Chippewa Falls, Wis., 
a several days of last week in Chicago, 
| € interest of a patent window display 
is placing on the market. 

“ Pritzker, of Trachtenberg & Pritzker, 
oe to Chicago last week from a trip 

¢w York and the east where he com- 
business and pleasure. 


: (, W. Thomas, of Allsopp Bros., returned 
: 


















H. Beach, and Walter J. Joy, of Joy, 
Asmus & Beach, who will leave this week 
on a business trip through Illinois, will make 
the entire trip by machine. 

Leopold Newhouse, Columbus Memorial 
building, has been confined to his home for 
the past week on account of an abscess that 
formed in back of his right ear. 

Seth E. Lathaway, Eugene, Ore., spent 
a couple of days in Chicago last week 
visiting with friends en route to New York, 
where he will look over the markets. 

Norman C. Grant, Chicago manager for 
the S. O. Bigney Co., accompanied by his 
wife, left last Thursday for Attleboro, 
where he will visit at the factory for several 
weeks. 

Joe Goldstone, of the Blauer-Goldstone 
Co., returned to Chicago last week after 
visiting several cities en route home from 
the Nebraska contention where he delivered 
an address. 

H. Milstein has connected himself with 
the National Watch Co., of New York, 
which he will represent in Chicago and 
through the west, making his headquarters 
at 159 N. State St. 

Phillip Goldberg, diamond buyer for the 
Lewy Bros. Co., and M. M. Oppenheimer, 
manager of L. Basch & Co., accompanied 
by their wives are spending a couple of 
weeks at Florida resting. 

Joseph Andrewski has associated himself 
with Doran, Bagnall Co., Inc., North Attle- 
boro, whom he will represent through the 
middlewest territory. He is making his 
headquarters in suite 1502 Heyworth build- 
ing. 

David Solomon, of Solomon & Weyl, 
Paris, France, spent the past week in Chi- 
cago calling on the trade in the interest of 
his firm. He returned to New York where 
he will remain for several weeks before re- 
turning home. 

Clarence J. Roehr, vice-president of the 

Bassett Jewelry Co., spent several days in 
Chicago last week visiting the local office 
and calling on the trade. En route home 
Mr. Roehr stopped off at Indianapolis and 
St. Louis to visit the trade. 
J. B. Crawford, Chicago manager for 
A. Wittnauer Co., returned last Saturday 
from a short trip to Ohio, and after re- 
maining here for a couple of days left on 
a trip through the southeast. He expects 
to return about the 17th of this month. 

Clarence Thompson, who for many years 
was associated with the watch case busi- 
ness in connection with the Chicago mar- 
kets, associated himself on March 1 with 
Joseph Fahys & Co. Mr. Thompson has 





many friends in the trade all of whom wish 
him success. 

Phil Noel has left the employ of the 
Stein & Ellbogen Co. and has become a 
member in the firm of McCutcheon-Gerson 
Service Advertising Co. He will act in the 
capacity of cpnfidential man. Mr. Noel’s 
many friends in the trade wish him success 
in his new venture. 

Frank D. Newburger, returned recently 
from New York and the east, where he 
completed arrangements to represent Carter, 
Qvarnstrom & Remington, Attleboro, 
Mass., through the middlewest territory. 
He is making his headquarters in room 
301 Heyworth building. 

Congratulations were extended to Her- 
man A. Leeb, of Swartz Bros., last week 
upon his return from Niagara Falls, where 
he spent a two weeks’ honeymoon. Mr. 
and Mrs. Leeb were quietly married on 
Feb. 7, at the home of the bride’s parents. 
Mr. and Mrs. M. Diskin, 1104 N. Oakley 
Blvd. 

S. Jaffe and M. C. Martine, formerly of 
Jaffe & Martine, platinum manufacturers, 
and Leo Udelowitz, diamond setter, all of 
room 1512 Capitol building, have formed a 
corporation, under the name of The Capitol 
Platinumsmiths & Diamond Mounters. The 
business will be continued as heretofore in 
their present location. 

Walter H. Holland, of the diamond de- 
partment of C. D. Peacock, Inc., resigned 
his position with this concern last week. 
Mr. Holland had been connected with the 
Peacock house for the past 14 years, and 
during that time has made many friends in 
the trade. As yet Mr. Holland has made 
no plans for the future. 

John Brick, Inc., is the name of a new 
concern that incorporated under the Illinois 
law last week, for the purpose of manufac- 
turing platinum jewelry and to do design- 
ing for the trade. A suite of three rooms 
has been secured on the 11th floor of the 
Reliance building, the larger room of the 
three will be used for the shop, and the 
other two rooms will be used for offices, 
John Brick, who has been elected president 
and treasurer, formerly was connected with 
the Juergens & Andersen Co., and prior to 
that time was associated with a large house 
in New York and is well known in the trade. 
Harry Klein, vice-president, has never had 
any connections in the jewelry trade, having 
always been in the insurance fields. Mrs. 
Emilie Brick, mother of John Brick, is 
secretary of the concern. Mr. Brick, stated 
it would probably take another week be- 





(Continued on page 119) 
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Announcement ) 


To the Jewelers and 
Ww! 
e 

Watchmakers of America 
P he 
th 
| 
i 
N 
We wish to announce the purchase on February Ist of the vi 

Jewelers’ Supply and Watch Material Departments of 
the NORRIS, ALISTER-BALL CO. ‘ 
The Norris, Alister-Ball Co. made this move believing that , 

they could better serve the Jewelers by giving their entire 
attention to the wholesale watch and jewelry business, and Ne 
furthermore believing that orders for Jewelers’ Supplies iy 
and Watch Material can be’ handled by the C. & E. | 
MARSHALL CO. in a far more satisfactory manner, f 
inasmuch as they specialize in these lines. The C. & E. ‘ 
MARSHALL CO. already have immense stocks and the f 
largest organization in the country devoted exclusively j 
to Jewelers’ needs. in 


This step is but one of the many made by this company my 
which have placed it at the top in the Jewelers’ Supply 4 
and Watch Material business. 








If you have not already received our BIG 1923 Catalog, 
drop us a line and it will be placed in your hands. 


fol 


THE C.&E. MARSHALL CO. 


_MP Otro MicH.| SCHICAGO SOLUNEUS Oo ‘ 


; an 
{ A GREATER VALUE 



























A GREATER SERVICE J 
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fore they would be able to commence opera- 
‘ion, as they have been awaiting their ma- 


TE cemuels, of Prutinsky & Wolff, New 
York, left this week for a six weeks’ trip 
the Pacific Coast. 

“HL D. Vognild, 1564 Milwaukee Ave., is 
spending several weeks in Florida visiting 
yith his brother and resting. 

The Chicago office of the Baer & Wilde 
Cy, has moved to Room 1102, Heyworth 
iiding, Section B, 29 E. Madison St. 

EL. Tyler, auctioneer, left last week 
with his family for Florida where he will 
emain until March 15, resting and visiting 
with friends. . 

Ralph Lewis, of S. C. Powell & Co., called 
on the trade in Chicago last week en route 
home from the Pacific Coast where he spent 
the past six weeks. 

G. Fred Perry, of the Ford-Perry Co., 
ft last Sunday for a three weeks’ stay at 
New York and Providence, where he will 
vsit at the factory. 

David Kroll, of Lewy Bros. Co., accom- 
ynied by his wife, returned recently from 
atwo weeks visit in New York, the home 
of Mr, Kroll’s parents. 

H. C. Charmack, Chicago manager for E. 
& J. Bass, Inc., returned last week from 
New York, where he spent three weeks visit- 
ing at the home office. 

Percy Savory, manager of the New York 
fice of the Wadsworth Watch Case Co., 
gent several days in Chicago last week call- 
img on the trade and visiting at the local 
office, 

Max Hirsch, of New York, watch jobber, 
mown from Coast to Coast, has opened a 
Chicago office in suite 502 Columbus build- 
ig, so as to be in a better position to take 
are of the wants of his trade. 

|. A. Saly, retail jeweler, located at 6431 
S. Halsted St., was notified early one morn- 
ng last week by the police that the front 
window of his store had been smashed with 
a bottle and $136 worth of jewelry had been 
stolen. 

M. A. Mead, of M. A. Mead & Co., is 
ending a couple of weeks in Chicago 
siting at the office. Mr. Mead makes his 
ome during the Winter months at Cocoa- 
wt Grove, Florida, 2 

louis M. Graubarth is now representing 
the D, & B. Import Co., importers of nickel 
chains and fobs, at 162 W. 34th St., New 
York, Mr. Graubarth has an office in room 
118, Heyworth building and will sell to the 
jobbing trade only in the city of Chicago. 
Prank Stone, of F. Stone & Co., 1006 
4pitol building, announced last week that 
. name of this concern has been changed 
ea the Stone Jewelry Co. The change in 
apd due to the fact that this firm is 
_ Going an exclusive retail and credit 
ntallment business, 
ian. from friends in the trade was 
rer - Harry Miller, on account of the 
renee is brother, Matthew I. Miller, who 
several way on Feb. 26, after an illness of 

weeks, He was buried on March 1 


fT ’ ° 
Wal Furth’s Chapel, and interment was at 


, heim Cemetery. 





Dui , ; 
iS Hubschman, who was associated in 
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business with his father, 508 S. Halsted St., 
recently sold out his interest in the business 
to his father, and on March 1 bought out 
the business of H. Ginsberg, owner of the 
Federal Loan Bank, 7 N. Clark St. Mr. 
Ginsberg will look after his W. Madison St. 
store. 

The Chicago office of Link & Angell, Inc., 
Newark, N. J., was moved last week from 
the Masonic Vaults to suite 511 Columbus 
Memorial building, where a more desirable 
location was procured. Paul A. Gowell, 
Chicago manager, will leave this week for 
a three weeks’ business trip through the 
middle west territory. 

Funeral services for Lawrence Mercer 
Pick, son of Albert Pick, who died suddenly 
at his office at 7 N. Wabash Ave., on March 
1, was held last Friday at the home of his 
parents, 445 Sheridan Road. Burial was 
held at Rosehill Cemetery. Mr. Pick was 
stricken with heart disease while talking to 
an employe. He was 26 years old, and be- 
sides his parents, he is survived by a brother, 
Albert Pick, Jr., and two sisters. 

Among the visitors in Chicago last week 
were: Henry Brill and wife, Beloit, Wis.; 
C. I. Josephson, Moline, Ill.; J. Rovelstad, 
of Rovelstad Bros., Elgin, Ill.; Frank 
Krebs, Waukegan, Ill.; R. P. Kiep, Joliet, 
Ill.; A. E. Steinfeldt, Galesburg, Ill.; A. 
Russells, of Russells & Gibbs, Hot Springs, 
Ark.; J. Goodman, of A. D. Goodman & 
3ros., St. Paul, Minn.; John Spier, Beloit, 
Wis.; Carl Flanders, of George Flanders & 
Sons, Elkhart, Ind.; Lew Hetzner, Peru, 
Ind.; J. B. Dickey, Newton, Kans., and 
Henry Krauss, South Bend, Ind. 

F. B. Hovey, Chicago manager for the 
National Jewelers Board of Trade, was a 
guest of the Chicago Jewelry Men’s Credit 
Association at their luncheon last Tuesday, 
which was held in the Grill Room of Fields. 
Mr. Hovey gave a very interesting address, 
outlining the distinct relationship of the 
Board to its members. The association made 
a suggestion that it would be desirable to 
add to the National Jewelers Board of Trade 
rating key a special mark to show if the 
jeweler rated had made a statement to the 
3oard. The suggestion was sent to the 
executive office of the National Jewelers 
Zoard of Trade at New York. 

Workmen are busy on the 6th floor of 
the Columbus Memorial building, tearing 
down the wall between the offices of the 
Jones & Baumrucker Co., and L. A. Schafer 
& Co., and extending the wall between 603 
and 604, giving the Jones & Baumrucker 
Co. just double the amount of space the 
concern has been using and reducing the 
space of the Schafer house as the latter 
has had more room than it could use. The 
alterations are expected to be completed 
about April 1 and all new mahogany show 
cases and wall cases will be installed. A 
large horseshoe case will be put in the 
center of the room, and the entire rear of 
the two rooms will be used for offices. 








Cleveland 





George High, Medina, visited the store 
of the H. W. Burdick Co. last week. 

James Reynolds, of the Hibbard Jewelry 
Co., Akron, was a visitor in Cleveland dur- 
ing the past week. 

Herbert Burdick, of the Bowler & Burdick 
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Co., was away on a business trip during the 
past week. He returned March 1. 

W. B. Drake, of Athens, and formerly of 
the Jacobs & Drake Jewelry Co., has pur- 
chased a line of jewelry from the Sigler 
Bros. Co., with intention of opening a store 
in that city. 

O. T. Loehr, of the Scribner & Loehr 
Co., who is in Florida for the Winter, has 
been reported ill, by C. K. Scribner. Mr. 
Scribner, however, feels that the nature of 
the illness is not serious. 











TRADE CONDITIONS 
Spring trade is opening up fairly well, according 


to distributors here. There seems to be an inclina- 
tion on the part of the retailers to buy a little more 
heavily than is usual at this time. Two reasons 
are assigned for this. The first is that the larger 
volume of buying the last of the year and the 
rather active business immediately following it, has 
caused stocks to be lower than is usual, The other 
is a natural desire on the part of the retailer to 
carry heavier stocks this year in view of the opti- 
mistic reports reaching him concerning conditions 
in various parts of the country. There can be no 
doubt of the buying power of the farmer this year. 
The average Hoosier farmer, judging from dealer 
reports in various sections of the state, has made 
a living all Winter from produce and live stock 
and he goes into the Spring planting season with 
much more cash than usual. Given any sort of a 
crop the farmer should make business exceptionally 
good in the agricultural sections this Spring and 
Summer. There is a growing scarcity of stocks 
and manufacturers say orders are such as to 
precludé any reserve stocks for some time to come. 





A voluntary petition in bankruptcy has 
been filed in Federal Court in Indianapolis 
by Thomas R. Haley, a jeweler of Seymour, 
Ind. His assets are listed at $1,347 and the 
liabilities as $2,976. 

Forest R. Casebeer, a jeweler of Terre 
Haute, and a speed boat fan, had bad luck 
at New Orleans, where his boat was entered 
in the races. The day before the races the 
boat burst into flames while running against 
time and burned. Backfire from the motor 
ignited the gasoline. The craft was headed 
into shallow water and sunk. None of the 
crew was injured. The boat was being 
driven by the owner. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended March 3, 1923 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $1,108,799.39 
Gold bars paid depositors as 72,954.52 


Total . $1,181,753.91 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
et 5 Noha ne kale aeenens $365,224.89 
i EEE OO PEP a ere ier yr 220,546.04 
Co Se. Re PRP RE eA en 124,845.40 
pO Qa EEL ee 154,314.61 
OS IE I SOE ET 176,483.46 
I a Sena 5 08s Beal aoe aaa 67,384.93 

SRI 0p: ici ates sient nek ola Raa ieee Oe $1,108,799.39 








The West Virginia Retail Jewelers’ Asso- 
ciation will meet in Charleston on March 12. 
A rousing meeting is expected. The Charles- 
ton people will give a Sunday Dinner, Sun- 
day, March 11, at 7.30 p. m. W. L. Jones 
is president of the association. 
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A. L. Kopf, of the Parkway Jewelry & 
Optical Shop, 3513 Lisbon Ave., who was 
recently taken to the Deaconess Hospital 
here for an internal operation, is reported 
to be recovering satisfactorily and will soon 
be able to resume his duties. 

Among the State jewelers who called in 
Milwaukee on business during the past week 
were the following: O. C. Bolte, Columbus ; 
Schneider Bros., Burlington; C. Speidel, 
Richland Center; L. Wedaward, Waterloo; 
Edward Bieck, Sullivan, and K, Kaempf, of 
Port Washington. 

W. P. Sayles was host at his home at a 
turkey dinner with local jewelers as guests. 
A brief business meeting followed the din- 
ner and later a social time was enjoyed. 
Guests of Mr. Sales included: G. H. Dewey, 
John Brandt, George Fatzinger, J. J. Smith, 
Colton Sales and Bradley Conrad. 

Work of Frank Gardner Hale, Boston 
jeweler-artist, is being shown at the Mil- 
waukee Art Institute for 10 days. Mr. 
hale’s designs have made him internationally 
known, and the unusual beauty of his work 
is attributed to his harmonizing the precious 
and semi-precious stones into the special 
settings in various precious and semi- 
precious metals. 

LeRoy Umbs, son of John G. Umbs, prom- 
inent jeweler at 434 Eleventh Ave., was one 
of the artists who appeared at Milwaukee’s 
first two piano recitals at the Wisconsin 
Conservatory of Music, Wednesday night, 
before faculty, students and friends. Mr. 
Umbs is a member of the conservatory 
faculty, having studied extensively in Mil- 
waukee and in the east, 

Fred J. Theleman, 133 2nd St., has inaugu- 
rated the half-day working schedule on 
Saturday beginning March 3, thus affording 
his employes an opportunity to enjoy Satur- 
day afternoons at recreation and entertain- 
ment. While many shops close Saturday at 
noon during the three Summer months, Mr. 
Theleman has extended this over a period 
of six months of the year. 

According to word received in_ local 
jewelry circles, John M. Stier has succeeded 
to the business of Brill & Stier, 344 E. Grand 
Ave., Beloit. The partnership has been dis- 
solved and each member of the organization 
will continue in business individually, Mr. 
Stier continuing at the old stand. Henry 
M. Brill will open a new jewelry store at 
316 State St., in the same city. 

Leonard Blautz, who has been head watch- 
maker at the jewelry establishment of Stout- 
hamer Bros., 767 3rd St., Milwaukee, for 
several years, has decided to embark on a 
business venture of his own. Mr. Blautz 
has purchased the jewelry store of Frank 
Mayer at North Milwaukee, possession of 
which has been given. According to present 
plans the stock will be considerably increased 
and lines extended. 

Appleton jewelers are planning to co- 
operate with other local retail merchants in 
conducting a Spring style show March 15-16 
as a feature of Style Week, March 12-17. 
About fifty persons will be in the show cast, 
displaying new clothing and garments for 
men and women, as well as_ children. 
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Jewelry and other accessories will also be 
prominently displayed. For style week 
jewelry and other stores will conduct an 
intensive merchandising program. 

The Iroquois Button Works of Prairie du 
Chien has increased wages of its employes 
approximately 15 per cent, A 10 per cent 
bonus is a new addition to each full week 
of pay and an increase of one-half cent per 
gross of blanks cut adds another five per 
cent. Although Japanese composition in 
pearl products is still keen, the local plant 
has continued operations with little loss of 
time. Recent additions to equipment and im- 
provement of working conditions have been 
completed. 

Jewelers here are interested in the fact 
that representatives of the Washington Park 
Driving Club appeared before the commit- 
tee on judiciary and legislation of the com- 
mon council in behalf of their measure 
authorizing the municipal park board to ap- 
propriate funds for trophies for the Sunday 
afternoon horse races at Washington Park. 
The proposition of providing trophies was 
advocated on the ground that the races af- 
forded amusement for thousands of persons 
and that the city would well afford to meet 
with the expense of the prizes. 

Reorganization of the Downtown Business 
Men’s Association of Racine has been com- 
pleted and new officers elected. Joseph W. 
Dolister is president and Hans Christianson 
was named to the board of directors. Vari- 
ous lines of retailing are represented on the 
board. James A. Fetterly, formerly manager 
of the retail division of the Milwaukee As- 
sociation of Commerce, addressed the mer- 
chants on co-operation, emphasizing that 
unity of action on the part of the merchants 
is essential if they are to accomplish what 
they desire. The semi-annual fashion event 
of Racine merchants will be held March 
12-14. 

Wisconsin is being threatened with the loss 
of its National Guard organization by pros- 
pective action of the present State legisla- 
ture. Business men and citizens are making 
a fight to retain the guard and a campaign 
is now under way for that purpose. Gordon 
Ik. Warnke, son of FE. H. Warnke and en- 
gaged in the jewelry business with his father, 
is taking an active part in the fight to re- 
tain the guard. Mr. Warnke is captain of 
Troop B, 105th Cavalry, having obtained 
his commission after serving in the guard 
for several years and also in Europe during 
the World War with the federalized Wiscon- 
sin guard units. 

mployes of Fred J. Theleman, manufac- 
turing jeweler of this city, were the guests 
of Mr. Theleman at a banquet given at the 
Elks’ Club recently. This was the second 
annual get-together of the Theleman em- 
ployes, and after the success of the first two 
parties, it was decided to make this a regu- 
lar feature in future years. Mr. Theleman 
presided as toastmaster, and after the dinner 
each of those present was called upon to 
make a few remarks along business or enter- 
taining lines. Later the force adjourned to 
the bowling alleys of the club, where a con- 
test was staged. Miss Sophie Leschin, the 
champion of the Theleman bowlers in past 
matches, again took first place with the high- 
est score of the evening. Herbert Fielding, 
engraver in the Theleman establishment, and 
Arthur Manthey, watchmaker, who are mem- 
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bers of the Theleman jewelry family, wer 
present. 

Imbedded in a cake of ice, a South Beng 
watch is the central figure of a unique gj, 
play in the window of Goldman's Jewelry 
Grand Ave, and W. Water St. The wate, 
set in a square of ice weighing 100 Pounds 
ticks out the seconds quite as serenely as # 
it were in a gentleman’s waistcoat pocke 
Passersby are grouped about the window g 
all hours of the day, and many are seen to 
set their own timepiece by the “ice bound” 
South Bend watch. The display has bee 
cleverly placarded “A Cold Business Prog 
sition.” Another section of the window 
given over to a display of novelties appro 
priate for favors for card and similar tour. 
ments. Additional interest is achieved fy 
the use of numerous slogans, pithy and at. 
tractive. The display is the work of Thoms 
Schroeder, advertising manager for Gold. 
man’s. 








Atlanta, Ga. 





Hubert Anderson, of Maier & Berkele, has 
returned from his annual two weeks’ fishing 
trip to Florida. 

J. Vincent Huber, of the George H. Fulle 
& Son Co., Chicago, Ill., was a visitor to 
Atlanta jewelers during the week, and J, 
Engle, of J. Engle & Co., stopped over in 
Atlanta on his way home from New Orleans. 

The Gorham Co., acting through its dis 
trict office in Atlanta, and in co-operation 
with Maier & Berkele, well-known loc 
jewelers, has just presented to the Berry 
School, at Rome, Ga., a large assortment of 
silverware of the Warwick pattern. The s¢ 
was composed of 160 pieces in all, including 
36 teaspoons, 36 soup spoons, 36 table forks, 
36 medium knives, two butter knives, two 
serving forks, two serving spoons, and two 
pickle forks. The presentation was due to 
the personal interest taken by President 
Franklin A. Taylor, president of the Gor 
ham Co., in the work being done by Mis 
Martha Berry in her school for mountain 
boys and girls, and was made through Maier 
& Berkele. : 

As announced briefly in the last issue 0 
THE JEWELERS’ CIRCULAR, the corporale 
name of the firm of Davis & Freeman, well 
known Atlanta jewelry house, has bea 
changed to Latham & Atkinson, Inc. The 
only change is in the name, T. H. Latham 
and H. H. Atkinson remaining as presidett 
and vice-president of the company as before 
For 25 years the house of Davis & Freemat 
has occupied a prominent position i the 
jewelry trade of the south since it was % 
ganized in 1899. T. H. Latham has bed 
connected with the firm since 1903. In 1% 
he was made secretary and treasurer, ant 
he became president of the company upd 
the retirement of V. R. Davis in 1918, whet 
he and the late R. P. Stahl purchased Mr. 
Davis’ interest in the firm. H. H. Atkinso 
became vice-president after the death of Mr. 
Stahl. Entering the jewelry business at 
La Grange, Ga., in 1905, Mr. Atkinson om 
to Atlanta five years later as a salesman 
Davis & Freeman. “The original founders 
of the business have been out of it for ® 
long,” says Mr. Latham, “that the contit 
use of their name had become confusing ® 
many people.” 
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A. M. Ackerman, who for the past seven 
vars has had the jewelry repair concession 
tthe Grand Leader, will open a wholesale 
nf retail jewelry store at 505-507 Arcade 
igilding, this city. The formal opening will 
ke place March 12 if the present plans 
arty. Diamonds and diamond mountings 
vill be his specialty. 

On Lincoln’s birthday the formal opening 
di the Selle Jewelry Co, in its new store 
wok place, The show cases and wall cases 
were covered with flowers, the gifts of busi- 
yess associates and friends who wish the 
yung firm success in their enlarged store. 
The present room provides about three times 
te room afforded by the old one and the 
jw windows are much better. The office 
{the firm is on the balcony. 

Emest O. Shoulders, for several years 
employed by the Hess & Culbertson Jewelry 
(, has opened the optical department in the 
welry store of Henry J. Kirchhoff, 1902 
\. Grand Ave. March 1 was the opening 
tay and the equipment showed up to splendid 
avantage. The latest scientific instruments 
lave been installed and a most complete test 
{the eye is thereby made possible. Mr. 
Shoulders is a registered optometrist, hav- 
ing passed the recent State examinations. 
A meeting of the officers and executive 
wmmittee of the Missouri Society of Retail 
Jewelers will be held in Kansas City soon 
om the call of the president, W. E. Pennell. 
Matters pertaining to the tax legislation and 
yecial business will be attended to at this 
mid-year meeting. Herman Mauch, of 
this city, is vice-president. Mr. Mauch re- 
ports that all the jewelers throughout the 
State are getting behind the tax movement 
wth, of course, the few exceptions who are 
never quite alive to the interests of the trade 
m general. A membership drive is being 
atried on in St. Louis with considerable 
suecess, 


Plans have been made for the remodeling 
ithe store occupied by Fred Baehr Jewelry 
Co, at 1403 Market St. The work is to 
‘art as soon as the fixtures and other special 
‘signed equipment can be gotten under way 
‘ough to know when they can be delivered. 
The whole job, including a new front and 
merior decorations, is to be done by the 
middle of September in time for the 50th 
“nversary of the establishment of the busi- 
"ss at the present location. Fred A. Baehr, 
He present active head of the store, is a son 
i the founder of the business, who died 
#out three years ago. For the past six 
es the son has had practical charge. 

%t. Louis jewelry firms had better be 
“tain of the kind of protection they are 
“ting in the burglary policies they hold in 
tous companies. Henry A. Koke, 2518-20 
“ lth St, was robbed at about 2 o’clock 
sa the Morning of Jan. 20 of 12 trays of 
‘welry which was taken from his safe. 
ereral thousand dollars’ worth of custom- 
~ Jewelry was also taken from the safe. 
Ont loss will be about $15,000 to 
1000, but his policy read that goods are 
Psi only when in the strong box within 
_ and the strong box was untouched, 

€ will not get any insurance, This is 
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not the first instance of this kind in St. 
Louis and if a jeweler wants protection when 
he needs it, a good time to find out what 
kind of protection he has is to examine his 
policy before he needs to benefit by it. There 
is no clew to the robbers and at present no 
arrests are likely. 








Portland, Ore. 


W. H. Saxton, of Saxton & Belding, re- 
cently returned to business, after an illness 
lasting considerable time. 

P. A. Rowe, of the Portland office of A. I. 
Hall & Son, wholesalers, having been out 
selling in the territory, reports much progress 
and better conditions generally in this field. 

Isaac E. Staples has remodeled his store 
for greater convenience in selling, moving 
the offices downstairs and remodeling the of- 
fice space on the mezzanine floor for a clock 
room. 

Fred W. Lyons has moved from his old 
store on Union Ave. several blocks, to Union 
Ave. and Russell St., and reports that busi- 
ness has decidedly improyed since taking the 
new location. 

Over $1,000 worth of goods was stolen re- 
cently from R. Derivey, a retail jeweler of 
Milwaukee, Ore. No trace of the thief has 
been found, although detectives are still 
working on the case. 

Mr. and Mrs. I. Aronson are vacationing 
in the State of California. They left recent- 
ly by train, shipping their car to the southern 
State by steamer, with the idea of motoring 
down through lower California and Mexico. 

J. P. Jaeger, of Jaeger Bros., is now in 
San Francisco making an extended visit, 
having returned recently from a trip to 
Honolulu. Mrs. Jaeger accompanied him on 
the trip and they plan soon to return to 
Portland. 

Carl Greves, for a number of years mana- 
ger of the Isaac E. Staples’ store on Mor- 
rison St., opened his own store recently in 
a fine location on Park St., between Mor- 
rison and Alder Sts. Flower offerings, gifts 
of friends, made a veritable flower garden of 
the new store on the opening day. 

L. M. Hoyt, who will be remembered as a 
retail jeweler of Hillsboro, recently sold out 
his lumber business in Eugene, Ore., and is 
now expecting to go back to the jewelry 
trade. Mr. Hoyt was in Portland recently 
visiting his friends and said that he was 
looking for a new location, somewhere in 
Oregon. 

“Joe” Savan gets the prize when it comes 
to an argument with a hold-up man. He 
recently convinced a masked robber with a 
revolver that it would be bad business to 
attempt to rob him. The robber was so 
badly scared that he lowered his weapon 
which he had pointed at “Joe” and fled. 
“Joe” was wearing an expensive diamond 
ring and had considerable money with him. 

Decision as to this year’s convention of 
the Oregon Retail Jewelers’ Association is 
expected in the very near future, the date 
and place of meeting having been left in the 
hands of a committee of five members. It is 
believed that it will be held in Portland some 
time in June. Last year’s session convened 
in Eugene. Frank Heitkemper, president of 
the association, expects the report of the 
committee very soon. 

A. & C. Feldenheimer will move to the 
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Pittock block in April or May, according to 
plans announced recently by Albert Felden- 
heimer. A lease has been taken on the new 
location, and the building which was for- 
merly occupied by the Portland Telegram, 
a daily newspaper, will be completely re- 
modeled to especially suit the needs of this 
large jewelry store. A mezzanine floor is 
being planned, in addition to ground floor 
selling space, which will be as large as in 
the present quarters. The mezzanine floor 
will acommodate a silver room, the offices 
and a workshop. 


Two well-dressed men entered the Solo- 
mon jewelry store recently, securing two 
diamond rings worth $1,500 at the point of 
a revolver. Amy Bickel, a clerk, was the 
only person in the store at the time, about 
1:30 o’clock in the afternoon. One of the 
two asked to see a $800 diamond first, and 
later, another marked $700. The girl placed 
both on the counter and was then told to 
remain silent when a revolver was produced. 
One of the men then picked up the diamonds 
and both walked out of the store as though 
they were customers. The police say that 
this is a new pair. Both are young and tall 
and dressed in the heighth of fashion. Ex- 
cellent descriptions were given to the police 
of both bandits. 

Frederick L. Miller is now a believer in 
insurance of all kinds, for he was robbed of 
about $1,000 in cash and jewelry recently, 
and but a few months ago was the victim of 
a store robbery, suffering the loss of several 
expensive diamond rings. On Feb. 10, Mr. 
Miller was out in a suburban district of the 
city trying out the clutch of his car. Un- 
fortunately he had with him an $850 diamond 
belonging to a logger at Kerry, Ore., the 
gem having been left in his possession to 
sell. He had slipped the ring on his finger 
that day, intending to show it to a man liv- 
ing in a downtown hotel. But the ring went 
with a watch, locket, gold knife and $6 or $8 
in cash, when two masked men stepped up 
to his machine, stopping him in a rather 
lonely district. Mr. Miller has never been 
able to find any trace of the thief who re- 
lieved him of the diamond rings on display 
in the window of his Washington St. store, 
and now, with this second robbery, he is 
giving the Portland police plenty of work 
looking for these thieves. 

Jewelry thieves seem to have picked Port- 
land as a good place to work, for an un- 
usually large number of robberies or at- 
tempted robberies have taken place in the 
last few months. Haakon Glasoe, jeweler 
at 412 E. Burnside St., on the east side, was 
computing the day’s business early one night 
recently when he looked up from his pencil 
and pad into the mouth of a small, black re- 
volver. He was commanded to hand over 
his money, but thinking it a joke, was slow 
to comply. Mrs. Glasoe at that moment 
partly opened a rear door and was gruffly 
ordered to get back, but before doing so, 
she asked her husband to comply with the 
burglar’s orders. With double orders re- 
ceived, the jeweler opened the safe and gave 
up $10. Whereupon the unwelcome visitor 
grabbed the money, ran to the street and 
jumped into an automobile which stood half 
a block away, with engine running and a 
“pal” at the wheel. A small boy who 
watched the departure said it was a black 
automobile with a red tail light and that it 
went south. 
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Thousands Tell the Same Story 


Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from thcir Kawneer Solid 
Copper Store Fronts. Many pay their 
rent from the extra sales drawn to their 
stores by their Kawncerized show win- 
dows. Some report sales increases of 




















50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 









THE 
KAWNEER 


COMPANY 
1303 Front St. 
Niles, Michigan 


Pin this Coupon to Your Letterhead 
and Mail it Today 
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SOLID COPPER 
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Please send me one of your 
new BOOKS OF DESIGN. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THs 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 


nection with their business 





























Easter Selling Suggestions — 





Written Expressly for The Jewelers’ Circular 

















THE jeweler is awake to the importance 
of events like Easter, which is said to 
be second in importance as a gift time, to 
Christmas alone. The continual advertis- 
ing of Easter as a gift season by the jeweler 
in the past has had its good effects, and it 
should be continued. 

The jeweler helps along the movement 
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Faster 
Wedding gitt 
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when he makes much of Easter in his win- 
tow displays, in his interior displays and in 
'S Newspaper advertising. The more im- 
portant he makes these the more importance 
s placed upon Easter by the public. 

_ The addition of sections to the jewelry 
‘ores for the sale of novelties, favors, and 
decorations for such events as Easter helps 
get to put over the gift idea as 
wel @ make a little more profit by this 
addition, 

Rags color scheme for the Easter window 
rg include any of the following colors 
“ Combination with white: Lavender 


green, yellow, pink, tan, with the preference 
for lavender shown when possible. Delicate 
tints are more suitable for the Easter color 
scheme than strong color contrasts. 


It has been stated at times by well-mean- 
ing men that because Easter is a church 
festival the decorations for Easter windows 
should be confined to religious symbols. 
While, we believe there should be every 
effort not to make a mockery of the event 
Easter typifies to us, yet the use of the 
symbols popularly connected with Easter is 
perfectly in accord with good taste. There 
is absolutely nothing about a hen’s egg, a 
little fuzzy chick, a rabbit and other popular 
symbols that make their use in the jeweler’s 
window distasteful to anyone, except the 
manner in which they might be used. 


The coloring of eggs for Easter morning, 
their connection with the festival from 
early times, and the custom of rolling eggs 
have nothing to do with the decorations, 
although an interesting study for the 
student. But the jeweler should study the 
uses of these symbols for decorative pur- 
poses in his window displays. Here are a 
few brief suggestions: 

A nest of colored eggs with a chick 
“broken through” may be shown. 


A nest of colored eggs with a chick 
“breaking through” and a bunny rabbit 
watching the result would be interesting. 

Eggs distributed about the window, 
together with chicks, here and there, with 
rabbits at the corners of the window might 
be used. Ribbons may also be placed about 
the necks of the rabbits and draped to some 
particular point in the window where a 
card might read, “Easter Greetings.” 

The Easter lily is an appropriate flower 
for use in the Easter decorations, although 
any spring flower may be used with it. 
Easter foliage should be spring foliage, light 
shades of green predominating, and white 
and pale flowers indicating the season. 

Oval panels with egg-shaped ends may 
be used in the background decorations. 
These may be painted on the panels, or 
ovals may be cut out of lavender, or yellow 
paper, and pasted to the panels. Egg-shaped 


pads and egg-shaped price tickets may be 
used if desired. 

Ecclesiastical decorations are also in order 
for the Easter window display. Leaded 
window effects, Gothic architecture, the 
cross, trefoil and other symbols may be com- 
bined in the effort to give the proper at- 
mosphere in the window display. 
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The background may be built to repre- 
sent the exterior of a church, showing 
stained glass windows, etc. 

An interior view may be shown with a 
pipe organ, or pulpit as the center of at- 
traction. 

There are three phases of business to be 
expected at Easter. 

1. Easter wedding gifts. 

2. Easter style jewelry. 

3. Easter jewelry and accessories. 

The Easter weddings may not be many, 
but there is a general mating and wedding 
around Easter that makes it worth while 
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How do you hold your pen? 


The best thing a jeweler can do 
is to have a customer leave his 
store thoroughly satisfied with 
his purchase. 


Pen users are all more or less 
finicky. 


Watch the way a prospective 
customer holds his pen when he 
is making a selection, and the 
illustration shown here will give 
you an opportunity of putting 
into his hands exactly the pen 
that suits him. 














Held this way— ae a . 

the Medium Service of this kind is appreci- 

Round Pointed ated and is reflected in bigger 
Nib suits a vast majority sales, and goes far to establish 
of writers and works well the prestige of the store as know- 
on all papers. ing their business thoroughly. 


There is a Waterman pen and 
a Waterman point that will ex- 
actly fit the handwriting of any- 
one who comes into your store; 
therefore, when you sell Water- 
man’s you are sure of satisfying 
a customer. 











L. E. Waterman Company 
191 Broadway, New York 


Boston, Chicago, San Francisco 




















Held this 


way—use 
Account- 
ant Point. 
Writes with an unshaded 
light, butclear,strokethat 
requires no blotting. 


















































Left-handerswill 
find pen perfec- 
tioninthis Turn- 
Up Point. Cannot catch 
orsplutter. Obtainablein 
fine, coarse or medium 
stroke. 





Held this 


way — you 
should use 
a Manifold 
Point. It is a great favor- 
ite with “back-handers” 
and high-speed writers. 











Held this way—you will find that an Oblique Stub 
gives you the greatest degree of pen satisfaction. 
It fits the slant at which it touches the paper. 
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Storekeeping Department 
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jecping this matter alive in the window and 
gwspaper advertising. In Fig. 1 we illus- 
tate an Easter wedding show card. The 
Raster tie-up lies in the illustration, a pot 
of Easter lilies. The wording is a pre- 
enptory command, and as such has its 
chological value. 
The show card offers the jeweler an op- 
portunity to give a message to a great many 
ple, to people that pass his windows 
equently. If he fails to give his message 
i fails to materialize business that might 
wme so easily by means of the silent mes- 
age. In Fig. 2 a show card is illustrated 
where the style element of jewelry is em- 
ghasized. This is a good phase of spring 
avi fall business, and should be made the 
mst of while wearing apparel merchants 
we doing the same thing. When “style” is 
te most important thought in the mind of 












| Exquisite Rosaries 
And other 


| Religious Emblems ¢ 
Sid Gld 
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4woman is the proper time for the jeweler 
0 advertise “style.” She should have it 
whispered into her ears that perhaps, “per- 
laps, her jewelry is not quite up-to-the- 
minute in style.” 

The Easter atmosphere is given this card 
ly the little pen and ink sketch in the lower 
right corner, traced from a trade paper ad- 


ent. Any one can be an artist this 
ray, 
There are over 16,000,000 Roman 


Catholics _in the United States. Every 
tholic is a prospective purchaser of a 
"ary, a crucifix and other “church goods.” 
” how many are there in your locality, 
~ Jeweler? You ought to find out, and 
»al ag purchases accordingly, and then 
: ev this business. This business 
tg confined to a _co-religionist, and 
a Y so, hence the jeweler should not 
mrey be isions, but should carefully 
rin <htate and guide himself accord- 
. cee ile the Catholics will purchase 
mh red cases from a co-religionist it does 
ny Ww that all jewelers will not have 

nee at the Easter business of church 
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goods. For there are many who prefer not 
to purchase from one of their own religion 
—for reasons they will not always state. 
Therefore there is always a certain amount 
of business to be done by those who have 
the goods. 

In Fig. 3 a show card is illustrated in 
which Rosaries and Religious Emblems are 
advertised. The sketch of the beads was 
made free-hand and the idea of using it as 
a partial border is good. 

The importance of calling attention to 
these goods must be apparent, for it is not 
enough to show lines in the window, because 
where there is nothing to attract attention, 
such as a show card, the separate items are 
often overlooked. 

Good window displays should have good 
show card messages to draw attention to 


129 


This Jeweler Sells House Furnishings 





VERY execptional business is conducted 

by the W. P. Cart Co., Charleston, 
S. C., whose store is illustrated on this 
page. The firm has one floor devoted 
exclusively to interior decoration, furniture, 
draperies, electric fixtures, reading lamps, 
art fixtures and tapestries, although it 
specializes in exclusive designs in diamonds, 
14 karat jewelry and sterling silver, English 
Sheffield china, rock crystal and art goods 
are also carried. 

The store is beautifully furnished with 
cherry fittings. A display window rendered 
particularly attractive by velvet curtains, is 
10 feet high, eight feet long and five feet 
deep. The displays are changed weekly 
and sometimes oftener. Only one line at 








STORE OF W. P. 


certain features of the display. The better 
the silent messengers convey their messages 
the more efficient the window display 
becomes as a salesman. 








Kloseman—I didn’t church 
last Sunday. 
Keen—Don’t doubt it. I took up the 
collection —Boston Transcript. 
x *k * 


see you in 


Little Freddy came home one night with 
his clothes full of holes. 

“What in the world has happened to 
you?” cried his mother. 

“Oh, we’ve just been playin’ grocery 
store and everybody was something,” re- 
plied Freddy. “And I was the cheese.”— 
American Legion Weekly. 

x * * 


“Well,” reported the new _ salesman, 
swinging jauntily into the home office, “got 
two orders from Hardnut & Company 
today.” 

“Fine, fine!” exclaimed the sales manager 
enthusiastically. 

“Yup. One to get out and the other to 
stay out."—American Legion Weekly. 





CART CO., CHARLESTON, S. C. 


a time is emphasized. Business is stimulated 
by direct advertising resorted to several 
times a year. A small amount of credit 
business is done but no installment business. 
Special patterns of silver are handled and 
only the highest grade is used. 

Charleston has a population of about 
70,000 and supplies ample patronage for this 
enterprising concern. The indirect system 
of lighting is used. 

W. C. MacMurphy, president of the 
concern, in a communication to THE 
JEWELERS’ CIRCULAR stated that he looks 
forward every week for the Storekeeping 
Department with great interest and that he 
studies and reads with profit, the numerous 
articles published on profit figuring, mark- 
up window displays, helpful selling talks, 
etc., etc. He says that the Horological 
Institute of America is something of which 
every jeweler should be proud and is worthy 
of the greatest encouragement. 








Hard-Up—‘‘Are you going to spend the 
summer at the seaside?” 

“No, I fear I should not enjoy myself.” 

“Why not?” 

“Well, I haven’t anything to spend except 
the summer.”—Edinburgh Scotsman. 
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Egyptian Glassware 
om Exhibition 


New Console Sets, Candelabra, etc. 
Entirely new Effects in Color and Flint. 
A large line of new sterling mounted 
novelties which includes ‘+ + 
something out of the nna * 

in Vanity Cases 32 $3 
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At Hotel Pennsylvania 
March 148 to March 222¢ 
Mr. H. N. Johnson in charge 


T. G. MawKes (& Co. 


Corning New York 


SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 
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It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 





NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I. 


———— 
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, ‘sa KEEN-POINT ‘cum 
came 
OES Neatest Waldemar or Sautoir Pencil on the market. Finished 
12K 1/20th, 
| 3 








engine turned, chased or plain in Sterling Silver. 
14K Gold filled and 1/10th Silver plate. 


We also make the largest 
LAAGE MEDIUM SMALL line of lingerie clasps in the 


world—all sizes, shapes and f 

ea — designs. Made in 10K, 14K, ; 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- ~~ _ = 
graved, pierce lined and 
striped inlaid. Note lingeries // 
newest pat. hinged Lingerie ; 

2 a) 8 


Clasp with a double hump. 


No rivets. Will firmly hold 40 
a _aeenesnatentcte the thinnest piece of silk as 
os o> -| ee 
:: a 
. 3 6 0. R. Johnson Co. 
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Auburn, Providence, R. I. . 
OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. ASK YOUR JOBBER FOR SAMPLES. 
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Tuning 


Up to the “ Wearing 
of the Green” 





| Written Expressly for The Jewelers’ Circular 














gy PATRICK’S DAY may not appear at 
frst glance as offering the jeweler very 
much of an opportunity for extra sales, but 
he very fact that everyone is thinking of 
te same thing and wearing the same color, 
netally or visibly, indicates the importance 
ofthe annual emotion of the public towards 
ay event Or day. 

Itis uot necessary to be born Irish, or to 
tgve Irish blood in one’s veins to be stirred 
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| Say,Lad, 


give your Colleen 
a gif of jewelry 
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with the event, which St. Patrick’s Day 
commemorates. Whether we all see the 
went in the same light does not matter. 
lt is what we celebrate that counts. 

There are many jewelers today who have 
added novelties and decorations for special 
events of this nature to their stocks, and 
tese will have no hesitation in furthering 
their sale by advertising them in the win- 
dows and in newspapers. Many other jewel- 
ers have added phonograph departments and 
‘nd this a suitable side line. These should 
lake every advantage of such events to add 
to their sales of records. 

Suppose the jeweler has a phonograph de- 
partment. St, Patrick’s Day falls on Satur- 
or. As a usual thing, the store is open on 
Saturday evening, Why not have an Irish 
“ncert in the store on St. Patrick’s Day? 
How? Simple, as this : 

Advertise that a St. Patrick’s Concert will 

given in the Phonograph Department at 
re sare on Saturday night, when some 

the favorite authors will be represented 
r Tecords and their voices reproduced by 
oxy. Such records as everyone will be 


pleased to hear may be selected for the con- 
cert, such as “Kathleen Mavourneen,” “The 
Rosarie,” “The Wearing o’ the Green,” and 
others made popular by such singers as those 
old favorites, Chauncy Olcott, Andrew 
Mack, John McCormack and others. 

The store and windows should be suit- 
ably decorated in green, the official color 
of St. Patrick’s Day. If shamrocks can be 
procured and given away as souvenirs the 
public acclaim will be great. In one store’s 
decorations the “dog” so well known to 
thousands of music lovers was displayed in 
his interesting attitude listening to “His 
Master’s Voice,’ while he was togged out 
in a beautiful bow of green ribbon and a 
huge green Paddy Silk Hat, made of crépe 
paper. 

Another feature of a display decoration 
for this event was immense shamrocks made 








/pring 
Weddings 


Every Bride Loves 
Chaste Silverware 


Our assortment 
includes the best 
designs & patterns 
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of plaited green silk over wire frames. Sym- 
bols that can be introduced into the windows 
are the following: 

Shamrocks in various forms, harps, 
snakes, Irish flags, clay pipes, shillalahs, top 
hats, etc. 

St. Patrick’s Day offers the jeweler an 
opportunity to tie up his stationery depart- 
ment with the display, because the linen pa- 
per may be closely associated with the Irish 
linen of more popular use. 

The social functions of these events are 
growing in popularity every year, We are 
becoming a nation of celebrators of events, 
for St. Valentine’s Day brings us together, 
St. Patrick’s day brings us together, Hal- 
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lowe’en brings us together in social inter- 
course, and this means more silver for the 
table, more crystal, more fine china, and a 
host of other things that are becoming neces- 
sities where once they might have been con- 
sidered luxuries. 

Table silver, crystal and china are appro- 
priate lines to feature at St. Patrick’s festi- 
val. A silver coffee service is a need today 
in most homes, silver fruit baskets are a 
need, cake dishes and other similar articles 
are a need. That being true, why not ad- 
vertise these strongly now and feature them 
in the St. Patrick’s Day displays? 

The show card illustrated in Fig. 1 is in 
accord with the spirit of the occasion, hence 
the jocose command, “Say, Lad, give your 
Colleen a gift of jewelry.” 

The Irish hat and the shamrocks are 
symbols that add the proper atmosphere to 
the show card. Other symbols can be sub- 
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Fig. 3 


stituted for these, or additional cards with 
other symbols may be used in the display. 

The Spring bride must not be overlooked, 
either in the advertising or in the window 
displays, while other things and other events 
come to light and leave their impress in 
passing, so should the approaching Spring 
weddings. In Fig, 2 the show card is sym- 
bolical of Spring, the pussy willows in the 
narrow panel giving the show card the right 
atmosphere of early Spring. 

It is necessary to remind those giving 
wedding gifts that this or that is suitable 
for gift purposes. Silver is emphasized in 
the card illustrated, and in a subtle manner, 
“Every Bride Loves Chaste Silver.” Here 
the suggestion is given that because the bride 
loves chaste silver you should give silver 
as the most appropriate thing to give. 

In Fig. 3 an appropriate Easter atmos- 
phere is given the show card illustrated by 
the addition of a subtle symbol of Easter, 
the rabbit. Many cards bearing on the 
style of jewelry should be used, not only 
throughout the Easter season, but during the 
rest of the year. The style appeal in jewelry 
has not had its proper place in jewelry sell- 
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WENDELL & COMPANY 


Greek Fraternity Pins and Keys. 

Presentation Medals in Gold and 
Silver. 

Class, College & Society Pins 
and Rings. 

Matching, Lengthening and Re- 
stringing ©f Pearl Necklaces. 

Rings of all Descriptions to 
Order. 

Shrine and Elk Buttons. 

Artistic Diamond Mountings. 

White Gold Ring Mountings. 


Write 


When You Want 


Emblem Rings. 

Platinum and Diamond Wrist 
Watches. 

Platinum Ring Mountings. 

Foot Balls, Basket Balls, Base 
Balls, Tennis and Bowling 
Balls in all Metals. 

Gold Chain Making and Renew- 
ing. 

Diamonds Remounted. 

Raised Monogram and Bangle 
Work. 


Fine Engraving and Enameling. 

Lapidary Work and Stone Set- 
ting. 

Sterling and Plated Ware Re- 
pairing. 

Gold, Silver and Nickel Plating. 

Wrist Watches containing the 
Le Coultre and Precision 
Movements in 14Kt., 18Kt. 
and 19Kt. 

Watch Case Repairing and Re- 
newing. 














Masonic and Other Fraternal 
Presentation Jewels. 


Old-Fashioned Wedding Rings 
remodeled into New Modern 
Shape. 


Optical Repairing. 
Mesh Bag Repairing. 
Pen and Pencil Repairing. 





















































You can secure that school ring In total we are equipped to make or repair anything required by a Retail Jeweler. 
x . a ae Refer to our Catalogue for Illustrations and Prices 
We are headquarters for rings and 
yins that are new in design—sub- 
Kinin wegie perce saat | WENDELL & COMPANY | 
and right in price. 
es will ‘secure the order 25 W. 45th St., NEW YORK 618-626 Jackson Blvd., CHICAGO 
iii ie ale  sconll for sample Are the Largest Special Makers and Repairers of Jewelry in the World. , 
se SEND FOR OUR NEW CIRCULAR TO THE TRADE : 
a 
Write to Facetted \ _ Cloudy 
Round Oval 
Graduated Uniform 





Henry DAVIDSON in 


Fashionable Lengths 


Special Low Prices 


For the Send for Selection Package 


BORRELLI & VITELLI 


15 West 34th St. New York 


Latest Designs 
in SPIRO Ring Watch Case 


WHITE GOLD 
MOUNTINGS 














Wrist Watch 


Cases 


of every description 


Samples sent on request 


—¢— 
TRADE MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 


79 Nassau St. New York 











51 Maiden Lane New York 
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Storekeeping Department. 





= 
igg, The jeweler must make jewelry a style 
ige if he ever expects a rapid turnover of 
gis stocks. Once make jewelry a style line 
aad there will be much more business done, 
auch old gold and platinum and_ stones 
med in for refabrication—and a new era 
of jewelry selling, as well as jewelry manu- 
geuring, will have dawned. 





Broken Promises Invite Disaster 





STANDING near the watch-maker’s win- 
dow in a local jeweler’s establishment 
wot so many days ago, I happened to over- 
yar a rather heated argument between the 
yatch-emaker and a customer—the customer 
tecoming very much exercised over the fact 
hat his watch was not ready for him when 
promised. As near as I can recall, the 
iollowing dialogue took place: 

Customer—“Is my watch ready?” 

W. M—“What’s the name?” 

Customer—“George Sherman.” 

W. M—“What kind of a watch was it?” 

Customer—“An ———, open face, with 
ny initials engraved on the back.” 

W. M—(Looking hurriedly over 
hoard) “No, that isn’t finished yet.” 

Customer—“Well! That’s a fine note. 
lam leaving on my vacation at noon, and 
must have my watch.” 

W. M—“I’m sorry, but it isn’t finished.” 

Customer—“Why, you told me early in 
the week it would positively be ready for 
me by Saturday.” 

W. M—“Yes, I know, but I couldn’t get 
it done.” 

Customer—“Guess I'll have to wait a 
week or two longer before you make up 
your mind to start on my watch.” 

W. M—“T’ll promise to have it ready 
for you by Monday night, if that will do.” 

Customer—“Oh, fiddlesticks on your 
promises. That’s all I get in this place 
every time I bring a job here to be re- 
paired. I left this watch here two weeks 
ago, and you haven’t done a thing to it yet. 
Hand it back to me, and I’ll try another 
jeweler when I get home.” 

As I sized up the situation, the watch- 
maker was very busy, but he lacked method 
in keeping track of his work. Where he 
ered was in promising the job in the first 
place sooner than he knew he could have 
It ready, 

A dissatisfied customer, even though he 
may be irritable and unreasonable, is a bad 
advertisement for any jeweler. On_ the 
other hand, had this watch-maker used a 
little diplomacy, taking the trouble to ex- 
plain that it was his intention to finish the 
watch at the appointed time had not cir- 
cumstances over which he had no control 
Prevented his doing so, no doubt the cus- 
‘omer would have left feeling in a better 
mood. But that is neither here nor there. 

€ point I desire to stress is the necessity 
or keeping every promise made to a cus- 
omer, if it is humanly possible to do so. 

I read a joke in a paper the other day 
which went on to say that man was killed 
" 4 circular saw, and in his obituary it 
4% stated that he was a good citizen, an 
‘right man, and an ardent patriot, but of 
mited information regarding circular 


his 
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saws. Any jeweler who promises to repair 
a watch, or any other article in the jewelry 
line within a specified time, knowing all the 
while that he can’t live up to his promise 
is, metaphorically speaking, tampering with 
a buzz saw. 

A wise man once said that “A promise 
should be given with caution and kept with 
care,” and that is just the thought I want 
to hammer home herein. The average cus- 
tomer is seldom critical as to the time it 
takes to repair a piece of jewelry, so long 
as he or she is assured of a satisfactory job. 
Many times I have had people say to me: 
“I am in no particular hurry for this job, 
as I don’t expect to get down town again 
for a few days.” Where they do, however, 
specifically state that work is to be com- 
pleted in a certain time, I leave no stone 
unturned in my efforts to live up to my 
promise. Few people nowadays know 
anything about the technical side of jewelry 
or watch repairing, and are altogether at 
the mercy of the jeweler, insofar as prices 
or deliveries are concerned. It behooves 
friend jeweler, therefore, to strive to merit 
the confidence of his patrons, making them 
instinctively feel all the while that his word 
is as good as his bond. 


In waiting on trade I make it a point 
never to take in a repair job without in- 
forming the customer how long it will take 
to do work, and what it will cost if it is 
possible to determine the cost beforehand. 
If it so happens that the date of delivery 
is not satisfactory to the customer, and I 
can conscientiously promise more ex- 
peditious service, I frankly tell the customer 
so, making a notation on the jobbing 
envelope accordingly. In this connection I 
might state that the time I promise a job 
is plainly noted on EVERY  jobbipg 
envelope, regardless of the nature of the 
repairs. This feature benefits both the cus- 
tomer and the men in the repair department. 
The customer knows definitely when to call 
for the job, and the repairmen are able to 
see at a glance which jobs are to be given 
the preference. 

If the men in the shop are rushed with 
work, I govern myself accordingly in 
promising jobs. A_ steady, painstaking 
jewelry repairman likes to have the reputa- 
tion of turning out work well done in the 
shortest possible time, and such men 
deserve to have the co-operation of the 
sales force. It frequently happens, however, 
that sales people arbitrarily promise work 
without regard for the physical endurance 
of the repairmen, or the amount of work 
previously promised, with the result that 
the repairman is compelled to sacrifice 
workmanship that the customer be not 


disappointed. 


Suppose, for example, a customer comes 
into the store Monday morning, and asks 
to have her diamond taken out of her yellow 
gold Tiffany mounting and reset in a fancy 
platinum mounting. After ascertaining the 
price of the new mounting, it is only nat- 
ural for her to ask when she can call for 
her ring. Unless she has specific reasons 
for wanting the job done at once, I persuade, 
her to call Wednesday afternoon for the 
ring. This arrangement permits the stone 
setter to take care of any “rush” work that 
happens to come in prior to that time, and 
affords him an opportunity of giving my 
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customer a satisfactory job. Should the 
lady, however, insist upon calling for the 
ring, say “3.00 Pp. M. today sure,” the stone 
setter, then, knows just where he stands, 
and can arrange his work accordingly. 

One can hardly censure a customer for 
becoming exasperated at times, since most 
people resent being toyed with at the hands 
of an irresponsible merchant. My advice 
to the jeweler, then, who wants to safe- 
guard his reputation, hold his customers, 
and increase his sales, is to constantly bear 
in mind the fact that a promise and its 
performance should, like the scales of a 
true balance, always present a mutual 
adjustment.—A. S. K. 





A Few Don’ts 





ON’T try and see how late you can come 
to work in the morning without getting 
called. 

Don’t spend too much time looking at 
your watch—it will eventually wear out 
the case. 

Don’t carry on an extended conversation 
with everyone who happens to drop into the 
office and you will not need to do so much 
night work to keep even. 

Don’t insist on bulling the boss—he is as 
intelligent as you are and can see through 
your line of talk. 

Don’t be sore if the boss speaks a little 
snappy once in a while—he is human and 
may have troubles too. 

Don’t spend too much time conversing 
about outside subjects—you have sixteen 
hours out of every twenty-four to do this. 

Don’t try to belittle your fellow employes 
—you are taking slow poison if you do. 

Don’t lose your temper—it denotes weak- 
ness and lack of self-training. 

Don’t tell us the street car broke down 
—that is an old one. 

Don’t let jealousy and conceit get the 
upper hand—be a man. 

Don’t get in a rut—the only difference 
between a groove and a grave is a matter 
of dimensions.—“More Pep.” 





Smile Awhile 





HE had been fishing with no luck. On his 
way home he entered a fish market and 
accosted the clerk. 

“John,” he said, “just stand over at that 
side of the store and throw me five of your 
biggest trout.” 

“Throw them? What’s the big idea?” 

“Just so I can tell the family I caught 
them. I may be a poor fisherman but I’m 
no liar.’—American Legion Weekly. 

*x* * * 


“Fifty dollars a week!” 

The Old Man snorted. 

“You've got a nerve, talking about 
marrying my daughter on fifty a week! 
Why, that wouldn’t pay her street carfare!” 

“Humph!” grunted the Young Chump. 
“Tf she doesn’t hang around home any more 
than that I can’t use her!” 

x * * 

“Friends,” apologized the minister, “TI 
have unintentionally left my notes at home. 
I will make a few extemporaneous remarks, 
trusting to the Lord for guidance. But 
tonight I shall come better prepared.” 

























PSE AN ass OE REE Sct 7 


Patel ATS + 





THE JEWELERS’ CIRCULAR 








eA La Cross Set for 
Birthday or Easter 





HETHER for man or woman, 

one of the fine La Cross Mani- 
cure Sets is an ideal gift. This sug- 
gestion to your customers will help 
bring extra sales. The La Cross line 
includes smart roll case designs, the 
latest styles in vanity case sets and 
many other attractive novelties, vari- 
ously priced. Also sets especially for 
men. 


For beauty and completeness, and 
for excellence of the implements, you 
cannot find better manicure sets than 
La Cross. Every implement is rigidly 
inspected and must be pronounced 
perfect before it is placed in the case 
and offered to the consumer. If your 
jobber cannot supply you,-write us 
direct. 


SCHNEFEL BROTHERS 
Newark, N. J. 


La Cross 


MANICURE 
IMPLEMENTS and SETS 
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The Bow-Knot 
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Samples Sent Upon Request 


VN Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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The Human Ring 


Babies cry for them; youth romances over them; 
brides adore them; old age sighs and agrees that 
baby, youth and bride was made just a bit 
happier by a well-chosen, substantially built M. 
A. ring. The soul of the ring maker is in them! 


M. ALEXANDER 


Rings Around Them All 
50 Columbia St., Newark, N. J. 











SEND YOUR MOUNTINGS 


Save Time and Money 
SAPPHIRES—EMERALDS—RUBIES 


and Other Precious Stones 
Cut and Set Under One Roof 


Enlarged space and increased facilities enable the 
cutting and setting all kinds of precious stones in 
shorter time at reasonable prices. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


108 Fulton St. Lapidary—Setter New York 
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The Jeweler’s Direct Advertising 


Problems 





Accurate Lists—Where to Procure Them 
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NE jewelry establishment secured 40 per 
cent returns from their first year’s di- 
rect advertising. The second year it dropped 
o 22 per cent, and by the end of the fourth 
yar results had fallen to a scant 7 per cent. 
' “What can be the trouble?” was the query 
of the surprised jeweler. 

This particular mailing list happened to 
ie a fairly large one, larger than the list 
ysed by the average jeweler, but this in it- 
«if proved a blessing, for it permitted a 
st to prove a very important principle of 
direct advertising for jewelers. A thou- 
and names were selected at random and a 
yery careful check-up made of them, result- 
ing in this report: 


40 people had changed addresses from one 
to four times; 

1 had moved to parts unknown; 

7 had died ; 

| had gone to jail; 

% had bought, as a general rule, from 
competitors ; 

14 who were being besieged to open ac- 
counts, had already done so— 


‘tr a total of 866 names out of a list of one 
thousand were practically worthless for the 
purpose of this jeweler’s campaign. In 
other words, almost 90 per cent of the mail- 
ing list was no good. Is it any wonder that 
the returns decreased 

The estimate of specialists in the prepara- 
tion of mailing lists report that on the av- 
woge, a list of householders is subject to 
fom 20 to 25 per cent changes each year. 
Hence the old nursery rhyme chosen for 
our text, at the head of this article. 


First, Accuracy; Second, Fertility 


One might almost say that any direct ad- 
‘ertising campaign is as good as its mailing 
list; just as the chain is no stronger than 
is weakest link, the ultimate success of the 
ampaign depends upon the degree of per- 
ection of the mailing list. But perfection 
Snot the only point to remember. One of 
the largest mail order houses, competing 
with practically every jeweler who reads 
iis, has set down these rules for the com- 
pilation of their mailing lists: “First, accu- 
"acy—names and addresses must be both 
correct to insure delivery of the message. 

nd, fertility, It must cover only actual 
Mospects; that is, people who can reason- 
mA expected to have a real use for your 


Many articles have been published telling 
you how to compile a mailing list; often 
the telephone book is suggested as the back- 

of your mailing list. Less frequently 
you have been referred to the local Social 
ster—if you happen to be selling either 
+ high-priced article, or an article which 
used only by the ultra-exclusive 


classes. Tax records have been suggested 
to you, likewise the list of automobile 
owners. 


Giving ’Em the “Glad Hand” 


One very successful user of direct adver- 
tising in the jewelry field has a most un- 
usual method of compiling an effective mail- 
ing list, and keeping it that way. Its em- 
ployes are numbered among the members of 
every local fraternal lodge, society, or other 
social organization. These members make a 
note of the new members admitted to their 
own lodge and send their names and ad- 
dresses to the establishment, which in turn 
writes to the newly-elected members letters 
of cheery comment with little of the com- 
mercial in them—each letter going out over 
the name of the jeweler’s employee who be- 
longs to that particular social organization. 
For example, the Blank employe who be- 
longs to the Advertising Club we will as- 
sume is Richard Roe. Today’s meeting an- 
nounces the election of John Doe to mem- 
bership in the Advertising Club. Tomorrow 
John Doe will get at least one letter. It 
will be on the letterhead of the Blank store, 
but signed Richard Roe, and will carry this 
thought: 

Dear Mr. Doe: 

It is a pleasure to be permitted the 
privilege of extending to you the glad 
hand of good fellowship in our local 
Advertising Club. 

At next meeting we hope to see you, 
and trust you will give us an oppor- 
tunity of meeting you personally. 


Mr. Doe is probably a newcomer, or at 
least newly promoted to this job which per- 
mits him to join the Advertising Club. This 
letter of welcome indelibly impresses the 
Blank store on Mr. Doe’s mind and even- 
tually sales are made to him. There are 
women who belong to the various women 
clubs, and so the Blank store is in touch 
with all “joiners.” 


Letter to New Residents 

Another fairly large retail jewelry estab- 
lishment, selling to all classes, has this plan 
of securing unusual mailing lists: “In my 
office,” says the store manager, “are three 
assistants, and as a part of their daily tasks, 
they read the newspapers looking for a clue 
to new business. National affairs, State af- 
fairs, city affairs—political and social—all 
have their interesting viewpoint and all can 
be used to promote business through direct 
advertising.” 

Another retail jeweler, selling to a better 
class of trade, watches the newspapers for 
the names and addresses of all individuals 
moving into the city. To these they im- 
mediately write: 

“We are pleased to learn that you 


are to become a resident of So-and-so, 
and trust you will find this city very 
attractive and pleasant in every way as 
your permanent home. 

“We wish also to assure you that a 
cordial welcome awaits you at the 
Dash establishment. If there is any in- 
formation regarding local conditions 

--which you may desire, if there is any 
way in which you think our service 
could be of any value to you, we cor- 
dially invite you to come in and see us 
at your first opportunity,” 


Other Local Business Men Can Help You 


One retailer has a deal with the local de- 
liverymen and transfer organizations to in- 
form him of all individuals moving into a 
new address within the radius of the or- 
ganization’s activity. To each of these 
householders a letter like the above is sent. 

Getting the good list is but part of the 
battle, keeping it good is another part, of 
course. Garver Brothers keep their list of 
15,000 means good by having a paid corre- 
spondent in every school district within a 
radius of twenty miles, whose duty it is 
to keep them informed of all arrivals, de- 
partures, and changes. One Denver jeweler 
secured a most valuable list by a contest, 
one of the rules of which required the 
contestant to register name, address, and 
suggest names and addresses of other likely 
prospects. 

Some of these sources are open only to 
a few retailers, but here is a source, the 
best list of all, which is utilized by very 
few retailers anywhere. 

Get the names and addresses of every 
buyer who calls to your establishment and 
more than that if possible, get the names 
and addresses of those who call but do not 
buy! How: 

One shrewd dealer pays a fancy salary to 
a man of extra pleasing personality who is 
stationed at the door. As the individuals 
go out, this “list-getter” makes it his busi- 
ness to intercept the person departing, if 
possible, get his or her name and address. 
Many different excuses are used. If a child 
is along, he admires the child. If the man 
seems to be in a hurry, that act is taken as 
a reason. If the woman is leaving leisurely, 
some special sale is called to her attention 
and so on. To each of the names secured 
a letter of this nature is sent: 


“Mr. Doorman of our organization 
tells us that you visited our establish- 
ment today. I am glad to hear this and 
I trust that all of your purchases were 
entirely satisfactory to you. We 
realize that unless they were we will 
not have an opportunity of serving you 
regularly. Our business has been built 
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——__ 
90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play Safe and 
a Advertise. Write for our Free Cut Service. 


5 AFETY | SEND NO MONEY Surprise your WIFE 


2 GENUINE DIAMONDS 4/100 Each ON THE NEXT ANNIVERSARY 


FIRS] Mapekrne 


Gold Top 








»|3 Genuine Diamonds 4/100 ea, 








Looks and W, 
meer Like PLATINUM 






Cut No. S. F. Genuine [prj Pe ie 20Kt. 
Advertising these rings steadily in your local Hope Ruby White Gold 
paper will create a demand (desire). To Retail 
; Hand Carved 
Many people will get interested after seeing $25 00 To Retail 
the “Ad” regularly who otherwise would never d 
think of buying one. TRY IT, and be con-| Send usthename $25.00 
vinced. of the nearest PReal  P'atinum 
jeweler and the without diamonds 


Terms Liberal ring will be sent 
for inspection. 


This ad is z aring in the prominent monthly | Insert this ad in your local papers. Cuts 
BUFFALO JEWELRY MFG. co. ad yablications throughout the year 7 : nished without charge with one ring o ae 


— — Building Order ” Batfalo, N. Y. FREE cuts in all emblems and initials with | WRITE for WHOLESALE PRICE 


q 
& compactes 


Hand Made by French Plastic Method or Machine 
Compressed on Patented Metal Plates or Disks. 


Apex Jewelry Mfg. Co., Inc. ng. galiee 
42 Walnut St., Newark, N. J. JOSEPH a STUMMER 


same price. 
























































MAKERS OF . 
Ladies’ Fancy 20K. White and 14K. Green Manufacturing and Consulting Chemist 
Gold Stone Rings and Diamond Mountings. 201 Fulton Street New York 

















Bronzes—Metal Artware 
— (%) Refinished 


Send the Job to Us and Get an Estimate. 


If it can be repaired we can do it. We 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 


A NEW 
IDEA 


The Superior Lapidary Co. soil 


y . Be Samples. 

62 West 45th Street, New York @ 100: § me 
Phone Vanderbilt 6479 Gem pet 28 Sch 

* Engraved Reproductions 9 Actual Hand Work” Boston, Mass. 


14K. Cameo 
Jewelry 


Choice Carvings 





Send for Memo Selection 


A. R. Garofalo 


72 BOWERY 
NEW YORK 
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A Lapidary Service to the Trade 
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Cutters and Importers of Precious Stones BY ARTHUR JOHNSON MFG. CO, Inc. 
Formerly with THE AMERICAN GEM AND PEARL CO. | 14-16 Church St., New York 


Emanuel Goldman Thos. F. Barrett Jos. A. Walter 
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on repeat business, and we shall hope 
vou here often from now on.” 


Keep After Them 


#the customer is an old one, according 
‘heir records, the letter is, of course, 
med accordingly. Even the small 
wier can apply this same thought and 
giple, using, if necessary, a clerk to de- 
-part of his time to perform this duty. 
wyone knows to get a person within 
«store or place of business is the big 
» To follow them up and keep them 
ing is a stroke of genius. 
The first secret of successful direct adver- 
og is persistency and continuity; the 
od, and equally important, is that the 
have accuracy and fertility. 
1) make the list like the little girl with 
little curl, requires but one thought: 
nuit’). 
(et the names and addresses of every one 
» calls and as many as possible who 
iid call, and then keep after them! 


to sec 





A “Baby Booklet” 





There is a little booklet that brought ex- 
det results to a jeweler in Albany, N. Y., 
LP. Miller. The cover pages are of a fine 
wility of hard blue paper flecked with 
tite to give the appearance of clouds. 
lipped in on the front page is a pen and 
tk sketch of a robust member of the rising 
guration eating his morning porridge. 
Hove this is the jeweler’s initials and un- 
é that the inscription “Baby’s Record.” 
hine at the top of the page is left for 
fename of the youngster. On the first 
mie cover page is a timely poem and under 
ta little panel for baby’s first picture, 
tha separate space for recording the date 
avhich it was taken. On the second in- 
uk page is a list of birthstones under the 
win “Baby’s Birthstones” and also the 
tresponding flowers and colors. 
hi the adjoining page one reads “Baby’s 
mt Interview.” Some of the questions 
ti are these: What is your name; when 
tyou born; where were you born; how 
mi did you weigh; who is your father; 
% is your mother; who are your grand- 
feats; who was your doctor; who was 
4 nurse; what was the first thing you 


‘ty parent will gladly retain a_ little 
merandum of this kind and file it away. 
hthe last page under the title “some things 
Mt will need from our Baby Department” 
“appropriate gift suggestions which may 
*ttained at the jeweler’s establishment. 
*'s not always easy to suggest baby 
Ps here are some of them mentioned by 
“8 jeweler : 

Gold beads, chains for locket, heart or 
“is, pearl necklace, bracelet, ring, pins, 
it, fork, spoon, food pusher, pap bowl, 
1 late, cup rattle, porringer bowl, bib 
et, bib ring, birthday cake favors, but- 
‘ly locket, A spoon is also advertised. 
te oon gives the birth record, showing 
Kat, month, day, hour, weight and name. 
*18 also announced that baby’s silver- 
m May be procured to match the family 
Ye pattern, 
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More jewelers could adopt this simple 
little plan with much profit, Every parent 
who receives one of the booklets will feel 
pleased and flattered. A purchase may not 
be made immediately, but the book will be 
kept for suggestions when baby’s birthday 
comes around. It is good business to re- 
member the youngsters in all of your adver- 


’ tising. 


Another good plan is to send out post 
cards containing on one side photographs 
of attractive babies with a pleasing caption 
and your name underneath. On the other 
side of the card are given the horoscopes 
for the different months. If you have a 
list of parents and their babies, you can send 
out one of these cards at the proper time and 
it will be appreciated. 

One jeweler has built up a large busi- 
ness in this way. He has won the affection 
of all parents. He keeps a list of all the 
newlyweds and when there is a new arrival 
sends one of the cards, together with a 
little birthstone as a gift. In most instances 
the parent brings back the stone to the 
jeweler and asks to have it placed in a 
little setting as a birthday remembrance. 





Birthday Gifts 





[5 every one sick and tired of buying for 
awhile? Not from the looks of the big 

department stores crowded with 

throngs in pursuit of special sales. 

But after the Christmas checks have been 
converted into coveted bits of jewelry, will 
there come a lull until Easter? Not if the 
birthday idea is well presented in the inter- 
vening months, for birthday celebrations, 
like Tennyson’s brook, “go on forever.” 

A most attractive presentation of this 
birthday suggestion appears in the adver- 
tisement of Nordlinger & Sons, of Los 
Angeles. The illustration of rose and 
calendar pages is effective and pretty, and 
the advertisement neat in arrangement. 
Even a glimpse of the history of the store 
is cleverly woven into the closing paragraph 
which states that “Many Southern Cali- 
fornians who are now grandfathers and 
grandmothers received their first birthday 
gifts from the House of Nordlinger during 
the early seventies. They will also receive 
gifts from the same establishment this year.” 
Thus the headline of “Birthday Gifts for 
young and old” links itself with the state- 
ments at the end of the advertisement. 

The ideas used at Christmas for gift 
displays are apropos for birthdays, also,— 
combined displays of gift suggestions for 
the entire family, or individual displays of 
suitable presents for a man, for a women, 
for a child, etc. There are infinite possi- 
bilities in segregating gifts,—Birthday 
gifts for the Golfer, the Business Man, the 
Flapper, the Clubwoman, Mother, the 
Student, and many other classifications. 
Ample varieties in this line, can furnish 
displays for months. Brock Jewelers used 
this idea in their Christmas advertising 
very successfully, and it is easily adapted 
to birthdays. . 

One of the loveliest birthday displays, it 
was ever my good fortune to see, was 
entitled “The Baby’s First Birthday!” A 
delicicus looking pink and white little birth- 
day cake, with one wee candle in rosebud 
holder stood in the center of the window. 


eager 
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Pink satin and crepe de chene trailed in 
soft folds across the floor of the window, 
and upon this were placed the dainty 
trinkets and necessities of babyhood. Sev- 
eral hand-painted greeting cards for Baby’s 


first birthday were amongst the gold 
lockets, tiny rings, baby cups, etc. In 


addition, there were three adorable photo- 
graphs in silver frames of babies caught 
in charming poses on the memorable day 
of The First Birthday. 

Robinsen’s, of Los Angeles, recently 
decorated a small window with a fascinating 
display of birthday gifts For Her,—Your 


Birthday G ifte. 
and ode 
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favorably known. for the quality, 
haracter and diversity of its gift of- 
ferings, such as 


Citts of exclusive jewels. 
—Oriental pearls 


now grandfathers and grandmother 
received their first birthday. gifts from 
the House of Nordlinger during the 
early seventies. They. will also re 
ceive qifts from the same establish- 
ment this year. 








HORS 
BOOST BIRTHDAY GIFTS 


Sweetheart? Your Sister? Your Wife? 
Your Mother? Against a low curtain of 
old rose satin, was placed a large half-moon 
of black velvet, and a small stand also 
covered with black velvet, and old rose silk 
crushed artistically upon it. With the jet- 
black velvet of the circular screen for a 
background, the bowl of pink “birthday 
roses” before it stood out radiant and lovely 
to behold. A jewel case and necklaces, a 
dresser clock, a cameo pin, a vanity case, 
a mesh bag, were a few gift suggestions 
to intrigue interest. 

How about it, isn’t ‘Remember the 
Birthdays” a pretty good slogan for year- 
round trade? 








R. H. Barnes, of Cuero, has taken charge 
of his jewelry store in Victoria, Tex., which 
has been managed by his son, William 
Barnes, since the store opened in the latter 
city 10 years ago. 
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has come to have a definite meaning. It stands for the 
utmost in fair dealing, quality and service. It has likewise 
earned its reputation for value and satisfaction. 


So, taken together, to use V.T.F. Watch-glasses, means 
100% satisfaction and service. : 


More cannot be offered; more cannot be asked for. 


HAMMEL, RIGLANDER & CO. | 


Exclusive Wholesale Distributors 
NEW YORK, U. S. A. 






































g 


Ge; wi i \ 


i 
YQ%/ 22 


a 


HNICAL 











DEPARIME 


: 




















The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avtuor’s Notre—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
‘en at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial —- without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part. of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Feb. 7) 


Question.—Iow shall we proceed 
make the frame for the spindle? 
Answer.—In making the frame, our first 
consideration will be to obtain the correct 
dimensions to fit our lathe and also the de- 
‘ign or outline of the frame. The total 
height of the frame may be obtained if we 
place the base in position on the shoe and 
then measure the distance from the top of 
block C to the lathe center, This measure- 
ment may be readily obtained by inserting 
a 60 taper in the lathe head, to indicate the 
line of centers.” The diameter of the spin- 
dle bearings is one-half inch and, as the line 
ol centers of the lathe and pivot polisher 
spindle are identical, it follows that we must 
add the radius of the spindle bearing (.250) 
to the measurement just obtained in order to 
find the total height of the frame, which we 
will assume is 1.500. Fig. 70 illustrates a 
‘ectional side view of the frame in which 
all measurements are given. The only cor- 
which eetuired will be for the height. 
T “r may be obtained as above described. 
half ome may be made of soft steel, one- 
kgs in thickness. However, the thick- 

$ of one-half inch is only required at the 


to 


top to accommodate the spindle bearings and 
the body of the frame may be dressed to 
three-eighths of an inch jn thickness. This 
is clearly shown in Fig. 71. 

Assuming that we have at hand a piece of 
soft steel of suitable dimensions, we may 
surface one side fairly smooth and then 
mark the outline of the frame on the steel. 
The openings for the pulley and the block 
D may be cut out with hack-saw and coarse 
files, then finished smooth and square with 
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A small square may be used to 
test the truth of our operations. 
Our next step will be to center, drill and 


fine files, 


ream holes to take the spindle bearings. 
These holes should be properly located so 
that the spindle will be at right angles to 
the body of the frame. The drilling may 
be done on a large lathe, then the ends may 
be rounded and faced true. It is essential 
that the holes for the bearings be reamed 
true at one operation, as they must be in 
line, 

The bearings should be made of tool steel, 
hardened and drawn to a dark straw color. 
The dimensions of the bearings may be noted 
by referring to Fig. 70. The quarter-inch 
hole through the bearings should be reamed 
as smooth as possible, while the outside di- 
ameter of the bearing which is to fit into 





the frame should be ground smooth and .001 
oversize to allow for a shrink fit. 

When the bearings are completed and 
ready for insertion in the frame, the frame 
should be heated to a light straw color and 
the bearings quickly forced in position. A 
very good method to use in this instance is 
to place the frame and bearing in the vise 
and force them together. We should not at- 
tempt to drive the bearings into position 
with a hammer. By using the vise it is a 











Fic. 71 


very easy matter to force the bearings into 
a true position by steady pressure. As soon 
as this is accomplished, the frame should be 
cooled in water to avoid drawing the temper 
of the bearing, although we do not heat the 
frame much above the color of the hardened 
bearing. Nothing is gained in this case by 
heating the frame to a red heat, as the lower 
heat will expand the steel sufficiently to in- 
sure a very tight fit. 

Question.—How shall we proceed to lap 
the holes in the bearings smooth and con- 
centric? 

Answer.—Lapping holes is an art that 
should be thoroughly understood by the a:n- 
bitious workman, Various laps are used for 
this purpose, depending upon the require- 
ments of the attachment we wish to make. 
For rough work, a piece of wood is turned 
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GREATER ACCURACY 


METRIC GAUGING 


CROWN crasses 
MADE IN FRANCE 


The Metric Graduations being so much finer than the 
divisions of the 16th gauge, the glasses run closer to size 


and are more accurate and uniform than is the case with 
the old 16th glasses. 
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- The Metric Gauging of Watch Glasses 
by 10th Millimeters 


nm 
sawuar® 4 ss 


is RECOMMENDED by the 





Bureau of Standards Crown Metric 


Watch Glass Gauge 
Department of Commerce fue 


Diameters and 
yin Circular No. 43, dated Washington, Heights 
January 24, 1921 





The following quotations are taken from pages 35 and 37 of Circular No. 43: 


“The systems upon which the gauging of watch making it possible to secure a better fit in 
glasses is based are in need of revision.” placing a glass into a watchcase. 
‘The metric system of gauging is recommended (b) 
for use in preference to the ligne and its division 


Many watch glasses are manufactured in metric 
into sixteenths for the following reasons: 


sizes and are sold in ligne sizes to satisfy the 
habits of the retail trade in the United States 


On thecontinent of Europe metric sizesare used 

(a) The step, or change = diameter, between — (c) The ligne as a unit of length is obsolete except 

secutive sizes in the tenth-millimeter system is in a few industries and among them it is falling 

less than the corresponding steps for glasses into disuse; the millimeter is universal in most 
gauged by lignes and ‘sixteenths,’ thereby 


commercial countries.” 


Referring to the illustrations on page 36 of watch glass labels showing the 10th millimeter and 16th size, the Bureau 
states: 


‘This system of labeling is recommended by the Bureau of Standards as the most satisfactory for the present, 
at least so long as the ligne sizes are used in appreciable quantities 


On page 37 the Bureau of Standards publishes a Conversion Table of the 16th sizes and their correct 10th millimeter 
equivalents. 


Crown Watch Glasses 


are labeled strictly in accordance with the 


BUREAU OF STANDARDS 
TABLE OF 16th AND METRIC SIZES 


METRIC GAUGING DOES NOT NECES- 
SITATE CARRYING A LARGER STOCK! 


In furthering The Bureau of Standards’ Recom- 
mendation we have designed and offer CABINETS 
with compartments numbered and_ arranged 
metrically, Also the Crown Metric Gauge for 
Diameters and Heights.—See Cut at top of page. 


The 2 cabinets can be ar- 
ranged either by placing one 
on top of the other or side 
by side. 





TWO-UNIT METRIC 


CABINETS (10 DRAWERS) 
Write for SPECIAL OFFER Prospectus 


Crown Metric Watch Glasses, Metric Gauge, Metric Cabinets (10-drawer and 2-drawer) and 
Complete Metric Watch Glass Combinations 


Sussfeld Lorsch & Schimmel 


153 West 23rd St. Importers New York 


























March 7, 1923. 


slightly smaller than the hole that is to be 
tapped. This wooden cylinder is then split 
about half its length and emery cloth is 
laced in the slot and wound around the 
cylinder until it fills the hole that requires 
lapping. However, this form of lap is only 
suitable for rough work, where all that is 
required is a reasonably smooth hole. 

The most efficient lap for our purpose may 
be made of a piece of brass rod about three 
inches in length and large enough in diam- 
eter to admit of centering and turning down 
to quarter-inch in diameter. A hole, one- 
eighth of an inch in diameter should be 
drilled through the rod lengthwise, and the 
hole is then slightly tapered. A jeweler’s 
cutting broach is quite suitable for tapering 
the hole and the work may be quickly done 
if the rod is held in the lathe and run at 
low speed. A little beeswax will cause the 
broach to cut fast and smooth. The rod is 
then placed between centers in the lathe and 
turned down smooth and of uniform diam- 
eer throughout. The diameter should be 
barely small enough to slip into the spindle 
bearings. The rod is next slotted its entire 
length and to the center diametrically. Small 
cross-marks are then cut in the face of the 
lap to facilitate holding the abrasive which 
is used in lapping operations, About one- 
quarter of an inch at one end of the lap 
may be turned to fit into our largest wire 
chuck. If we place the taper broach in the 
hole in the lap, it is obvious that the lap 
may be enlarged as required. It is essen- 
tial that the taper of the hole and the broach 
he identical to insure uniform opening of 
the lap. 


To lap the bearings, we may adjust the 
lap so that it will just slip into the bear- 
ings, Then we apply a small amount of 
flour emery and plenty of oil and proceed to 
lap the bearings smooth, running the lathe 
head about 600 to 800 r. p. m. The work 
that requires lapping should be moved back 
and forth to avoid “bell-mouthing,” i. e., 
enlarging the holes in the ends of the bear- 
ings. The work should be washed clean in 
benzine from time to time and examined to 
determine if the bearings are lapped smooth. 
The final lapping should be done with a 
very small amount of flour emery and plenty 
of oil, and if a highly polished bearing is 
required, the lap should be thoroughly 
cleaned with benzine and diamantine and oil 
applied to the lap, Lapping with diamantine 
will produce a very brilliant surface, but 
requires considerable time. However, it is 
well worth while, as with bearings and spin- 
dle lapped to a brilliant finish, there will be 
no perceptible side-shake. 

There are several points to consider in 
order to obtain perfect results in lapping 
such work. The most important point is 
‘0 observe that the lap always fills the hole 
in internal lapping while in external lapping, 
te ring lap must always be adjusted to 
mt closely around the spindle. Unless this 
condition is complied with, we cannot ex- 
pect to lap a true cylinder in either case. 
If the laps fit close, they will bear hardest 
Age high spots and lap them off. When 
ao shows any side shake, the lap 

be adjusted to fit the work. A lap 
. tis used for internal lapping should al- 
ays exceed the combined length of the 
— In order to obtain proper align- 
Small amounts of flour emery and 
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oil, frequently applied, will produce better 
results than a large amount of abrasive at 
one time. 

Assuming that the bearings have been 
lapped, then we may proceed to locate the 
holes in the lower part of the frame, to take 
the 60° screws, El and E2. We will re- 
quire a large taper in the lathe head and 
also in the tail stock. These tapers are to 
fit into the bearings and will hold the frame 
in proper alignment with the lathe bed. 
Then we may place the base in position on 
the shoe with the block D parallel with the 
lathe bed and also directly under “the line 
of centers.” With the parts in this posi- 
tion, we may use a parallel bar, placed on 
block, and scribe a line on both sides and 
ends of Block D and the bottom part of the 
frame. The cross section of these lines may 
be quickly found with the dividers. Then 
the holes may be centered in the end of the 
frame, drilled and tapped to take a % by 40 
thread screw. The screws El and E2 are 
the flat fillister head type and a counter- 
bore is required to sink the screws in the 
frame. The screws may be made of steel 
rod .230 in diameter, turned down and 
threaded for a tight fit in the frame. After 
hardening the points, the screws may be 
placed in the chuck and the 60° points 
ground true. If the screws have been 
properly located in the frame as described, 
the points will be exactly parallel with the 
bearings, then if we place the base in posi- 
tion again and insert the screws to engage 
block D, we may accurately locate the points 
in block D with the screws, and these points 
should coincide with the lines previously 
scribed on block D. With these points care- 
fully centered, we may drill a .025 hole in 
each end of the block and ream it to a 60° 
taper to match the screws. The reaming 
should be done with a small reamer held in 
the chuck and the tail stock taper held 
against the opposite end of the block. 

(To be continued.) 





Cutting Octagon Top Ring Mounting 
for 1-Karat Stone 





RILL hole slightly smaller than the 

diameter of the stone. Now carefully 
open to exact size, using a tapered burr or 
fraser. If the fraser is exact diameter of 
stone the setting may be burred down so 
that stone fits in snug on a seat. The girdle 
or edge of stone must sink just a little 
below surface of setting to permit metal 
being forced over stone. Take a square 
graver (fairly thick) and cutting into top 
a little back from the edge of setting, firmly 
push metal against and over stone. Take 
a knife edge graver and cut grooves on 
both sides of the lump raised. This will 
leave a “post” to be subsequently rocked 
or beaded on stone. After cutting or indi- 
cating the “posts,” the “slants” or tapered 
sides are cut away with a flat bottom, or 
in some cases, a half round graver. 

The essential points are: (1)—Have stone 
fit snug; (2)—leave posts or stock for 
beads. The borders or frame is cut to a 
firm knife edge and the fine beading, i. e. 
millgraining is done with a millgrain wheel. 
The beads over the stone are raised with 
single beading tools. Should the fraser 
used be not the exact size of stone, the 
setting, after the hole is opened so that top 
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edge is exact diameter, can be carefully cut 
with a wall cutting graver to let stone in, 
being careful not to enlarge the diameter 
of the hole. Study sample of setting and 
first practice on brass or other metal to 
get experience and accustomed to handling 
tools. 





“Crazy-Clock” Attracts Business 





UNLESS a merchant will keep tab le has 

no idea of the number of people who get 
their time from his clock. Some of these 
have no watches; some have them, but 
they are unreliable; and others are too 
lazy to yank them out, with a large clock 
so handy. 

A jeweler thought of this fact, having 
in mind the first two classes of people. 
One day he put onto a clock face three 
sets of hands, scattering them about the 
face at intervals. It was more like a 
puzzle than a timepiece. 

Then he watched to get the results. 

A salesman from a clothing establish- 
ment several doors up the street pulled 
out his watch. Evidently he was going 
to set it according to the correct time. 
But his mouth opened wide as he saw the 
clock face. He came into the store. 

“Is it my eyes, or that clock? I 
haven’t had a thing. What’s the joke? 
And what is the right time? I want to 
set this watch.” 

“A watch that needs setting as much 
as yours does is about ready to be turned 
over to Alf’ there,” and the jeweler indi- 
cated the repair desk. That watch was 
soon unhooked and on the counter for an 
examination. Later it was left for repair 
and regulation after a cleaning. The 
salesman had been in the habit of de- 
pending almost daily on the store’s clock 
—the jolt of the crazy-faced clock 
brought him to time. 

After that the jeweler put a very small 
card—so that the card would not be seen 
until the discovery of the clock face— 
below the face. It read: 

Svrrose YOU DID NOT HAVE THIS RELIABLE 

CLOCK TO DEPEND ON, YOU WOULD AP- 

PRECIATE A WATCH TMAT KEPT THE RIGHT 

TIME ALL THE TIME, 

Aside from the incident mentioned and 
a number of comments, the returns di- 
rectly were limited; but the jeweler con- 
siders that this stunt, along with others, 
tends to help him get his business be- 
fore the people of the city. At any rate, 
he added a few extra hundreds to his 
window shoppers in that way. 








“That French couple that have taken the 
flat across the hall from us are a positive 
torture to my wife.” 

“How so?” 

“They quarrel incessantly and she can’t 
understand a word they say.”—Boston 
Transcript. 

* * * 

Flatbush—You say your wife went to 
college before you married her? 

Bensonhurst—Yes, she did. 

“And she thought of taking up the law, 
you said?” 

“Yes, but now she’s satisfied to lay it 
down.”—Yonkers Statesman. 
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WATCH GLASSES 
None Better! 








FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


w. B. & C/EIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 
MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND !MPORTERS 
NEW YORK 
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Qmaha Jeweler Displays German 
Watch Three Hundred Years Old 





WATCH estimated to be from 300 to 
A 400 years old has found its way to 
Omaha from Germany, its owner sending 
here to be sold for a price which he hopes 
yill tide him over the distressing time in 
ia ceaapiece, on display in the store of 
\bert Edholm, is the property of Adolph 
wlanke, Oldenburg, Germany, and was re- 
vived by Blanke’s uncle, Adolph Siefken, 
434) Miami St., a few days ago. 

The watch, shaped something like a kettle- 
iru, closely resembles pictures of the first 
watch built by Peter Henlein, a young lock- 
gnith of Nuremberg, which was spring 
driven half a foot high and made entirely 
of iron. Henlein’s first watch varied as 
much as an hour in 24, and while the watch 
on display here does not vary that much, 
expert watchmakers estimate it will gain or 
ise many minutes a day. It is what is 




















(LD WATCH REPAIRED BY OMAHA JEWELER 


known as a “24 hour” watch, it requiring 
that many hours for the hour hand to make 
a complete revolution. 

Six o'clock in the morning on it is her- 
alded by the rise of the sun in the center of 
the face. At noon the sun is directly un- 
derneath the figure XII, while at 6 Pp. M. 
the moon rises on the same piece of appara- 
tus while the sun sinks beneath view. 

After that time, or between 6 Pp. M. and 
$4. M., there are no hour points and if one 
wishes to tell the time, it must be guessed. 
In the center, at the bottom of the face, is 
‘counter which advances once in each 24 
tours, denoting the day of the month, but 
there is no indication as to what month it 
might be. At the end of the 30-day months 
this counter has to be advanced by hand 
ieyond the figure “31” and during February 
has to be placed forward several notches. 
_ The movement in the watch is fully an 
ch thick, and with its two covers placed 
about it is about an inch and a half. There 
a several pieces of solid gold within the 
works but the casing on which the works 
“€ mounted is brass, coated with gold. 

F, Larson, veteran watchmaker of 
aha, who examined the watch, said he 
‘lieved it was about 300 years old. He 
‘ound the wheels in the timepiece evidently 
ian made by machine (a wheel cutting ma- 
ut Was invented by Hooke in 1670) while 
«Movement is what Mr. Larson calls a 
‘pindle escapement.” In other words, he 
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Watchmakers Recently Certified by the 
Horological Institute of America 














RADUALLY the roster of certified 
watchmakers is increasing as knowledge 
of the great function of the Horological In- 
stitute of America broadens throughout the 
country. A visiting jeweler in this office 
recently said: “I consider the foundirig of 


the Horological Institute the most momen- 
tous achievement in our trade. It is the 
substratum of lasting success. 

And so the following who recently passed 
the examination for “certified watchmaker” 
Jan. 18, may well be proud of the honor: 


A. S. Bjornson, with Lueck & Bjornson, Devil’s Lake, N. Dak. 


David 


ogdan, with Geo. A. Disque, Erie, Pa. 


Burt Carter, with J. V. Merchant, Iola, Kans. 
Theophile Kazmerchak, with Will H. Replogle, Shenandoah, Ia. 
Charles Miller King, with Gamm Jewelry Store, Madison, Wis. 


Louis Levin, Los Angeles, Cal. 


Richard G. Selke, with Chas. J. Doersam, Denver, Colo. 
Howard W. Spung, with J. W. Mather & Son, Parkersburg, W. Va. 


Those who were granted the degree of junior watchmaker Jan. 18, are: 


Percy Adams, with G. W. Fairchild & Sons, Bridgeport, Conn. 
Frank R. Bell, with V. L. Chamberlin Co., Pontiac, Mich. — 
Robert Keith Bird, with Robert Keith Bird, Wautoma, Wis. 
Paul Bustard, with Nathan Leffler, Iola, Kans. 

Howard W. Castles, with Garrett B. Lobdell, Goshen, N. Y. 


Hyman Cedar, Superior, Wis. 


Marion Cobb, with R. S. Lockhart, Jackson, Mich. 


Joseph Consoli, Bridgeport, Conn. 


Clarence E. Cunningham, with E. J. Scheer, Rochester, N. Y. 

Levi A. Dart, with A. E. Garnsey, Sanford, Me. 

Lindon H. Emery, with G. W. Fairchild & Sons, Bridgeport, Conn. 
S. L. Eshelman, with Budd & Co., Columbus, O. 

Carl Frymire, with Rhodes Harbridge, Trinidad, Colo. 

William Gerson, with Gerson Bros., Paterson, N. J. 

Waldo G. Hedges, with C. O. Hiles, San Francisco, Cal. 

Ralph J. Hostetter, with J. D. Jenson, Roanoke, Va. 


Louis Jacobson, Los Angeles, Cal. 
Adrian C. Kintner, Cumberland, Md. 


Edward Geo. Knecht, with C. J. Gidley, New Bedford, Mass. 
Albert E. Leroy, with Paul Jewelry Co., Burlington, Ia. 

R. E. Martindale, with Donovan & Seamans Co., Los Angeles, Cal. 
Frank J. Maybury, with C. W. Connoran, Indianola, Ia. 

Foster H. Munroe, with C. E. Gifford & Co., Fall River, Mass. 
John F. Parkins, with Geo. A. Parkins, Ord, Nebr. 


Joseph D. Pesce, Stockton, Cal. 


Arthur S. Pfineger, with A. J. Rankin Co., Roanoke, Va. 


Willis H. Rickard, Oneida, N. Y. 
Frank C. Robertson, Myersdale, Pa. 
T. O. Rye, Blooming Prairie, Minn. 
Harvie Simpson, Cumming, Ga. 


L. K. Sivertson, with L. Levin, Fargo, N. Dak. 

Wm. L. Smith, with G. W. Fairchild & Sons, Milford, Conn. 

H. Birdseye Sniffen, with G. W. Fairchild & Sons, Sandy Hook, Conn. 
Nels Arvid Soderman, with Shreve, Treat & Eacret, San Francisco, Cal. 
Jasper J. Spurlock, with Donovan & Seamans Co., Los Angeles, Cal. 
Howard W. Stone, with Warren Jewelry Co., Paris, Tenn. 

J. Alvin Taylor, with S. T. Little Jewelry Co., Cumberland, Md. 


Robert G. Taylor, Herkimer, N. Y. 


Haydn R. Winzenried, with Donovan & Seamans Co., Los Angeles, Cal. 


As is well known those who have passed 
the lowest grade “junior watchmaker,” are 
eligible to take the examination for the 
middle grade “certified watchmaker” and 


the latter are eligible to take the examina- 
tion for certified horologist, the highest 
grade of all and a classification which means 
exceptional skill. 








explains, it is chain-driven, with the aid of 
a mainspring. This diminutive chain, iden- 
tical to a bicycle chain, is barely larger than 
a thread and is about 10 inches long. It 
apparently is composed of almost a hundred 
links. 

This chain, moreover, Mr. Larson believes 
was machine-made, but the rest of the watch 
he thinks was made by hand. 

“Working steadily on it, it probably re- 
quired four or five months for one man to 
build it. It probably cost a fortune in the 
day it was built. The watch undoubtedly 
was built in England.” 


Mr. Siefken has no authentic record of 
the watch, but understands it was carried by 
a distant relative through the seven-year 
war, about 200 years ago. There is no sec- 
ond hand on the timepiece, indicative that it 
was made prior to 1676 when Britten showed 
a clock by Tompion, with second-indicator 
on the dial. 

This ancient timepiece, when wound up 
by Mr. Larson in Mr. Edholm’s store, sur- 
prised its audience by emitting a very 
healthy tick, despite its advanced age. Jewel- 
ers are watching it to ascertain how cor 
rectly it will run. 
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We Keep a Complete Stock on Hand for Immediate Delivery 








WATCH CRYSTALS 





Three Important Factors in Using KK Watch"Crystals 


Snug Fit—Less Breakage— Higher Efficiency 


uppose your Watch Repair Department was losing prestige due to lack of material service. 
urely you would try and remedy it. Let us offer you the chance you seek. 


imply give us a trial and be convinced that we have dependable service. 














tart a new leaf by sending us any difficult material orders and convince yourself. 
peaking frankly you cannot afford to pass up an opportunity your Repair Department demands. 


olve the problem. Prepare to compete with any of your competitors, taking no chances. 











end us a trial package. Nothing too hard for us to obtain “So-called Impossible’ Material Items. 
pecializing eleven years has brought us several thousand pleased patrons everywhere. 


ystem we can boast of, which enables you to get what you want when you want it. 
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S. STANLEY SOLOMON 


Watchmakers’ and Jewelers’ Supplies 
21-23 MAIDEN LANE NEW YORK 
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Latest Movement to Revise 
Calendar 





Recalls Interesting Article Printed in the Horological Department 
of THE JEWELERS’ CIRCULAR Over a Decade Ago. 

















A MOVEMENT has been started by the 
New York Chamber of Commerce to 
sferm the calendar and it is interesting in 
his connection to read an excerpt from an 
ticle giving suggestions exactly along this 
fine by the late Daniel Arthur and published 
in the Horological Department of THE 
Ipweters’ CIRCULAR, 13 years ago. 
First it may be well to read this editorial 
which appeared in the New York Evening 
Post Jan. 22: 

A Calendar Without Calendars 

The reformed calendar which is 
urged by the New York Chamber of 
Commerce is so simple that it seems 
almost preordained. The year is com- 
posed of 365 days, and arithmetical 
providence has arranged that 365 is 
evenly divisible by 28 except for a 
remainder of 1. The plan, then, calls 
fora year composed of thirteen months 
of four weeks each, the remainder day 
to be counted as a sort of windfall—a 


New Year’s Day not belonging to 
January proper. In leap years the 
second additional day is to be set 


between June and July as: a special 
mid-summer holiday. The months are 
to have the old names in the old order, 
except that a thirteenth month is to 
be sandwiched in between June and 
July. A 
Business men would be the chief 
gainers by the change. Calculations of 
interest, wages, profits, are now com- 
plicated by the fact that the week is 
not contained in the month an integral 
—0or even a constant—number of times. 
A convenient calendar would be as 


definitely an asset as the adding 
machine or the typewriter. But in the 
“mg run any labor-saving device 


profits everybody. If the new system 
enables nine hundred and ninety ac- 
‘ountants to do the work that a 
thousand did before, ten persons who 
would otherwise be needed as account- 
ants will be free to build us subways 
“r paint us pictures. Even at the start 
‘he reform would mean clear gain to 
“very one—not least to the housemaid, 
who is now confronted with the hope- 
less task (beyond the capacity of many 
other mistresses) of deciding whether 
0 prefer $14 a week or $60 a month. 


What Mr. Arthur had to say in his article 
Mublished in Tue Jeweers’ Circutar, in 
"10, was this: 
The Late Daniel Arthur’s Interesting Sug- 

Sestions for Revising the Calendar 

The question now before the world is: 

will the next step be in order? What 


she 
wuld that step be? Should it be a com- 


plete separation of the civil from the 
astronomical calendar? Are we ready for 
a decima! calendar like the following—l0 
days equal 1 decical, 10 decicals equal 1 
centical, 10 centicals equal 1 millical, the 
latter to make a civil unit of 1,000 days? 
The ancients tried something like this and 









































failed, France made an attempt to launch 
Sun. Mon. Tue. Wed. Thu. Fri. Sat. 
_ © & os te is ‘4 
8 9 
YAN 15 16 17 18 19 20 21 
22 23 24 25 26 27 28 
& 3 io . ie 14 
1 
FEB/1i5 16 17 18 19 20 21 
22 23 24 25 26 27 28 
1 3 OH fe ta 14 
8 91 1 
MAR! is 16 17 18 19 20 21 
22 23 24 25 26 27 28 
8 3 io 12 is 4 
i 
APRi is 16 17 18 19 20 21 
22 23 24 25 26 27 28 
s 8 rr ‘1 i2 3 4 
8 9 1 
MAY! is 16 17 18 19 20 21 
22 23 24 25 26 27 28 
. © i es te rete 
8 
YUN|is 16 17 18 19 20 21 
22 23 24 25 26 27 28 
fF..e. 9 4 
STElis 16 17 18 19 20 21 
22 23 24 25 26 27 28 
8 Fs 10 ‘1 12 13 4 
JULIis 16 17 18 19 20 21 
22 23 24 25 26 27 28 
& © to 1 i2 tats 
AUGIis 16 17 18 19 20 21 
22 23 24 25 26 27 28 
8 FS io is 12 3 14 
SEP is 16 17 18 19 20 21 
22 23 24 25 26 27 28 
8 3 io i i2 5 4 
13 14 
OCT lis 16 17 18 19 20 21 
22 23 24 25 26 27 28 
» & i it: oo 
13 14 
NOVlis 16 17 18 19 20 21 
22 23 24 25 26 27 28 
COE 
112 13 14 
DEClis 16 17 18 19 20 21 
22 23 24 25 26 27 28 














Fic. 1 


a 10-day unit, but it would not go. A 
calendar based on numerical order is, of 
course, desirable, but the world is hardly 
ready to leave astronomical motions out of 
its day-counting system. If an international 
calendar convention were in session today, 
it would undoubtedly say that the primary 
unit, a day, must, of course, be associated 
with the earth’s rotation on its axis. 

The convention would likewise probably 
be unanimous in its vote for a large unit 
associated with the earth’s course around 
the sun. Having these two units (a solar 
day and an equinoctial year) as a necessary 
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foundation to work on, the delegates would 
then no doubt begin to debate on whether 
we could get along without intermediate 
groupings of days something like weeks 
and months. Some delegates would con- 
tend that no bridging was necessary be- 
tween the day and the year. They would 
just have us say that Christmas was the 
359 day of 1910; that it need not be a part 
of a unit like a week or a month. Other 
delegates to the convention would admit 
that this method was simple enough, but 
that it would not present a clear idea: of 
the year’s progress to the average mind. ' 
They would vote to have certain express 
stations and way stations, so to speak— 
certain mile posts between the day and the 
year. 


If the writer were a delegate to this 
convention he would point out that the 
seven-day unit (the week) was not only 
ancient and honorable, but that it was a 
most convenient sub-division for a calendar; 
and that if its own month of 28 days were 
restored to it, a most consistent, convenient 
and logical standard civil calendar would 
at once appear, i.e., 7 days equal 1 week, 4 
weeks equal 1 month, 13 months equal 1 |! 
year. This civil year of 364 days would 
be constant. 

Every month in every year would be | 
alike both as to the number and order of 
its days (see Fig. 1). Such a year can 
be halved and quartered without fractional 
days just as each of its months can. Sun- 
day is the first day of every year, every 
month and every week. Saturday is there- 
fore the last day of each week, month and 
year. Any given day of a week can only 
be one of four dates. For example, Sunday 
is always Ist, &th, 15th and 22d, and 
Wednesday can never be anything but the 
4th, 11th, 18th or 25th day of a month. 


This year, of course, is about a day and 
a quarter too short to synchronize with 
the equinoctial one, so we have to insert a 
special day between the last day of Decem- 
ber and the first day of January. This 
day would not belong to this civil calendar 
ina certain sense. It would have no week- 
day name, such as Thursday, or Friday, or 
Saturday. Neither would it be day of any 
menth, such as 5th, 6th or 7th. It would 
just be itself. We might call it New Year 
Day. It should be ignored when banks 
were paying quarterly or semi-annual 
interest co depositors. It should be non- 
existent in rent transactions between land- 
lord and tenant. Mortgagee or mortgagor 
should not count it unless by special 
agreement. The period from December 
10th to January 10th would be exactly 
four legal weeks, or 28 legal days, just as 
January 10th to February 10th would be. 

This would leave the present shortage of 
nearly a quarter of a day, which would be 
taken care of by making every fourth New 
Year Day a double one and treating it just 
as single ones are—that is to say, they 
would not count in any agreement or 
contract, uniess specifically mentioned. The 
extra month in this calendar should be 
inserted in the middle of the present group 
of 12 months, and for the present the names 
as now used might as well be retained. 
November and December are now the 11th 
and 12th months, while their names indicate 
9th and 10th. The new order would make 
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sem the 12th and 13th, which is no more 
-pnsistent than now. 

t the illustration Fig. 1 we have shown 
itis additional month as coming in between 
tyne and July, and we call it Stellar,—a 
rame which is derived from the fact that 
we are restoring a grouping of days which 
yas originally based on stellar mansions 
‘ihe 28th stellar mansions of heaven). The 
isertion of this additional month between 
tyne and July makes the readjustment of 
holidays, fete days, birthdays, feast and fast 
jays somewhat simpler than it we put it 
a the beginning or the end.of the 12 
Gregorian months. A person born on 
December 31st, the last day of a Gregorian 
var, would transfer his birthday anni- 
yersary to December 28th, which is the last 
day of the standard civil year. A person 
wn on January Ist, Gregorian, could 
choose between New Year or January Ist 
of the civil year. Some of the adjustants 
yould not be as simple as these two 
examples, but once made they would always 
wme to the same day of the week, month 
o year. Births now occur on February 
Mth, which in a certain sense prevents 
anniversaries, but it leads to no special 
trouble. With the new civil form it would 
take care of leap-year births in a simple 
manner. Wednesday the 4th, or Monday 
the 9th, would always be Wednesday and 
Monday 4th and 9th. 

In future it would not be necessary to 
fx an “election day” as the first Tuesday 
after the first Monday of November. The 
day would simply be selected as to name 
and number, and it could never change by 
the new form, 

Special days which do not stay in the 
same location from year to year would be 
anounced yearly as they now are, but that 
would also be a simple operation with the 
consistent week and month system proposed. 

Before proceeding, let us ask ourselves 
why we print a calendar for the whole year 
and hang it up before us. When we look 
ata clock with both hands on 12, we know 
itis noon if the “sun is up,” or midnight 
if the “sun is down,” but if we were down 
ina deep mine we would prefer a 12-hour 
dial clock. When we look at a calendar 
on the wall it “tells us nothing,” because 
its printed names and numbers are static. 
We must associate them with memory or 
motion before they are available. We see 
the number of the year and the name of the 
month before us, but do we look at a 
atic calendar to ascertain the current year 
% month? Decidedly not, for if they are 
"rong we would tell the careless owner to 
lake down his last year’s calendar or tear 
off last month’s sheet. 

In other words, we memorize the years 
aié months. If we do not remember that 
yesterday was Monday, the calendar will 
not tell us that today is Tuesday. If we 
know that today is Tuesday of the third 
ag of a month, the calendar will tell us 
“ie og of the day for that month. It 
; ‘lore follows that the chief reason for 
—— Gregorian calendar is to connect 

month and week which are not related 
‘0 each other, 

° put it in different words, it was a 
w wixture to saddle the seven-day week 
its oe lunar month and separate it from 

sidereal month, but when we 
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frivously altered this lunar month into a 
nondescript jumble consisting of 28, 29, 30 
and 31 day periods, the week lost all 
arithmetical connection with a month. No 
rules or rhymes will now enable us to 
remember the confused relationship _ be- 
tween a week and a Gregorian month. A 
printed list of equivalents is therefore 
necessary, and we call it our Gregorian 
calendar. 

Thousands of tons of paper and printer’s 
ink are annually wasted in printing these 
combinations of an unrelated week and 
month—combinations which are completely 
beyond the grasp of memory. The proposed 
reform brings the whole calendar within 
the grasp of memory. It retains all the 
valuable features of its predecessors with- 
out introducing mew complications. It 
introduces arithmetical order without 
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throwing it out of harmony with astronomi- 
cal motions which are necessarily associated 
with a calendar. It would be a calendar 
which would be independent of language or 
number systems. Numbers can even be 
substituted for names without affecting its 
character. The names of months of week 
days could in the future be brought into 
harmony with any universal language with- 
out effect on the structure of the calendar. 

Now let us go a step farther in detail. 
We all know that the 366th day every four 
years “over-corrects” the leap years to such 
an extent that the accumulated error 
amounts to a day in about 128 years. The 
Gregorian method is to make centurial 
corrections which lead to the accumulation 
of the day error at more frequent intervals. 
We would favor leaving out the 366th day 
at intervals of every 128 years rather than 
forcing the correction 28 years ahead of 
time. In this way we would postpone the 
accumulation of small fractions of “over- 
corrections” into a day to a time so far 
ahead that we could leave it to future 
generations. After the 128-year periods of 
correction a_ re-correction would not be 
necessary for about 100,000 years. Changes 
in heavenly speeds, or a new form of 
calendar, might easily overtake us long be- 
fore this correction was necessary. Besides, 
the smallest correcting unit we can use is 
a whole day, so the nearer we come to 
making corrections only when necessary, 
the nearer we come to theoretical perfection. 

Fig. 2 shows how this standard civil 
calendar may be reduced or condensed after 
a little practice. Each month being an 
exact counterpart of any other month, it 


147 


becomes a useless waste of labor and ma- 
terial to print the whole year. 

This condensed form of a single month 
is a perpetual calendar. We have shown 
that we memorize the name of a month and 
the number of a year now, so, of course, we 
can do the same with the standard form 
with greater ease. Even in this condensed 
form it would soon become unnecessary for 
a bright clerk to refer to it. The simple 
arithmetical order would soon dawn on the 
user; the even multiples will be so con- 
venient that a mental grasp of the whole 
year would be no tax on memory. 

This last illustration, Fig. 2, is what we 
might call a condensed real estate form. 
This single month perpetual calendar 
might be a gift from a title insurance com- 
pany, a realty broker or a mortgage 
guarantee company. It would be suitably 
framed with such announcements as_ the 
sender would think proper. A space would 
he left to receive a card which would 
follow at intervals, say, quarterly, semi- 
annually or annually; such cards would 
mention or draw attention to certain special 
dates which would be important to clients. 
The card shown is called, “Realty Form 
1910 for New York City.” Such cards 
would be printed in any desired form or 
language. All countries in the universal 
calendar union would have the same date 
card, but no two countries or localities 
would have the same “special day index” 
card. 


Bankers, merchants and realty companies 
now know the confusion which exists in 
calculating annual rates in connection with 
months, weeks and days. We will there- 
fore touch this feature lightly, as the 
advantages of the standard form will be 
self-evident to experts. The Gregorian 
calendar compels us to use interest tables 
based on 360 days and 365 days to a year. 
The former arbitrarily assumes 12 months 
of 30 days, while the latter takes in all the 
days of a regular year. An unscrupulous 
financier may use one for income and the 
other for outgo to his personal advantage 
—and he does! 

With the proposed standard year there 
would be only one interest table, and it 
would be based on exactly 364 days to a 
year, or exactly 13 months, or 52 weeks, to 
a year. A half year would be 6% months, 
or 26 weeks, or 182 days. A quarter year 
would be 3% months, or 13 weeks, or 91 
days. These much-used half and quarter 
years, having no fractional parts of a day, 
would materially simplify all commercial 
and banking transactions. 

The writer knows of former suggestions 
to construct a month for our seven-day 
week, and his aim in this paper is to show 
that the prehistoric week of seven days is 
a child of the prehistoric month of 28 days. 
So all we have to do now is to re-introduce 
them to each other to produce a consistent, 
standard, civil calendar that would bring 
all parts of the world to uniformity, pro- 
duce the least possible inconvenience while 
making the change, and push forward 
probable future reform for thousands of 
years. 








A robbery at the store of Isadore R. Weis- 
man, Minneapolis, Minn., has caused a loss 
of $10,000. However, the concern is insured. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3895.—Making Safety 
Roller and Balance Staff.—Jn repair- 
ing a gent’s Jules Jurgensen, my elbow mate, 
in making a staff, broke the safety roller in 
driving it on a poorly made staff. He has not 
got a complete set of tools, but succeeded 
in making one out of steel wire that got him 
by. What would be the proper lines to fol- 
low in such a case? What would govern 
the width of the guard pin slot? Could one 
be made successfully by grinding, say, a 12 
sie Illinois roller down and polishing it with 
pivot polisher, without disturbing the tem- 
per? Then again, would it be necessary to 
cement it up to reduce the size of same truly, 
as 1 don’t consider that 75 per cent. of the 
slafs can be put in the lathe true. How is 
the between centers argument in turning 
slafs in American watch factories over- 
come? I see, in going through the factories, 
girls polishing staffs set up in the regular 
chucks —H. A. H. 

Answer,—Referring to your first sentence, 
we infer that you broke the original safety 
roller, but did not lose the broken parts. In 
this case, it would be a very simple matter 
to use a micrometer caliper and obtain the 
dimensions of the original safety roller. The 
passing hollow (which you have incorrectly 
termed the guard pin slot) may be cut in the 
most workmanlike manner, by making a pin- 
ion cutter to conform to the passing hollow 
of the original safety roller. However, a 
first-class watchmaker should be able to cut 
the passing hollow with a small, round file. 
In this case, the diameter must be turned to 
the required dimensions first, and then the 
passing hollow may be cut. Taking this job 
in the proper sequence, we would obtain the 
original dimensions, select a piece of Stub’s 
steel soft wire, slightly larger than the out- 
side diameter of the safety roller, then grip 
this wire in a true wire chuck and proceed 
to, first, drill the staff hole, then form all 
dimensions to size with an oversize of .001 
for polishing, after hardening and tempering. 
After forming the safety roller to size, then 
cut the passing hollow. Your last step will 

to sever the safety roller from the stock. 

To harden, place the safety roller on a 
small iron wire, cover with soap to exclude 
scale, heat to a cherry red and quench in 
cottonseed oil. 

To temper, lay the safety roller on a clean 
Piece of steel and draw until the piece of 
steel assumes a dark blue color. The safety 
toller will obtain the same color and temper. 
To finish the safety roller, turn up a pivot 
to fit the staff hole, force the safety roller 
onto the pivot and proceed to polish to exact 
size. With a pivot polisher, we may produce 
4 perfect safety roller, but an expert work- 
man could do a first-class job with an oil- 


stone and jasper slip. If the staff hole is 
slightly under size as directed, it may be 
lapped to fit the staff if we use a small brass 
wire charged with oilstone powder and oil. 

Modern practice in staff making consists 
of using stock slightly larger in diamete: 
than the waste of the required staff. All 
dimensions, including the pivots, are turned 
to size at one setting. The last operation is 
cutting the finished staff from the stock. 
The pivots are left slightly oversize. These 
staffs are hardened and tempered in large 
lots. In the final polishing, the staff is held 
in a true wire chuck and the final finish im- 
parted, including the accurate sizing of 
pivots. 

The writer follows the above method in 
making a single staff to fit. We never use 
cement in staff work. A well-made Ameri- 
can lathe, equipped with true wire chucks, 
which should be handled carefully and kept 
clean and free from dust and grit, eliminates 
use of cement in staff work. 


QuEsTION No. 3896.—Cement for Imi- 
tation Pearls.—We wish to obtain ce- 
ment for holding imitation pearls on metal 
pegs. We have tried the usual pearl cement 
which is melted with heat, but find it is quite 
unsatisfactory. Could you advise us of any- 
thing which we could procure, or make, suit- 
able for this purpose, preferably white or 
transparent in color?—L. B. Co. 

Answer.—As imitation pearls are usually 
filled with wax, which melts at a very low 
heat, it is quite impossible to use any cement 
which requires heat in attaching to the metal 
pegs A liquid cement, such as Le Page’s 
glue, will answer the purpose under some 
conditions, but even this method is very un- 
satisfactory, as the glue will not make a 
permanent joint with either the glass or the 
wax. We have found that the most satis- 
factory cement for this purpose is a prepara- 
tion used in the dental profession for inlays 
and filling. It is sold under various trade 
names, such as “hydraulic” or “submarine” 
cement. In using such cements, a liquid and 
a powder are intimately mixed, then applied 
to the article we wish to cement. In a very 
short space of time, the cement will harden 
in the same manner as plaster of Paris and 
water. In applying this cement to imitation 
pearls, it will be an advantage if a slight 
cavity is made inside the pearl in order to 
retain a small lump of the cement. A few 
notches or cuts on the peg will also help. 

This cement can be obtained in various 
shades, from white to brown. We would 
suggest that your local dentist can advise 
you of the proper cement for your require- 
ments, and also where to obtain same. 

Ovestion No. 3897.—Stone-Setting.— 
Will you please advise us of the proper 
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methods to follow in setting diamonds and 
precious stones in the popular style basket- 
top mountings? What tools are required 
and where may they be obtained?—M. K. 
Jewelry Co. 

ANSWER.—We will assume that we have 
at hand, a basket-top mounting with a hexa- 
gon top about 6 mm. in diameter, and it is 
required that we set a stone of about 3 mm. 
diameter in this top. Our first step will be 
to ream out the hole with a taper reamer, 
leaving the hole slightly smaller in diameter 
than the stone. Then we select a setting burr 
that is also a trifle smaller than the stone and 
cut a seat in the setting, but this seat must 
be slightly smaller than the stone, for rea- 
sons that will be made clear presently. 

Our next step will be to secure the mount- 
ing in a block, or in any manner to facilitate 
cutting, and with a small, round-bottom 
graver, we undercut the stone bezel sufficient- 
ly to snap the stone into the seat in the same 
manner that a watch glass is fitted. How- 
ever, the stone should not be snapped into 
the bezel until we form the beads, which are 
to be turned over the stone. 

To form the beads, we shall require a 
knife-edge graver and proceed to cut a small 
V in each corner of the top. This V must 
be undercut in such a manner that a blunt V 
will be produced on the inner edge of the 
bezel, while the top will also show a sharp 
V. When this V has been cut on all of the 
corners, then we may trim out the bezel to 
remove any slight burrs and snap the stone 
in place. The point of the V is then under- 
cut slightly, then we may proceed to turn 
this bead over the stone. A round face 
graver, slightly concaved on top, is quite 
suitable for turning the bead over the stone. 
Each bead must be well over the edge of 
the stone. Then we use a beading tool to 
round up this bead and give it a finished ap- 
pearance, At this point, the beads must be 
carefully examined with a strong glass to 
determine if all beads are securely over the 
edge of the stone. 

Our next step will be to bright-cut and 
millgrain the border around the stone. The 
bright-cutting must be done in order that we 
may millgrain the edge. These bright cuts 
may be one or more in number, depending 
upon the width of the border around the 
stone. An ordinary, square graver is quite 
suitable for making the bright cuts, and the 
cuts must be parallel with the edge of the 
top and evenly spaced if we wish a nicely 
finished job. Also, the cuts must be fairly 
deep and formed to a sharp edge on the top 
in order to be properly millgrained. 

The millgraining may be done with the 
regular millgraining tools, which are simply 
a very small hardened steel knurl set in the 
end of a square, steel bar and used in the 
same manner as a graver. All that is re- 
quired is to roll the tool over the edge of 
ridge which was formed when we bright cut 
the border. 

All of the tools used for the above work 
may be obtained from your supply house. 
You will require a 30° taper reamer, about 
300 in diameter at the large end, which will 
open up tops for any ordinary size stone. 
The setting burrs are put up in sets of vari- 
ous sizes. The millgraining tools come in 
various size beads. We would suggest that 
you ask your supply house to send an assort- 
ment, then you can select the tools that you 

require. However, from 4 to 6 millgrainers 
will answer most requirements.—L. B. P. 
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Fluxes for All Purposes 
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Nan ordinary jewelry repairing or manu- 

facturing shop a good knowledge of the 
various fluxes and how to use them to ad- 
ntage is of great importance. Many op- 
eators know the principal fluxes and the 
purposes for which they are used, but the 
rason of their use is often another matter. 
Sometimes a little knowledge is a dangerous 
thing, as the old saw tells us, but often it is 
etter than none and the object of this article 
is to supply as much as can be got within 
its scope. 

Fluxes either act as solvents, or as a com- 
pound that takes up oxides formed on metals 
when melted, or in process of being united 
gether. This latter is the function of phos- 
purus in the brazing of aluminium and the 
former that of borax. Potassium cyanide is 
auseful flux of the same class and is coming 
into favor in the melting and mixing of vari- 
ous alloys. The one difficulty with it is the 
poisonous nature of its fumes. 

To deal first with the metal of greatest 
importance to the jeweler, the most useful 
fux for purifying and fusing gold is chloride 
of ammonium, commonly known as sal- 
ammoniac. When used in the crucible this 
substance is decomposed and forms metal 
chlorides of various sorts according to the 
nature of the metal or the constituents of 
ai alloy. It also liberates freely ammonia 
which aids greatly in the purifying of gold. 
lt is a mistake to use anything else with it 
in the crucible except very finely powdered 
tarcoal. This has no deleterious effect on 
the sal-ammoniac and has a use when ox- 
idization is feared. 

Much of the trouble in melting or alloying 
wld arises from impurities in the metal itself, 
or in the precious constituent of an alloy 
taking up an oxide from one of the other 
contents. Metals with lower melting points 
ae apt to “burn” in the pot and this is no 
good to the gold, which turns out brittle and 
mworkable in consequence. Copper and 
gold have melting points very near to each 
other, so it is usual to melt the copper first 
but it is always a good rule to reduce the 
metal with the highest point before others 
with a much lower one. This silver should 
put in after copper and gold are melted 
and thoroughly mixed. 

In melting silver, chloride of ammonium is 
again the best flux when the metal is pure. 
When melting old scrap or sweepings the 
“ux should vary according to the chief im- 
purity suspected. Then potash, borax, com- 
mon salt, nitre, etc., are useful, or various 
mixtures of these. Each shop has its own 
mes for these, and as scrap and sweepings 
‘ary much, little purpose would be served by 

mg up valuable space in giving some of 

*. For instance, in old silver melting 
oa may be present. The purpose of 
veld 8 put in the pot to separate out this 

materially affect the fluxing and so 


enteral for this should accord with the 


For soldering the issues are clearer. Hard 


brazing of both gold and silver partakes of 
a similar nature and to suit these metals there 
is nothing better than borax. The trouble 
with this material is to get it of a sufficient 
purity. If one buys it ready ground the 
chances against purity are many. Con- 
sequently many silversmiths prefer to buy 
the best lump and reduce it themselves in a 
mortar. Even then their troubles are not 
over. The borax grains carry water in their 
composition, and if there is any common 
salt in the borax—a frequent impurity— 
there may be much moisture present. Dust- 
ing over a joint with this, after or before 
placing the little snippets of solder, means 
that as soon as heat is applied the moisture, 
in escaping, boils and the solder finishes by 
being anywhere but where it is wanted. 

All this trouble may be avoided by the 
purchase of the best proprietary brands of 
borax only in the lump. Then take a clean 
piece of sheet iron and placing a lump of 
the borax upon it lay it on the brazing 
hearth and apply a strong flame to it from 
the blowpipe. Then all the boiling, bubbling, 
hissing and dancing is done at once, and for 
good. Soon the lump falls asunder, a move- 
less mass, and the further pulverization is 
easy and so are the subsequent solderings, 
for the borax without losing its virtue has 
lost its power of causing trouble, temper and 
time-wasting. 

The usual thing in many shops is to use 
lump borax and grind it up into a paste with 
water on a slate. This is not the best way 
of making a moist flux of borax. 
not very hard and in grinding up a piece of 
borax in this way some of the slate grinds 
up with it. This is no good to the solderer. 
For a flux of this kind a way often recom- 
mended by the writer has been found better. 
Take half a pound of best lump borax and 
dissolve it in one pint of water. When all 
melted pour into a clean iron pot and reduce 
the bulk by about one-third by boiling. 
When cold, bottle off and use as required, a 
small brush being the best means of investing 
a joint with it. This arrangement is a clean, 
economical and effective way of using borax 
as a flux. 

Where gold or silver has to be soft sol- 
dered the flux generally used is sal-ammo- 
niac, but some people use resin. While the 
latter is excellent for tinning purposes it is 
apt to be a bit troublesome on gold or silver 
work. Sal-ammoniac has held the field for 
a long time, but new and special fluxes are 
dethroning it from its position. Here is the 
composition of one of the best of them: 
Equal parts of tin and lead are reduced to 
a powder (like a bronze powder) and to 89 
per cent. of this is added glycerine, 8 per 
cent., and sal-ammoniac 3 per cent. This, of 
course, is a solder and flux in one and a 
very useful combination it proves for most 
soft soldering jobs. 

Such a soldering compound may be used 
for such hard pewters as come under the 
generic term Britannia metal. For the softer 
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varieties a special solder with a low melting 
point is preferable. One containing a per- 
centage of bismuth is recommended and then 
the best flux is tallow. Resin is also some- 
times used and so is chloride of zinc. It 


is said that the zinc has a cleansing effect 


and prevents oxidization. The composition 
of the solder means much in pewter soldering 
and the same may be said of the pewter itself. 
Even the remarks as to Britannia metal 
above cannot be taken too literally, as many 
of us know to our sorrow. Both fine pew- 
ter and Britannia metal should contain a 
certain percentage of copper. 

Happily—so some of us think—aluminium 
is driving these two soft metals off the 
market, but alas! that too has to be sol- 
dered, as many of us know only‘ too well. 
New solders which contain their own fluxes 
are constantly coming on to the market and 
almost as soon leaving it. This is not to 
disparage them all, as there are really one 
or two good helps for the solderer of 
aluminium now to be had under proprietary 
names and trade-marks, All the ordinary 
fluxes that have been tried have failed and 
have been discarded for soldering purposes. 


The one that has yielded best results is 
phosphorus, but this is a substance needing 
much discretion and a knowledge of its pecu- 
liar properties when applied to metals. The 
action of this material on metals is to make 
them brittle and crystalline in character. 
That is of little use in a metal joint of any 
sort, but especially so in the case of alumin- 
ium, with which it readily unites. Still it 
has the admirable virtue in this case of ab- 
sorbing oxygen. Now the presence of this 
gas near an aluminium joint is the cause of 
the trouble in soldering this metal. The 
oxygen excites oxidization on the newly pre- 
pared edges and prevents that absolute co- 
hesion necessary for a perfect joint, for it 
is useless to try to unite two parts of alumin- 
ium thickly coated with its own oxide. The 
presence of phosphorus prevents the forma- 
tion of this oxide by absorbing the oxygen 
in the air that produces it. 


The best way of using phosphorus in 
this way is by incorporating it with the 
solder. Even then the quantity permissible 
is very small. Generally the maximum 
amount for ‘an aluminium solder is about a 
quarter of one per cent. (.25). Nor would 
it do to make a separate flux of this strength 
or beyond it for the purpose. If used with 
a phosphorus solder or if applied too strongly 
alone it would make the joint so brittle and 
easily broken that the soldering would merely 
be labor in vain. It is therefore seen by this 
how necessary it is to use this useful sub- 
stance with every care and discrimination. 

Something of the same sort of trouble 
characterized the melting and alloying of 
aluminium. None of the usual fluxes seemed 
of much use until some persevering and ad- 
venturous individual tried zinc chloride. 
This has been a great boon ever since and 
is now largely used in melting this metal 
everywhere. A piece as large as a man’s 
thumb thrown into a pot of metal of fairly 
big size has a good effect on the molten 
mass. It seems to prevent wasteful oxidiza- 
tion and to absorb and reconvert the oxide 
that is formed into a proper condition for 
pouring the metal. The oxidization of 
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Customer writes us: ‘‘Returns 20% higher 
than any we have had elsewhere.” 


SWEEP SMELTERS|| 
BIRMINGHAM, EnNc.. |] 
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Such as is here depict- 


REPAIRIN edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how ae | battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by manee — on the anne apo y 4 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so AS IT LEFT US 
ae 8 ume er _ poses. Our — - OURS IS THE HOUSE THAT 
“ right. e add only a fair and legitimate profit to the “ ODs”" 
AS IT REACHED US actual cost of the job. We don’t believe in killing the DELIVERS THE GO 


goose that laid the golden ee we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed tobe right. Send 































ap am chen te. ob be ee oe 


y—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. nd for prices on special work. 


= BECKER-HECKMAN CO, (iwi) GHICASS. 
Files, Jewelers’ Tools and Supplies DON?T 






































Te mn out Tiffany Rings i i Send Then 
oa Mawatefusceoes 
oe SU MD SER AMES cs sbk bea wuausonee $ .75 3p 40 36 6b. 66ss06csesc0ee se 
. ; Tensei peeaduéxewannercinets 225) Ue 0m 8 Cb... cscccercccesent T) 
“American |) = FILES a | 
Swiss” a | ' 
AMERICAN-SWISS FILE & TOOL CO.’S ' ia M. J. STERN & BRO. | My | 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- Pe Repairing and Special 
ing, Hardening, Assaying, Etc. Positive Pressure ) 5 Order Work for the 
Sand Blast Blowers. | é 9 Retail Trade. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 





61 Beekman St. 
b Me ll New York 
24 JOHN ST. 23 NEW YORK BEFORE Mame — — 
































The E. Howard Clock Company of Boston. Also a 

very complete line of substantial and accurate clocks #— 

| for the bank, office and school. 
Write us for full information 


THE E. HOWARD CLOCK CO. 


373 Washington St. Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 


The finest Tower Clocks in the world are made by j- CROIS SANT 


The Lifetime Wateb. 
8834 ligne—15 and 16 first 
quality Rubies. 

Silver, Platinum -platel 
imitation platinum. 


MONNINCO § forty 






























[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks. ]} 
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UNITED STATES PATENTS 


Issue of Feb. 20, 1923 


| NECK-CHAIN FASTENER. FReEb- 
guck A. Batiou, Jr., Providence, R. I., as- 
signor to B. A. Ballou & Co., Inc., Providence, 
RI. Filed May 2, 1921. Serial 465,954. 4 


ims, 
An article of the character described comprising 
a chain having a separable connector member for 
rdeasably joining its ends, said member being 
provided with a shank having a chain-attaching 
Joop at one end, a hollow ball on said chain being 
dotted to receive said loop and adapted to be ro- 





tated on said shank to move said slot out of regis- 

tration with said loop, the walls of said ball being 

adapted to bind between the shoulders of the loop 
and the adjacent portion of a connector member 
to frictionally hold the ball in locked position, the 

opposite end of said shank being provided with a 

spring snap, and a housing member for engaging 

said snap and connected to the opposite end of 
the chain. 

145856. PENCIL. CuHartes SONNEBORN, West 
Pittsburgh, Pa. Filed March 2, 1922. Serial 
540,535. 7 Claims. 

A pencil comprising a hollow body provided 
with a holder portion and a tip portion, an inter- 
ml annular shoulder adjacent the tip portion, the 
holder portion having an enlarged bore forming a 
second annular shoulder, a cylindrical barrel slid- 
ably mounted within the body and_ protruding 







7 4 
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tightly beyond the holder porticn, the first named 
Ider serving as a limiting stop for the inner 
tid of the barrel, a collar adjacent the outer pro- 
yecting extremity, a coil spring surrounding the 
and interpcsed between the second named 
shoulder 2nd said collar for constantly urging the 
Same outwardly, a ferrule on the extremity of the 
acer abutting the collar to maintain the barrel 
Within the body. gripping jaws attached to the 
mner end of the barrel extending through and co- 
erating with the open end of the bore of said 
‘ip portion for actuating the same, an exteriorly 
threaded sleeve having threaded engagement with 
said barrel, one end of the sleeve serving as 
® abutment for the lead and the other having 
a aperture of ncn-circular cross section, a headed 
lug filling the protruding end of the barrel, said 
ug having a slctted body whereby to resiliently 
tp the interior of the barrel and an elongated 
fn Corresponding in cross secticn to the aper- 
; In the sleeve attached to the plug and extend- 
M through the said aperture. 


W590. FOUNTAIN PEN. Ropert S. McKay, 
Dunellen, N. J. Filed Aug. 22, 1921. Serial 
494,189, 5 Claims. 

Ob the mation with a self-filling fountain pen 

: ¢ plunger type, a screw threaded element ter- 

dant an enlarged beveled head on one end 
© piston rod adapted for fluid tight remov- 
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able engagement with a complementary beveled 61,982. ARM BRACELET OR ARTICLE OF 
seat in the piston, and a conical and screw threaded SIMILAR NATURE, Isivorz H. Lapipus, 
element at the other end of the piston rod adapted 


FAAS . 
" , - SAN SAAN ANNAN AAA AANA eh 
/ 2 Ps ze a! u, Lp \a 
for removable fluid tight engagement with a com- 


plementary threaded and beveled seat in the plug. : ¥ 
N ee , : 122. 
1,446,082. COMBINED LOCKET AND WATCH tito 
OR CLOCK. Georce H. Appriecate, Orlando, 
Fla., assignor of one-third to Halvar Tisell, 61,98. SPOON, FORK, OR SIMILAR AR- 
TICLE. Murray B. Leste, Wallingford, 





























Conn., assignor to R. Wallace & Sons Mfg. 
Co., Wallingford, Conn. Filed March 2, 1922. 
Serial 981. Term of patent 14 years, 


















































Tampa, Fla., and one-third to Annie D. Dal- UNITED STATES TRADE-MARKS 
rymple, Mackinaw City, Mich. Filed March [The following trade-marks have been adjudged 
13, 1922. Serial 543,435. 5 Claims. entitled to registration under the Act of Feb. 20, 


The combination with a watch or clock crystal 1995, and are published in compliance with Section 
having a central opening, of a picture frame fitted 6 of said Act.] 


in the central opening. 





1,446,179. WATCH-CHARM CHAIN. Justus H. ‘iseniae Mtn sammamnines tiie. 
Henkes, Vincennes, Ind. Filed May 16, 1921. : “0 . ob. 20, 1983 
Serial 470,109. 3 Claims. Ser. _158,585. (CLASS 3. BAGGAGE, HORSE 

A charm chain emblem link comprising a broad EQUIPMENTS, PORTFOLIOS, AND POC- 
front plate and a broad back plate and also a nar- KETBOOKS.) A. Scuocket, New York, 

row wall connected to the two plates with a nar- Filed Jan. 28, 1922. 


row space between the plates, the wall having an 


WILDA BENNETT 
usic Box 


Particular description of goods.—Vanity Cases. 
Claims use since Feb. 17, 1922, 
Ser. 161,539. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) MARSHALL 
Fietp & Co., Chicago. Filed March 31, 1922. 





aperture therein, a supporting ring provided with 

a shank extending through the aperture and hav- 

ing elastic securing devices thereon, the devices 

normally engaging the wall and standing apart a 

distance greater than the distance between the 

front and back plates and permanently holding the 
shank in the aperture and also preventing rotation 
of the shank in the aperture. 

1,446,182. CLOCK. Wiritam A. Hicks, Cincin- 
nati, Ohio. Filed May 10, 1921. Serial 468,- 
311. 20 Claims. 

In combination with a movable time-indicating 
element, mechanism for driving said element inter- 
mittently, with rest pericds in the intermissions be- 





Particular description of goods.—Jewelry for 
Personal Adornment, Nct Including Watches and 
Jeweled Pocket-knives. 

Claims use since 1913. 

Ser. 176,373. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Joszern Fanys 
& Co., New York. Filed Oct. 6, 1922. 

For the purpose of registration applicant dis- 
claims the words ‘“Long-Life Plate’ apart from 
the mark shown in the drawing. 


Song Life? 

= alle Sale, 
Particular description of gcods.—Plated Flatware. 
Claims use since Sept. 6, 1922. 


Ser. 170,614. (CLASS 28 JEWELRY AND 
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2 
tween driving pericds, a permanent magnet to 
supply a driving impulse in each driving period, 
and electro-magnetic means to displace said per- 
manent magnet relatively to said mechanism in 


each rest period. 
DESIGNS 
61,975. A FINGER RING OR SIMILAR AR- 






ZL, Y 
TICLE OF JEWELRY. Davin Hersucowitz fAnNTO™ 
and Jacos Bass, Newark, N. J. Filed Aug. 
26, 1922. Serial 3,573. Term of patent 7 PRECIOUS-METAL -WARE.) Natuan L. 
years. Biauston, doing business as Marie Antoinette 
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Perle Co., New York. Filed Oct. 12, 1922. 
Particular description of goods.—Pearls. 

Claims use since Sept. 1, 1921. 

172,819. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) American WHOLESALE Cor- 
PORATION (Battimore Barcain House), Balti- 
more, Md. Filed Dec. 2, 1922. 


ORIOLE 


Particular description of goods.—Clocks. 
Claims use since 1912, 


Ser. 


Trade-Marks Registered Feb. 20, 1923 


164,300. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS THEREOF. 
Rotanp A. Gsett, New York, assignor to R. 


Gsell & Co., Inc., New York. Filed August 
11, 1920 Serial 135,993. PUBLISHED 
MAY 2, 1922. 

164,324. CERTAIN NAMED JEWELRY AND 


PRECIOUS-METAL WARE. Harry E. Ja- 
cost, Baltimore, Md. Filed April 10, 1922. 
Serial 162,015. PUBLISHED OCTOBER 17, 
1922. 

164,352. WATCHES. American WHOLESALE Cor- 
PORATION (BALTIMORE BarGAin House), Balti- 
more and Cumberland, Md. Filed May 3, 
1922. Serial 163,251. PUBLISHED OC- 
TOBER 31, 1922. 


164,366. CLOCKS. Sears, Roesuck anp Co., 
Chicago. Filed July 21, 1922. Serial 167,208. 
PUBLISHED OCTOBER 31, 1922. 

164,377. CLOCKS, WATCHES, AND COMPO. 
NENT PARTS THEREOF. Western Ciock 
Co., Peru, Ill. Filed July 1, 1922. Serial 
166,422. PUBLISHED OCTOBER 31, 1922. 


164,397. WATCHES, MOVEMENTS, AND 
PARTS THEREOF, Legon Lauter, New 
York, Filed June 7, 1922. Serial 165,140. 
PUBLISHED OCTOBER 31, 1922. 


164,407. WATCHES, WATCH MOVEMENTS, 
WATCH-CASES, AND PARTS THEREOF. 
American-Swiss Watcn Co., Inc., Peekskill, 
N. Y. Filed February 17, 1922, Serial 159,- 
454. PUBLISHED OCTOBER 31, 1922. 

164,535. EMBLEMS WHICH ARE MADE OF 
OR PLATED WITH PRECIOUS METALS. 
Harvey & Otis, Providence, R. I. Filed Au- 
gust 16, 1922. Serial 168,312. PUBLISHED 
AUGUST 31, 1922, 


164,587. WEDDING RINGS. J. B. Bowven & 
Co., New York. Filed September 5, 1922. 
Serial 169,050. PUBLISHED OCTORER 
31, 1922, 








Many jewelers of the country who are 
carrying the Kum-Apart products of the Baer 
& Wilde Co., Attleboro, Mass., have been 
much interested in the announcement of the 
Spring advertising campaign to the public 
which this company will start in the March 
24th issue of the Saturday Evening Post. 
Space will also be used in the following mag- 
azines: American, Red Book, Scribner's 
Atlantic Monthly, Century, Harper's, Re- 
view of Reviews, World’s Work, Argosy- 
Allstory, Ainslee’s, Detective Story, Love 
Stories, Top-Notch, People’s, Popular, 
Everybody's, Western Story, Munsey’s, Short 
Story and Adventure. In most of these full 
pages will be used and it is figured by those 
in charge of the campaign that about 70,000,- 
000 people will read the advertisements. Fol- 
lowing their usual custom, the Baer & Wilde 
Co. will furnish retailers with sales helps by 
which they can tie up their stores with this 
national advertising free of charge. Among 
this are illustrated circulars which can bear 
the jeweler’s name and which give informa- 
tion to the up-to-date man including a table 
of what to wear on every occasion, both in 
day and evening dress. The table gives the 
particulars for each occasion for the coat, 
overcoat, waistcoat, trousers, hat, shirt, col- 
lar, cravat, gloves, boots and jewelry. 
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TRADE CONDITIONS 


The retail jewelers of Evansville and other 
towns in southern Indiana report that March trade 
has started briskly and that in their opinion the 
business of this month will surpass that of the cor- 
responding month of last year. General trade con- 
ditions are getting better all the time and collections 
are holding their own very well. The local trade, 
as well as the out of town trade has steadily in- 
creased since the first of the year and retailers are 
well pleased with the trade outlook and say that 
there is no reason why this year should not prove 
a better one than last year. Reports from the 
rural] communities are of an encouraging nature 
and farmers are spending more money than they 
were a year ago and they are in a much better 
frame of mind. The wholesale jewelers here say 
that their business thus far this year has been most 
satisfactory and that they are looking for a nice 
volume of business all of the present year. 





Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was a recent business visitor: in 
the city. 

John H. Rholander, who conducts a re- 
pair jewelry shop on Jefferson Ave., has 
recovered from an attack of the grippe. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St., has 
returned from a business trip on the road. 

Several large public buildings will be 
erected in towns in southern Indiana, south- 
ern Illinois and western and northern Ken- 
tucky during the coming year and in many 
of the buildings large clocks will be in- 
stalled in the towers. 

Moses Gans, formerly vice-president and 
general manager of I. Gans & Co., wholesale 
and retail jewelers, now Raphael Bros., has 
returned from a business trip on the road. 
Mr. Gans is now connected with a large 
wholesale notions house of New York and 
is doing a nice business. 

Retail jewelers in Calhoun, Bowling Green 
and other towns in the Green River valley 
in western Kentucky report their business 
the best in years. Since the season started 
more than $4,000,000 has been paid out to 
farmers in that section for tobacco and much 
of this money has found its way into retail 
channels. 

Theodore Bitterman, of Bitterman Bros., 
who is a large buyer of pearls, is expecting 
the pearl market to be quite active during 
the coming season. During the past several 
years Mr. Bitterman has purchased many 
Wabash River pearls and some of them have 
found their way to Paris and other capital 
cities in Europe. 

Mr. and Mrs, James William Blackman 
have announced the engagement of their 
daughter, Elizabeth Margaret, to Dr. Charles 
Culley Sutter, the wedding to take place in 
the early Spring. The father of the bride- 
elect is engaged in the queensware and glass- 
ware business here, being associated with 
Blackman & Lukenheimer on Main St. 

F. A. Rhodes, Chrisney, Ind., is much in- 
terested in the bill that has passed the In- 
diana State legislature appropriating the 
sum of $5.000 for a Lincoln Memorial at 
Lincoln City, Ind.. 40 miles east of here. 
The Lincoln family lived at Lincoln City 
from 1816 to 1830 and the future war presi- 
dent spent all his boyhood days in Spencer 
county . 

Within a short time work will be started 
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at the mussel camps along the lower Op 
River and its tributaries and it js eXpected 
that during the coming season a great many 
shells will be gotten out and that « 
hundred people will be engaged in the work 
at good wages. Most of the pear] button 
factories in this section have been able 
operate on good time during the Winter 
months due to the fact that they laid @ 
large supplies of shells last Fall. The 
sel industry in southern Indiana and southem 
Illinois becomes more active each ¢¢. 

and more people are employed in the 
dustry from time to time. ‘ a 
















Fluxes for All Purposes 





(Continued from page 151) 











aluminium in the pot is one of the bugbears 
of melting it, and is helped by the high 
temperature to which it has to be brought 
and poured. When alloyed with copper the 
danger is all the greater and it is here where 
the zinc chloride comes in especially handy, 

The lump form of the chloride is used for 
this purpose and is now widely manufactured 
with every care and attention by reliable 
firms. This chloride in liquid form is an 
old and well tried flux for soft soldering and 
needs little recommendation here. Most peo- 
ple make their own so as to have it made 
properly, and to their liking, and generally 
somebody spoils it for them. Consequently 
it may not be out of place to conclude with 
a hint or two on the making of this useful 
flux. In the first place make the liquid a 
rich in zinc as possible. Do not put in % 
much zinc and no more. Better to have 
some pieces undissolved left in the killed 
spirit than to have too little in solution 
Put in all the zinc the given quantity of 
acid can possibly take; it cannot be too rich 
in. metal. Secondly, look after it when 
made. Do not leave it to the boy, or any 
one who is foolish enough to thin it with 
water. Water is harmful in soldering op- 
erations of every kind; keep it away from 
them. 








One of the oldest established jewelry co 
cerns in Little ‘Falls, N. Y., has undergone 
a partial change of ownership. George A 
Oppel has purchased the interest of his 
brother, Irving A. Oppel, in the firm of 
G, A. Oppel’s Sons. The purchase also m- 
cludes Irving A. Oppel’s interest in the bust 
ness block at 561 Main St. George 4 
Oppel has taken his son Leroy, who 1s 4 
capable business man, as a partner, and the 
new firm will be known as George Oppel ¢ 
Son. The new ownership of this business 
marks only the third change in its proprit 
torship during the 66 years it has been ™ 
existence. It was founded in 1857 by “ 
late George A. Oppel, who conducted it unt 
1895, when, after the big fire that swept th 
central portion of Main St., he admitted his 
two sons, George and Irving, to partner 
ship, the firm name being George A. ry 
& Sons. The father died in 1904 and 
business was continued by his sons un 
the firm name of G. A. Oppel’s “* 
Irving Oppel has been in poor health ‘ 
some time, and it is his intention to take : 
needed rest, after which he expects to em 
gage in the jewelry trade here. 


























